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Cautionary Note Regarding Forward-looking Statements

This Quarterly Report on Form 10-Q contains forward—looking statements within the meaning of the safe harbor provisions of Section 27A of the
Securities Act of 1933, as amended, or the Securities Act, and Section 21E of the Securities Exchange Act of 1934, as amended, or the Exchange Act. All
statements other than statements of historical facts contained in this Quarterly Report on Form 10—Q are forward—looking statements. In some cases, you
can identify forward—looking statements by terms such as “may,” “will,” “should,” “aim,” “expect,” “plan,” “anticipate,” “could,” “intend,” “target,”
“project,” “contemplate,” “believe,” “estimate,” “predict,” “potential” or “continue” or the negative of these terms or other similar expressions, although
not all forward—looking statements contain these words. Forward—looking statements contained in this Quarterly Report on Form 10—Q, include without
limitation, statements regarding the potential impact of any economic conditions and the global geopolitical landscape, including global instability due to
the political environment in the United States, disruptions and extreme volatility in the global economy, including rising inflation and interest rates,
declines in economic growth and the ongoing geopolitical conflicts such as the Iran conflict, Russia—Ukraine conflict and ongoing tensions between the
United States and China and China and Taiwan on our business and operations, marketing and manufacturing capabilities and strategy, the sufficiency of
our cash, cash equivalents and investments, and the plans and objectives of management for future operations and capital expenditures.

LI 9 <

9 < ELINTs ELNT3

The forward—looking statements in this Quarterly Report on Form 10-Q are only predictions and are based largely on our current expectations and
projections about future events and financial trends that we believe may affect our business, financial condition and results of operations. These forward—
looking statements speak only as of the date of this Quarterly Report on Form 10—Q and are subject to a number of known and unknown risks,
uncertainties, assumptions and other important factors, including those described under the sections in this Quarterly Report on Form 10-Q entitled “Risk
Factors” and “Management’s Discussion and Analysis of Financial Condition and Results of Operations” and elsewhere in this Quarterly Report on Form

10-Q.

Because forward—looking statements are inherently subject to risks and uncertainties, some of which cannot be predicted or quantified and some of which
are beyond our control, you should not rely on these forward—looking statements as predictions of future events. The events and circumstances reflected in
our forward-looking statements may not be achieved or occur and actual results could differ materially from those projected in the forward-looking
statements. Moreover, we operate in an evolving environment. New risk factors and uncertainties may emerge from time to time, and it is not possible for
management to predict all risk factors and uncertainties. Except as required by applicable law, we do not plan to publicly update or revise any forward—
looking statements contained herein, whether as a result of any new information, future events, changed circumstances or otherwise.
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Item 1. Financial Statements

PART I - FINANCIAL INFORMATION

INNIO N.V.
Consolidated Statements of Operations
(Unaudited)

Three Months Ended September 30,

Nine Months Ended September 30,

(in millions of $, except share and per share amounts) Notes 2026 2025 2026 2025

Sales of equipment and products 2 3 777.6 $ 4174 $ 1,669.3 $ 981.7
Sales of services 2 390.3 3253 1,104.9 914.5

Net sales 1,167.9 742.7 2,774.2 1,896.2
Cost of equipment and products sold 580.4 310.6 1,242.8 708.1

Cost of services sold 219.8 191.5 622.0 529.7
Gross profit 367.7 240.6 909.4 658.4
Selling, general, and administrative expenses 142.6 119.0 517.8 317.4
Research and development expenses 322 30.3 93.0 76.8
Other operating (income) expense - net (0.7) (1.3) 3.2) 4.4)
Operating income 193.6 92.6 301.8 268.6
Interest expense and related financing costs - net 46.9 34.9 170.6 84.9
Other (income) expense - net (4.0) 33 (10.9) 1.8
Income before income taxes 150.7 54.4 142.1 181.9
Income tax expense 17 41.5 14.9 58.8 45.0

Net income (loss) 109.2 39.5 83.3 136.9

Net income (loss) attributable to non-controlling interests (1.8) 0.5) 5.2) (0.6)
Net income (loss) attributable to INNIO N.V.

shareholders $ 111.0 $ 40.0 $ 885 § 137.5

Earnings (loss) per share attributable to INNIO N.V.: 23

Basic 0.15 0.05 0.12 0.18

Diluted 0.15 0.05 0.12 0.18

Weighted-average number of shares outstanding: 23

Basic 750,000,000 750,000,000 750,000,000 750,000,000
Diluted 750,000,000 750,000,000 750,016,904 750,000,000

See accompanying notes to the Consolidated Financial Statements
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INNIO N.V.
Consolidated Statements of Comprehensive Income / (Loss)
(Unaudited)
Three Months Ended September 30, Nine Months Ended September 30,
(in millions of $) 2026 2025 2026 2025
Net income (loss) $ 109.2 $ 395 $ 833 § 136.9
Other comprehensive income (loss), net of taxes:
Defined benefit plans 1.6 0.0 0.6 0.6
Currency translation adjustments 0.3 1.3 16.1 389
Cash flow hedges 12.2 9.2 2.7 1.7
Total other comprehensive income (loss), net of taxes 14.1 10.5 19.4 41.2
Comprehensive income (loss) 123.3 50.0 102.7 178.1
Less: comprehensive income (loss) attributable to the noncontrolling
interests (1.8) 0.7) 54 (0.8)
Comprehensive income (loss) attributable to INNIO N.V.
shareholders $ 1251  $ 50.7 $ 108.1 $ 178.9

See accompanying notes to the Consolidated Financial Statements.
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INNIO N.V.
Consolidated Statements of Financial Position

(Unaudited)
(in millions of $, except share data) Notes September 30, 2026 December 31,2025
Assets
Current Assets
Cash and cash equivalents $ 1,1958 § 689.5
Accounts receivable - net 15 262.9 204.4
Inventories 13 1,078.2 601.2
Prepaid expenses 14 184.3 117.9
Other current assets 16 201.6 180.8
Total current assets 2,922.8 1,793.8
Property, plant, and equipment - net 6 671.0 540.4
Goodwill 5 1,666.8 1,686.6
Intangible assets - net 700.0 777.3
Other non-current assets 16 185.8 104.4
Total assets $ 6,146.4 4,902.5
Liabilities
Current liabilities
Accounts payable $ 546.3 273.3
Contract liabilities 18 1,101.0 546.2
Accrued liabilities 19 215.5 186.1
Obligations under supplier finance programs 9 192.4 157.0
Obligations related to factoring arrangements 28.9 59.5
Other current liabilities 20 213.2 153.7
Total current liabilities 2,297.3 1,375.8
Long-term debt - net 8 2,596.1 2,647.4
Contract liabilities 18 497.2 269.9
Deferred taxes 17 214.8 214.6
Other non-current liabilities 20 194.8 166.7
Total liabilities 5,800.2 4,674.4
Commitments and guarantees 22
Shareholders' equity 21
(Cl)ommon stock, €0.04 nominal value; 750,000,000 shares issued and outstanding 349 349
Additional paid-in capital 115.5 103.2
Retained earnings 188.8 100.3
Accumulated other comprehensive loss (1.0) (20.6)
Total INNIO N.V. shareholders' equity 338.2 217.8
Non-controlling interests 8.0 10.3
Total shareholders' equity 346.2 228.1
Total liabilities and shareholders' equity $ 6,146.4 $ 4,902.5

() The nominal value, shares issued and outstanding and additional paid-in capital have been adjusted for the 2025 balance. Refer to Note 23 for more

information.

See accompanying notes to the Consolidated Financial Statements.
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INNIO N.V.
Consolidated Statements of Changes in Shareholders' Equity
(Unaudited)

Accumulated other comprehensive income

(loss)
Currency Cash flow Defined Equity attributable Non-
Common Additional Retained translation hedge benefit plans  to shareholders of controlling
(in millions of $) stock paid-in capital  earnings reserve reserve reserve INNIO N.V. interests Total
Balance as of July 1, 2025 $ 349 § 827.0 $ 535 $ (141) $ (10.8) $ 04 $ 8909 $ 0.1) $ 890.8
Net income (loss) — — 40.0 — — — 40.0 (0.5) 39.5
Other comprehensive income
(loss), net of tax = — — 1.5 9.2 0.0 10.7 (0.2) 10.5
Contrlbl?ltlon from non- o o o o . o . 106 106
controlling Interests
Balance as of September 30,
2025 $ 349 § 827.0 $ 935 $ (12.6) $ a6 s 04 $ 941.6 $ 9.8 § 9514
Balance as of July 1, 2026 $ 349 § 111.6 $ 718 $ (75) $ (@10.1) $ 25§ 209.2 $ 9.9 § 219.1
Net income (loss) — — 111.0 — — — 111.0 (1.8) 109.2
Other comprehensive income
(loss), net of tax = — — 0.3 12.2 1.6 14.1 0.0 14.1
Transactions with non-
controlling interests — — — — — — — 0.1) 0.1)
Share-based compensation
expense — 3.9 — — — — 3.9 — 3.9
Balance as of September 30,
2026 $ 349 § 1155 $ 1888 § (7.2) $ 21 § 41 $ 3382 $ 8.0 § 346.2
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Accumulated other comprehensive income

(loss)
Currency Cash flow Defined Equity attributable Non-
Common Additional Retained translation hedge benefit plans  to shareholders of controlling
(in millions of $) stock paid-in capital  earnings reserve reserve reserve INNIO N.V. interests Total
Balance as of January 1,2025 § 349 §$ 827.0 $§ (44.0) $ 51.7) $ 33 $ ©0.2) $ 762.7 $ — § 762.7
Net income (loss) — — 137.5 — — — 137.5 (0.6) 136.9
Other comprehensive income
(loss), net of tax = — — 39.1 1.7 0.6 41.4 (0.2) 41.2
Contribution from non- 106
controlling Interests — — — — — — — ' 10.6
Balance as of September 30,
2025 $ 349 § 827.0 $ 935 $ (12.6) $ (1.6) $ 04 $ 941.6 $ 98 $ 9514
Balance as of January 1,2026 $§ 349 $ 103.2 $§ 1003 $ 235) $ 0.6) $ 35 § 217.8 $ 103 $ 228.1
Net income (loss) — — 88.5 — — — 88.5 (5.2) 83.3
Other comprehensive income
(loss), net of tax = — — 16.3 2.7 0.6 19.6 0.2) 19.4
Contribution from Parent — 7.3 — — — — 7.3 — 7.3
Transactions with non-
controlling interests = = — = = = — 3.1 3.1
Share-based compensation
expense — 5.0 — — — — 5.0 — 5.0
Balance as of September 30,
2026 $ 349 § 1155 $ 1888 § (7.2) $ 21 § 41 $ 3382 § 8.0 § 346.2

See accompanying notes to the Consolidated Financial Statements.
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INNIO N.V.
Consolidated Statements of Cash Flows
(Unaudited)
Nine Months Ended September 30,

(in millions of $) Notes 2026 2025
Net income 833 § 136.9
Adjustments to reconcile net income to cash from operating activities

Depreciation of property, plant, and equipment 6 50.6 41.4

Amortization of intangible assets 5 66.8 71.8

Foreign currency losses (gains) 37.2 (11.3)

Amortization of operating lease right-of-use assets 17.6 13.0

Loss from repurchase of sale and lease back — 4.6

Other non-cash expense (income) 55.5 20.5
Changes in assets and liabilities
Accounts receivable (48.6) (34.1)
Inventories (484.6) (149.3)
Prepaid expenses (66.7) (66.0)
Accounts payable 283.9 37.6
Contract liabilities 797.0 344.7
Accrued liabilities 29.7 (16.5)
All other assets and liabilities (80.2) (83.9)
Net cash provided by operating activities 741.5 309.4
Additions to property, plant, and equipment 6 (187.3) (67.6)
Additions to intangible assets (11.8) (14.0)
Acquisitions, net of cash acquired 4 (44.6) —
All other investing activities 0.4 2.4
Net cash used for investing activities (243.3) (79.2)
Repayment of loans and borrowings (7.3) 4.5)
Proceeds from loans and borrowings — 352
Proceeds / (payments) from supplier finance programs, net 9 41.0 51.1
Payments for obligations from finance lease and sale-and-leaseback transactions (7.8) 3.4
Payments on repurchase of sale and lease back — (52.6)
Proceeds from contribution from non controlling interest 3.1 10.6
Transaction costs related to new loans and refinancing of existing loans (7.1) —
All other financing activities (2.8) 2.1)
Net cash provided by financing activities 19.1 34.3
Effect of currency exchange rate changes on cash and cash equivalents (11.0) 16.4
Increase in cash and cash equivalents 506.3 280.9
Cash and cash equivalents at the beginning of the period 689.5 378.5
Cash and cash equivalents at the end of the period 1,195.8 659.4
Supplemental disclosure of cash flows information
Cash paid during the period for interest (131.3) (127.0)

See accompanying notes to the Consolidated Financial Statements.
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INNIO N.V.
Notes to the Consolidated Financial Statements (Unaudited)

Note 1. Operations and summary of significant accounting policies

1.1. Organization. INNIO N.V. (the “Company,” “INNIO,” or the “Group”), formerly known as INNIO Holding GmbH, is a global provider of distributed
power generation equipment and services operating primarily under the Jenbacher and Waukesha brands. Refer to section 1.2 Reorganization, below for
further details. The Group designs, manufactures, and services gas-fueled reciprocating engines and related solutions for industrial, commercial, municipal
and data center applications, with primary operations in Austria, the United States, and Canada, supported by a worldwide services network. The Group
reports financial results through two operating segments: Equipment and Services.

1. The Equipment segment designs, manufactures, and sells new engines, product-related equipment and related solutions addressing data center,
power solutions, and compression business lines.

2. The Services segment provides aftermarket services through an engine's lifecycle, including long-term service agreements, spare parts, overhauls,
remanufacturing of engines and components, digital solutions, and service-related activities.

1.2. Reorganization. On September 26, 2025, the Company completed a reorganization of its legal entity structure, whereby the accounting predecessor
INNIO Group Holding GmbH became an indirect wholly-owned subsidiary of INNIO Holding GmbH. The Reorganization was accounted for as a
transaction under common control and reflected prospectively from the date of transfer. See our audited Consolidated Financial Statements for the year
ended December 31, 2025, as disclosed in our final prospectus filed with the SEC pursuant to Rule 424(b)(4) under the Securities Act of 1933, as amended,
in connection with our IPO (the "Prospectus").

On June 3, 2026, INNIO Holding GmbH was converted, without interruption of its existence as legal entity, from a German limited liability company
(Gesellschaft mit beschrdnkter Haftung) into INNIO Group Holding B.V., a Dutch private company with limited liability (besloten vennootschap met
beperkte aansprakelijkheid). Following such conversion, the nominal value of the then 25,000 outstanding common shares in INNIO Group Holding B.V.
was reduced to €0.04, and 749,975,000 new common shares were issued to our Principal Shareholder. Thereafter, without interruption of its existence as
legal entity, INNIO Group Holding B.V. was converted into a public company under Dutch law (naamloze vennootschap), and our legal name changed to
INNIO N.V. Refer to Note 23 — Earnings (loss) per share for more information.

1.3. Basis of presentation. The unaudited Consolidated Financial Statements have been prepared in accordance with U.S. generally accepted accounting
principles ("U.S. GAAP"), pursuant to the rules and regulations of the Securities and Exchange Commission (SEC) applicable to interim financial
statement and present the historical results of operations, comprehensive income (loss) and changes in equity for the three and nine months ended
September 30, 2026 and 2025, the financial position as of September 30, 2026 and December 31, 2025 and cash flows for the nine months ended
September 30, 2026 and 2025. Certain information related to our significant accounting policies and note disclosures have been condensed or omitted. In
the opinion of management, the unaudited Consolidated Financial Statements for the interim periods presented include all adjustments necessary to present
a fair statement of the results for such interim periods. These unaudited Consolidated Financial Statements should be read in conjunction with our annual
audited Consolidated Financial Statements, related notes and significant accounting policies for the fiscal year ended December 31, 2025, as disclosed in
our final prospectus filed with the SEC pursuant to Rule 424(b)(4) under the Securities Act of 1933, as amended, in connection with our IPO (the
"Prospectus"). The unaudited Consolidated Financial Statements are presented in millions of U.S. dollars ("USD"), unless otherwise stated. Certain
amounts may not sum due to rounding and percentages are calculated based on underlying amounts expressed in millions. Amounts that are non-zero but
round to zero at the presented level of precision are shown as "$0.0", whereas amounts with a value of zero are presented as "$—".

10
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1.4. Use of Estimates. The preparation of the unaudited Consolidated Financial Statements in conformity with U.S. GAAP requires management to make
estimates based on assumptions about current, and for certain estimates, future, economic and market conditions that affect reported amounts and related
disclosures. These assumptions are deemed to be reasonable under the circumstances and although current estimates contemplate current and expected
future conditions, as applicable, it is reasonably possible that actual conditions could differ from expectations, which could materially affect the results of
operations, financial position and cash flows.

Estimates are used for, but are not limited to, determining the point in time when control transfers to the customer for revenues, contract margins and costs
to complete the project when applying the percentage-of-completion method for revenues, recognition and measurement of warranty obligations,
impairment assessments of goodwill and indefinite-lived intangible assets, contingent consideration liabilities, fair-value measurements, and the
recognition and measurement of deferred tax asset valuation allowances.

For further information on our significant accounting policies, please refer to our annual audited Consolidated Financial Statements for the fiscal year
ended December 31, 2025, filed with the SEC pursuant to Rule 424(b)(4) under the Securities Act of 1933, as amended, in connection with our IPO (the
"Prospectus").

1.5 Equity method investments. Equity method investments represent investments in entities over which the Company has the ability to exercise significant
influence, but not control. The initial investments in these entities are recorded at cost and subsequently adjusted for the Company's proportionate share of
the investees' net income or losses. Where the Company executes transactions with its equity method investments, its proportionate share in any profits or
losses of an equity method investment is eliminated until realization of the related profit and losses by the investee. Dividends received from equity method
investees reduce the carrying amount of investment when received and do not impact the Company's earnings. Equity method investments are assessed for
other-than-temporary impairment when indicators suggest that its carrying amount may not be recoverable. Investments are presented within Other non-
current assets in the consolidated statements of financial position and the Company's share of the results from these investments is reported in consolidated
statements of operations within Other (income) expense - net.

As of September 30, 2026, the Company's equity method investments balance consists of a 24.9% interest in Nordic (Luxembourg) S.a r.l. ("Nordic
LuxCo"). The equity method investment is recognized in Other non-current assets in the consolidated statements of financial position. The loss from equity
method investments for the three and nine months ended September 30, 2026 was $1.1 million and $1.9 million, respectively. Refer to Note 26 — Related
party transactions and Note 27 — Variable interest entities for further information.

1.6. Recently adopted accounting standards.

Financial instruments - Credit losses (ASU 2025-05, Topic 326). In July 2025, the Financial Accounting Standards Board ("FASB") issued ASU 2025-05,
which amends ASC 326-20 to provide a practical expedient that current conditions as of the balance sheet date do not change for the remaining life of the
asset when estimating expected credit losses for current accounts receivable and current contract assets arising from transactions accounted for under ASC
606. Beginning fiscal 2026, the Company adopted ASU 2025-05 and applied the practical expedient, which did not have a material impact on the
Consolidated Financial Statements or disclosures.

1.7. Accounting standards issued but not yet adopted.

Disaggregation of income statement expenses (ASU 2024-03, Subtopic 220-40). In November 2024, the FASB issued ASU 2024-03, which requires tabular
disaggregation of specified natural expense categories (for example, employee compensation, depreciation, amortization of intangibles, and inventory-
related costs) that are included in income statement captions such as cost of sales and SG&A. The amendments are effective for annual periods beginning
after December 15, 2026 (calendar year 2027), with interim periods beginning after December 15, 2027. The Company is evaluating the impact; no
recognition or measurement changes are expected, but note disclosure may expand upon adoption.

11
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Derivatives and hedging (ASU 2025-09, Topic 815). In November 2025, the FASB issued ASU 2025-09, Derivatives and Hedging (Topic 815): Hedge
Accounting Improvements, which makes targeted amendments to hedge accounting guidance intended to better align accounting with entities’ risk
management activities and to clarify certain aspects of cash flow, fair value, and net investment hedges. The amendments are effective for fiscal years
beginning after December 15, 2026 for public business entities and after December 15, 2027 for all other entities, with early adoption permitted. The
Company will apply clarifications in the amendments on its hedge accounting policies and strategy; no recognition or measurement changes are expected
on adoption.

Government grants (ASU 2025-10, Topic 832). In December 2025, the FASB issued ASU 2025-10, which adds guidance to ASC 832 on the recognition,
measurement, and presentation of government grants. The amendments are effective for fiscal years beginning after December 15, 2028, with early
adoption permitted. The Company is evaluating the impact of these amendments.

Environmental Credits and Environmental Credit Obligations (ASU 2026-02, Topic 818). In May 2026, the FASB issued ASU 2026-02, which adds
guidance to ASC 818 on the recognition, measurement, presentation and disclosure requirements for all entities that generate, purchase, or receive
environmental credits or have a regulatory compliance obligation that may be settled with environmental credits. The amendments are effective for fiscal
years beginning after December 15, 2027, with early adoption permitted. The Company is evaluating the impact of these amendments.

All other ASUS' issued but not yet adopted were assessed and determined that they either were not applicable or were not expected to have a material
impact on our financial statements.

Note 2. Revenue from contracts with customers

Disaggregation of sales. The Company’s sales are disaggregated by geographic market and by type as follows for the three months ended September 30,
2026 and 2025:

Three Months Ended September 30, 2026

(in millions of $) Equipment Service Total
Germany 30.1 52.0 82.1
Total Europe 102.0 170.7 272.7
United States 590.1 101.7 691.8
Total North America 595.1 120.4 715.5
Rest of World 80.5 99.2 179.7
Total 771.6 390.3 1,167.9

Three Months Ended September 30, 2025

(in millions of $) Equipment Service Total
Germany 21.2 48.6 69.8
Total Europe 2232 161.6 384.8
United States 98.5 58.8 157.3
Total North America 104.4 78.4 182.8
Rest of World 89.8 85.3 175.1
Total 4174 3253 742.7

12
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The Company’s sales are disaggregated by geographic market and by type as follows for the nine months ended September 30, 2026 and 2025:

Nine Months Ended September 30, 2026

(in millions of $) Equipment Service Total
Germany 76.8 159.8 236.6
Total Europe 333.9 517.9 851.8
United States 1,090.9 245.2 1,336.1
Total North America 1,115.7 305.0 1,420.7
Rest of World 219.7 282.0 501.7
Total 1,669.3 1,104.9 2,774.2
Nine Months Ended September 30, 2025
(in millions of §) Equipment Service Total
Germany 68.5 149.3 217.8
Total Europe 376.0 461.6 837.6
United States 341.8 159.7 501.5
Total North America 356.7 215.1 571.8
Rest of World 249.0 237.8 486.8
Total 981.7 914.5 1,896.2

Revenues from customers are attributed to geographic areas based on the end customer's location when known at the time of revenue recognition. In case of
stock orders by distributors or packagers where the end customer location is not known at the time of the sale, the ship to location is used. Information is
aggregated as Europe, North America and Rest of World.

Remaining Performance Obligations

As of September 30, 2026, the Company entered into contracts with customers for which revenue has not been recognized as the performance obligations
have not yet been satisfied. The amount of unsatisfied performance obligations is $10.9 billion, with approximately 71% of the amount expected to be
recognized in the 24 months following September 30, 2026. The Company expects to recognize this revenue as the remaining performance obligations are
satisfied.

Note 3. Segment reporting

Effective December 2025, the Company realigned its internal reporting structure to reflect changes in how the Chief Operating Decision Maker ("CODM")
reviews budgets and forecasts, operating results, evaluates performance and allocates resources. As a result, the Company now manages its business in two
reportable segments: (i) Equipment and (ii) Services.

*  The Equipment Segment designs, manufactures, and sells new Jenbacher and Waukesha engines, project-related equipment, and related solutions.
Equipment segment revenues are further disaggregated by end market into Data Center, Power Solutions, and Compression, consistent with how
the CODM evaluates performance across key markets.

»  The Services Segment provides aftermarket services through an engine's lifecycle, including long-term service agreements, spare parts, overhauls,
remanufacturing of engines and components, digital solutions, and other service-related activities.

Prior to December 2025, the Company’s internal management reporting was prepared in accordance with International Financial Reporting Standards
("IFRS"). For purposes of these Consolidated Financial Statements, segment information for the three months and nine months ended September 30, 2025,
has been converted to U.S. GAAP and revised to be consistent with the aforementioned modified segment organization and reporting structure, as well as
the Company’s presentation currency.
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The Company’s CODM is the senior management team, consisting of the Chief Executive Officer and Chief Financial Officer.

The CODM uses Adjusted Segment EBITDA as the primary measure of segment profit or loss to assess segment performance and allocate resources. The
CODM reviews Adjusted Segment EBITDA by segment in the annual budgeting process and in quarterly business reviews, including comparisons to
budget, prior year and the latest forecast. These reviews are used by the CODM to make decisions regarding prioritization of resources (such as staffing and
discretionary spending), sequencing of operational initiatives, and capital investment priorities across the Equipment and Services Segments.

Adjusted Segment EBITDA is defined as earnings before interest, income taxes, depreciation and amortization, adjusted for items that management
believes are not indicative of core operating performance, including restructuring costs, transaction related costs associated with acquisitions and other
strategic activities, transformation costs related to significant organizational change initiatives, costs incurred for IPO and public-market readiness costs and
share-based compensation.

Certain corporate functions, including Group Management, which also comprises Executive Consultancy activities, as well as Compliance,
Communication, Group Treasury, Transformation and Legal, are not allocated to operating segments and are reported as unallocated corporate costs. Other
shared costs may be allocated to segments based on usage, when applicable, in a manner consistent with the CODM reporting package.

Revenues are reported for the Equipment and Service groupings described above; sub-unit information is presented where it is regularly provided to the
CODM.

Three Months Ended September 30, Nine Months Ended September 30,

(in millions of $) 2026 2025 2026 2025
Equipment revenue

Data Center 463.0 38.5 802.4 208.7

Power Solutions 239.4 326.8 681.1 622.6

Compression 75.2 52.1 185.8 150.4
Total equipment revenue 777.6 417.4 1,669.3 981.7
Service revenue

Transactional 268.8 218.0 711.0 582.8

Contractual 121.5 107.3 393.9 331.7
Total service revenue 390.3 325.3 1,104.9 914.5
Total revenue 1,167.9 742.7 2,774.2 1,896.2

Contractual Service Agreements (“CSAs”), which cover parts and labor, and Material Stream Agreements (“MSAs”), which cover parts only, together
comprise our long-term service agreements ("LSAs"). LSAs and digital solutions including myPlant together form Contractual Services. Transactional
services cover transactional parts and labor, overhaul and repair, engine conversions, modifications and upgrades ("CM&U") and commissioning.

There are no intersegment revenues in the periods presented.

The following expense categories are regularly reviewed by the CODM and are included in the determination of Adjusted Segment EBITDA:

*  Cost of goods and services sold, including materials and components, direct manufacturing labor, warranty provisions, cost of quality, logistics
and freight, other variable costs, manufacturing variances from standard costs, and variable factory overhead.

* Selling, general & administrative expenses, including selling, marketing, and segment-level administrative costs.
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*  Research and development expenses, and

*  Other segment items, primarily consisting of other operating income or expense, non-significant cost categories, and limited management

adjustments reviewed by the CODM.

Selected financial information for each segment is as follows:

Three Months Ended September 30, 2026

(in millions of $) Equipment Service Total from Reportable Segments
Total revenue 777.6 390.3 1,167.9
Less: Significant segment expenses regularly provided to the

CODM (a)

Cost of goods and services sold (580.4) (219.8) (800.2)
Research and development (20.9) (11.3) (32.2)
Selling, general and administrative expenses (59.9) (49.8) (109.7)
Depreciation and amortization 14.4 11.8 26.2
Other non-cash items (b) 1.5 1.0 2.5
Management adjustments (c) 0.8 1.4 2.2
Other segment items (d) 0.3) 0.1 (0.2)
Adjusted Segment EBITDA (e) 132.8 123.7 256.5

Three Months Ended September 30, 2025

(in millions of $) Equipment Service Total from Reportable Segments

Total revenue 417.4 3253 742.7

Less: Significant segment expenses regularly provided to the

CODM (a)

Cost of goods and services sold (310.6) (191.5) (502.1)
Research and development (15.6) 14.7) (30.3)
Selling, general and administrative expenses (41.8) (46.2) (88.0)
Depreciation and amortization 12.5 15.6 28.1

Other non-cash items (b) 1.3 1.0 2.3

Management adjustments (c) 0.2 0.8 1.0

Other segment items (d) 2.3 0.2) 2.1

Adjusted Segment EBITDA (e) 65.7 90.1 155.8
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Nine Months Ended September 30, 2026

(in millions of §) Equipment Service Total from Reportable Segments
Total revenue 1,669.3 1,104.9 2,774.2
Less: Significant segment expenses regularly provided to the
CODM (a)
Cost of goods and services sold (1,242.8) (622.0) (1,864.8)
Research and development (60.1) (32.9) (93.0)
Selling, general and administrative expenses (180.4) (150.1) (330.5)
Depreciation and amortization 41.5 37.0 78.5
Other non-cash items (b) 4.8 32 8.0
Management adjustments (c) 1.4 2.9 4.3
Other segment items (d) 0.7 0.4 1.1
Adjusted Segment EBITDA (e) 234.4 343.4 577.8
Nine Months Ended September 30, 2025
(in millions of $) Equipment Service Total from Reportable Segments
Total revenue 981.7 914.5 1,896.2
Less: Significant segment expenses regularly provided to the
CODM (a)
Cost of goods and services sold (708.1) (529.7) (1,237.8)
Research and development (39.4) (37.4) (76.8)
Selling, general and administrative expenses (115.1) (127.1) (242.2)
Depreciation and amortization 343 41.7 76.0
Other non-cash items (b) 3.5 2.5 6.0
Management adjustments (c) 0.4 1.7 2.1
Other segment items (d) 2.8 0.1) 2.7
Adjusted Segment EBITDA (e) 160.1 266.1 426.2

(a) Significant segment expenses represent categories that are regularly provided to and used by the CODM to assess performance and allocate resources.
These include Cost of equipment and products sold, Cost of services sold, Selling, general and administrative expenses, Research and development

expenses, and Other segment items that are not individually significant.

(b) Other non-cash items include amortization expenses of capitalized costs to obtain contracts.

(c) Management adjustments are described below in the reconciliation of Adjusted Segment EBITDA to Net income.

(d) Other segment items represent the residual components of the CODM measure of segment profit that are not otherwise separately disclosed as revenue
or significant expense categories. It primarily includes Other operating (income) expense - net and other non-significant cost categories (including certain
shared or allocated costs included in segment results) that are reviewed by the CODM in aggregate (e.g., foreign currency transaction gains and losses,

gains and losses on asset disposals, and miscellaneous operating items).

(e) Adjusted Segment EBITDA is the CODM’s segment profit measure. Corporate/unallocated costs ("HQ") are not included in Adjusted Segment
EBITDA and are presented in the reconciliation to consolidated Net income.
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The above expense categories are derived from internal management reports and may not correspond directly to the line items in the consolidated
statements of operations. The reconciliation below represents how segment results reconcile to the Consolidated Financial Statements.

Reconciliation of Adjusted Segment EBITDA to Net income
Adjusted Segment EBITDA is reconciled to Net income by presenting unallocated corporate costs not included in segment results, management

adjustments, other non-cash items, depreciation and amortization, Interest and other financial charges—net, non-operating income (expense) and Income
tax expense.

Three Months Ended September 30, Nine Months Ended September 30,

(in millions of $) 2026 2025 2026 2025
Total Adjusted Segment EBITDA 256.5 155.8 577.8 426.2
Unallocated corporate costs (HQ & other not included in Adjusted AL (11.6) (37.6) (24.0)
Segment EBITDA)

Acquisition and Divestment related gains (losses) - net (1.7) (0.6) 2.4) (1.0)

Transaction costs (0.1) 0.1) “4.7) 0.1)

Transformation costs (2.0) 2.7) (7.3) (8.4)

IPO and Public market readiness costs 2.5) (4.8) (93.6) 4.9)

Share-based compensation 3.9) — (5.0) —
Management adjustments (10.2) 8.2) (113.0) (14.4)
Other non-cash items 2.5) 2.3) (8.0) (6.0)
Depreciation and amortization (39.1) (41.1) (117.4) (113.2)
Other income (expense) - net 4.0 3.3) 10.9 (1.8)
Interest expense and related financing costs - net (46.9) (34.9) (170.6) (84.9)
Income tax expense (41.5) (14.9) (58.8) (45.0)
Net income (loss) 109.2 39.5 83.3 136.9

Management adjustments include the following breakdowns, and are reviewed by the CODM:

*  Acquisition and divestment related gains and losses incurred in connection with planned and completed acquisitions, including legal and
professional fees. Contingent consideration arrangements (earn-outs) relate to specific acquisitions.

+  Transaction costs include legal and professional fees related to legal reorganization, as well as adapting INNIO's financing structure.

*  Transformation costs include costs in a given year incurred in relation to significant organizational change initiatives, including capacity
expansion initiatives. This includes the ramp up of our business transformation efforts to support our capacity expansion initiatives to strengthen
internal manufacturing and supply chain foundations, supported by dedicated third-party expertise to accelerate the capacity uplift. Costs also
include those associated with streamlining management structures, processes and operational performance.

+ PO and Public market readiness costs that the Company incurs to implement financial statements in US GAAP, including: implementing SOX-
compliant internal controls, improving processes and organization required for public US markets, bonuses linked to successful public offering
including long-term incentive plans, and legal and advisory fees related to INNIO's IPO. During the nine months ended September 30, 2026, the
Company incurred the following costs:
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e Long-term incentive program 2023 $61.5 million
*  Costs related to financial statements in US GAAP

and comfort letter costs related to S1 filing $18.8 million
*  Others $5.9 million
*  Advisory fees $4.6 million
e Legal fees $2.8 million

*  Share-based compensation represents RSUs awarded under the 2026 Incentive Award Plan.

Assets by segment are not disclosed because such information is not regularly reviewed by the CODM in allocating resources or assessing segment
performance.

Note 4. Business Combinations

On September 30, 2026, the Company completed the acquisition of 100% of the issued and outstanding equity interests of Enerflex Service PTY Ltd., PT.
Enerflex and Exterran (Thailand) Ltd. (the "Enerflex Asia Pacific aftermarket business"), which operates principally in three countries and eight locations
providing aftermarket services, including long-term service agreements, to the oil and gas industry. The aggregate consideration transferred was
approximately $61.6 million (including $17.0 million cash acquired), funded from cash on hand. The acquisition was accounted for as a business
combination in accordance with ASC 805.

The acquisition was completed on the last day of the Company's interim reporting period. Accordingly, the assets acquired and liabilities assumed are
reflected in the Company's Consolidated Statements of Financial Position as of September 30, 2026, and the related cash outflows are reflected within
investing activities in the Company's Consolidated Statements of Cash Flows. As the acquisition closed on the period-end date, the results of operations of
the acquired business were not included in the Company's Consolidated Statements of Operations or operating cash flows for the three and nine months
ended September 30, 2026.

Due to the timing of the acquisition, the fair values of net assets acquired, including goodwill, have not been finalized and are therefore subject to change as
additional information about the assets and liabilities existing as of the acquisition date is obtained during the measurement period. The preliminary fair
value estimates are based on management’s best estimates and assumptions. These amounts are subject to change during the measurement period as
additional information becomes available regarding facts and circumstances that exist at the acquisition date.

Transaction costs associated with the acquisition amounted to $3.8 million. These costs were expensed as incurred and are included within selling, general
and administrative expenses in the Company's Consolidated Statements of Operations. During the fiscal year 2026, acquisition related transaction costs
were $0.9 million, and $2.1 million for the three and nine months ended September 30, 2026 and included expenses associated with professional services.

Note 5. Goodwill and intangible assets

The following table summarizes the changes in the carrying amount of goodwill for the nine months ended September 30, 2026:

2026
(in millions of $) Equipment Services Total
Balance as of January 1, 618.8 1,067.8 1,686.6
Acquisitions — 222 222
Foreign currency effect (15.4) (26.6) (42.0)
Balance as of September 30, 603.4 1,063.4 1,666.8
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Intangible assets:

September 30, 2026
(in millions of $) Gross carrying amount Accumulated amortization Net
Customer relationships 884.0 (496.8) 387.2
Capitalized development costs 463.3 (352.2) 111.1
Trade names & trademarks (indefinite) 201.5 — 201.5
Developed technology 0.8 (0.6) 0.2
Total @ 1,549.6 (849.6) 700.0

() Certain intangible assets are denominated in foreign currencies. As such, the change in intangible assets includes a component attributable to foreign currency translation.

December 31, 2025
(in millions of $) Gross carrying amount Accumulated amortization Net
Customer relationships 912.4 (473.4) 439.0
Capitalized development costs 465.3 (334.2) 131.1
Trade names & trademarks (indefinite) 207.0 — 207.0
Developed technology 0.8 (0.6) 0.2
Total @ 1,585.5 (808.2) 771.3

() Certain intangible assets are denominated in foreign currencies. As such, the change in intangible assets includes a component attributable to foreign currency translation.

Amortization expense of definite-lived intangible assets amounted to $22.1 million and $26.4 million for the three months ended September 30, 2026, and
2025, and $66.8 million and $71.8 million for the nine months ended September 30, 2026 and 2025, respectively.

During the nine months ended September 30, 2026, the Company did not identify any reporting units or indefinite-lived intangibles that required an
impairment test.

Note 6. Property, plant and equipment - net

Property, plant and equipment - net is comprised of the following:

(in millions of $) September 30, 2026 December 31, 2025

Property, plant, and equipment - original cost 1,051.7 881.2
Accumulated depreciation (380.7) (340.8)
Total Property, plant, and equipment - net 671.0 540.4

Depreciation related to property, plant and equipment amounted to $17.0 million and $14.7 million for the three months ended September 30, 2026 and
2025, and $50.6 million and $41.4 million for the nine months ended September 30, 2026 and 2025, respectively.

Finance lease right-of-use ("ROU") assets had a net carrying amount of $21.6 million and $17.0 million as of September 30, 2026 and December 31, 2025,
respectively.

Note 7. Leases

The Company leases offices, manufacturing facilities, vehicles, and other equipment.
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Operating lease ROU assets are included in other non-current assets in the consolidated statements of financial position. The current portion of operating
lease liabilities is included in Other current liabilities, and the long-term portion is included in Other non-current liabilities in the consolidated statements of
financial position. Operating lease expense is included within Cost of equipment and products sold, Cost of services sold and selling, general and
administrative expenses within the consolidated statements of operations.

(in millions of §) September 30, 2026 December 31, 2025

Current portion of operating lease liability 243 18.4
Non-current portion of operating lease liability 74.0 50.9
Total operating lease liability 98.3 69.3

Finance lease ROU assets are included within Property, plant and equipment - net in the consolidated statement of financial position. The current portion of
finance lease liabilities is included in Other current liabilities, and the long-term portion is included in Other non-current liabilities in the consolidated
statements of financial position.

(in millions of $) September 30, 2026 December 31, 2025

Current portion of finance lease liability 4.2 2.7
Non-current portion of finance lease liability 18.2 15.1
Total finance lease liability 224 17.8

The break out of the Company's lease expenses are as follows:

Three Months Ended September 30, Nine Months Ended September 30,
(in millions of $) 2026 2025 2026 2025
Operating lease expense 7.4 5.4 20.9 14.9
Short term lease expense 0.8 0.1 1.5 0.3
Finance leases - amortization 1.2 0.5 3.0 1.1
Finance leases - interest 0.3 0.2 0.9 0.5
Total lease expense 9.7 6.2 26.3 16.8

No variable lease expense was incurred for the three and nine months ended September 30, 2026 and 2025.
Note 8. Long-term debt - current and non-current

The Company's current and non-current portions of long-term debt are comprised of the following:

(in millions of §) September 30, 2026 December 31, 2025

Long-term debt - net 2,596.1 2,647.4
Current portion of Long-term debt -net 15.2 11.4
Total 2,611.3 2,658.8

Unamortized issuance costs deducted from debt were $8.8 million and $14.0 million as of September 30, 2026 and December 31, 2025, respectively.

20



Table of Contents

Available facilities as of September 30, 2026 are:

Facility drawn Nominal Amount (a) Currency Rate / Margin (b) Maturity
Term Loan B — EUR 1,100.0 EUR Euribor + 1.75% (0% floor) 11/2/2031
Term Loan B — USD 1,339.5 USD SOFR + 1.75% (0% floor) 11/2/2031
Term Facility - CAD 49.0 CAD CORRA + 1.36% 9/25/2030
Facility undrawn

Revolving Credit Facility (RCF) 210.0 EUR SOFR/Euribor + 2.00% 5/2/2031
Ancillary Facility — ERSTE Bank (c) 40.0 EUR SOFR/Euribor + 2.00% 7/31/2027
Ancillary Facility - HELABA 50.0 EUR SOFR/Euribor + 2.00% 5/2/2031

(a) Nominal amounts without principal amortization payments.

(b) The table includes the conditions as of September 30, 2026 and loans bear variable interest rates based on Secured Overnight Finance Rate ("SOFR"),
Euro Interbank Offered Rate ("EURIBOR") or Canadian Overnight Repo Rate Average ("CORRA") plus applicable margins depending on the leverage
ratios.

(c) $39.7 million of the ERSTE Bank ancillary facility line was temporarily allocated to the supplier finance program as of September 30, 2026.

Interest expense on loans & borrowings (including the effect of hedging) were $32.1 million and $26.8 million for the three months ended September 30,
2026 and 2025 and $101.0 million and $82.8 million for the nine months ended September 30, 2026 and 2025, respectively.

Amortization of issuance costs and debt extinguishment costs were $0.9 million and $1.0 million for the three months ended September 30, 2026 and 2025
and $8.7 million and $3.1 million for the nine months ended September 30, 2026 and 2025, respectively.

The following table summarizes the undiscounted future cash outflows of the Company’s long-term debt including interest:

(in millions of $) 2026 2027 2028 2029 2030 Thereafter Total

Principal 3.8 15.8 14.6 14.7 44.8 2,526.4 2,620.1
Interest 32.6 128.9 128.5 127.3 126.2 104.5 648.0
Total 36.4 144.7 143.1 142.0 171.0 2,630.9 3,268.1

On February 16, 2026, the Company amended the SFA and refinanced the Facility B2. Following the amendment, commitments under the Facility B
(EUR) and Facility B (USD) were €1,100.0 million and $1,339.5 million, respectively. The amendment lowered the margin of Facility B (EUR) and
Facility B (USD) to 2.5% and 2.0%, which resulted in effective margins used to amortize debt issuance costs of 2.56% and 2.06%, respectively (please
refer above for the structure of effective interest rate). As a result of the amended SFA, the facilities will mature on November 2, 2031. The Euro-
denominated loan facility is to be repaid at maturity, the U.S. dollar-denominated facility requires quarterly installment payments of $3.3 million beginning
mid-2026.

Upon the closing of the IPO on June 5, 2026, the margin (at each level of the margin ratchet) applicable to the Term Loan B facilities and the RCF was
reduced by 0.50% per annum (subject to a minimum floor of 1.75% applicable to Consolidated Term Loan B — USD only). The applicable margins for
Term Loan B — EUR, Term Loan B — USD and RCF are determined by reference to the Performance Ratio and remain subject to reduction upon
deleveraging of the Performance Ratio in accordance with the margin ratchet provisions in the SFA. As of September 30, 2026, €1,100.0 million and
$1,332.8 million were outstanding under Term Loan B — EUR and Term Loan B — USD, respectively, and the applicable margin for each facility was
1.75%.
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The Company evaluated the February 16, 2026 refinancing under ASC 470-50, Debt - Modifications and Extinguishments, to determine whether the
transaction represented a debt modification or extinguishment. This evaluation was performed on a lender-by-lender basis and considered changes in lender
participation and whether changes in terms were substantial. For lenders that exited the syndicate, the refinancing was accounted for as a debt
extinguishment, and the related unamortized debt issuance costs were expensed. For lenders that reduced their commitments, a proportionate amount of
previously capitalized financing costs was expensed. For continuing lenders whose modified terms did not result in a change in the present value of future
cash flows exceeding 10%, the refinancing was accounted for as a debt modification, with third-party fees expensed.

As a result of the refinancing, the Company expensed $3.0 million of unamortized debt issuance costs related to the portions of the SFA accounted for as
extinguishments and continues to amortize $8.2 million of deferred financing costs related to the portion of debt that remained outstanding and was
accounted for as a modification. In addition, the Company incurred new financing costs of $3.3 million, which were expensed in accordance with the ASC
470 assessment.

The Company also has access to a revolving credit facility ("RCF") and ancillary facilities.

In June 2026, the Company executed an amend and extend transaction for the RCF of $225 million and the €250 million guarantee facility. The RCF was
increased and redenominated from $225.0 million (comprising of $140.0 million RCF, $45.0 million ancillary facility with Landesbank Hessen-Thiiringen
Girozentrale, as well as a $40.0 million ancillary facility with Erste Group Bank AG) to €300.0 million (comprising of €210.0 million RCF, €50.0 million
ancillary facility with Landesbank Hessen-Thiiringen Girozentrale, as well as a €40.0 million ancillary facility with Erste Group Bank AG).

As part of the transaction, the maturity of the €250.0 million guarantee facility, the €210.0 million RCF and the €50.0 million ancillary facility with
Landesbank Hessen-Thiiringen Girozentrale was extended from May 2028 to May 2031. As a result of the refinancing, the Company incurred total new
financing costs of $3.8 million in the nine months ended September 30, 2026, ($0.5 million incurred in the 3 months to ended September 2026) which were
capitalized in accordance with the ASC 470 assessment and will be amortized over the facility term.

Separately in June 2026, the maturity of the €40.0 million ancillary facility with Erste Group Bank AG was extended from July 2026 to July 2027 (subject
to annual extension).

The RCF is subject to an annual commitment fee equal to 30% of the applicable revolving facility margin, calculated on the undrawn amount of the RCF.

The Company's borrowings are primarily secured by a pledge of shares in subsidiaries, liens over the Company’s bank accounts along with certain assets of
the Company, mainly relating to the North American subsidiaries. The total assets pledged as collateral in connection with the Company’s borrowing
arrangements were:

(in millions of $) September 30, 2026 December 31, 2025

Cash and cash equivalents 798.6 430.4
Accounts receivable - net 149.7 78.4
Inventories 512.5 221.4
Other current assets 20.8 8.4
Property, plant, and equipment - net 148.9 106.3
Intangible assets - net 26.1 27.8
Other non-current assets 18.6 10.0
Total 1,675.2 882.7
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The Company was in compliance with all applicable financial covenants as of September 30, 2026 and December 31, 2025. In the event of non-compliance
with the financial covenants or the occurrence of an event of default under the Senior Facilities Agreement ("SFA"), the lenders may, at their discretion,
exercise remedies available under the agreement, including acceleration of outstanding borrowings. Fees related to the unused portions of the facilities were
not material for the nine months ended September 30, 2026 and 2025.

Note 9. Obligations under supplier finance programs
The Company maintains supplier finance arrangements (also referred to as “reverse factoring”) with certain financial institutions to facilitate early payment
to participating suppliers. The Company's payment terms with these suppliers, which are considered to be commercially reasonable, generally extend up to

180 days.

INNIO N.V. and other subsidiaries provide a guarantee in connection with these supplier finance arrangements. No additional assets are pledged as
collateral. The settlement terms for trade payables subject to these programs are consistent with the Company's standard payment terms.

As of September 30, 2026 and December 31, 2025, the amount of obligations outstanding that the Company has confirmed as valid to the participating
financial institutions under supplier finance programs were $192.4 million and $157.0 million, respectively.

Note 10. Warranty provisions

The Company recognizes warranty provisions for the estimated costs of fulfilling its warranty obligations. Warranty provisions are categorized as either
general or specific.

Warranty provisions are presented within the Company's other current liabilities and other non-current liabilities in the consolidated statements of financial
position. Warranty provisions were $59.9 million and $60.8 million as of September 30, 2026 and December 31, 2025, respectively.

Standard warranty coverage generally ranges from 12 to 36 months from delivery or commissioning, depending on the product line, and provisions reflect
the estimated costs over the applicable coverage period.

(in millions of $) 2026 2025

Balance as of January 1, 60.8 55.1

Current year provisions 20.7 20.1

Expenditure (14.2) (13.6)

Other changes (7.4) 2.3

Balance as of September 30, 59.9 63.9
current 24.1 21.4

non-current 35.8 42.5

Note 11. Employee benefits

The Company operates defined benefit plans in Austria and in certain other jurisdictions.

Defined Benefit Plans

As of September 30, 2026 and December 31, 2025, the net defined benefit liability was $29.2 million and $31.6 million, respectively, and is included
within employee benefits in Note 20 — Other liabilities. The net liability from defined benefit plans is recorded in Other liabilities in the consolidated
statements of financial position.

The Company expects to make the following benefit payments under its defined benefit plans in Austria for the next five fiscal years and in aggregate for

the five fiscal years afterwards: approximately $0.8 million in 2026, $0.7 million in 2027, $1.3 million in 2028, $1.6 million in 2029, $3.3 million in 2030,
and $13.9 million in the period 2031 through 2035.
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Defined Contribution Plans

The Company operates defined contribution plans in Austria, in the United States and in certain other jurisdictions.

The cost incurred related to the Company's defined contribution plans in Austria amounted to $10.3 million and $8.8 million for the three months ended
September 30, 2026 and 2025, and $33.8 million and $28.7 million for the nine months ended September 30, 2026 and 2025, respectively.

The cost incurred related to the Company's defined contribution plans in the United States amounted to $0.9 million and $0.6 million for the three months
ended September 30, 2026 and 2025, and $5.2 million and $3.9 million for the nine months ended September 30, 2026 and 2025, respectively.

Note 12. Derivative instruments and hedge accounting

The Company uses derivative financial instruments, primarily interest rate swap contracts and foreign currency forward contracts to manage its exposure to

interest rate and exchange rate risks.

September 30, 2026

Notional amount

Derivative assets

Derivative liabilities

Other non-current

(in millions of §) Other current assets Other non-current asset  Other current liabilities liabilities

Interest rate swaps (Euribor) 874.3 — 17.9 — —
Interest rate swaps (SOFR) 945.0 — 22.0 — —
Total - Interest rate swaps 1,819.3 — 39.9 — —
Foreign currency hedges 2,121.5 (31.8) (17.2)
Total - Foreign currency hedges 2,121.5 — — (31.8) 17.2)
Total 3,940.8 — 39.9 (31.8) 17.2)

(in millions of $)

December 31, 2025

Notional amount

Derivative assets

Derivative liabilities

Other non-current

Interest rate swaps (Euribor)
Interest rate swaps (SOFR)

Total - Interest rate swaps
Foreign currency hedges

Total - Foreign currency hedges

Total

Other current assets Other non-current asset Other current liabilities liabilities
904.8 — 0.1 — 2.5)
945.0 — — — (4.8)
1,849.8 — 0.1 — (7.3)
926.7 3.7 (0.3) (0.3)
926.7 3.7 — 0.3) 0.3)
2,776.5 3.7 0.1 (0.3) (7.6)

As of September 30, 2026, the Company had interest rate swaps designated as cash flow hedges of variable-rate borrowings (for further information on
borrowings, refer to Note 8 — Long-term debt - current and non-current). The objective of these cash flow hedges is to convert variable interest payments

into fixed interest payments.
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As of September 30, 2026, the Company had foreign exchange forward contracts designated as cash flow hedges of the Group’s USD-denominated
intercompany revenues and revenue contracts with external customers. The program started in August 2025, with the objective to hedge the variability in
the forecasted revenues due to the foreign currency fluctuation risks associated with the specific forecasted USD revenues. The hedged transactions are the
Company’s discrete milestone sales, in an amount equal to the forward’s USD notional value, that are expected to occur on the forward's maturity date.
However, due to certain contractual milestones, they may occur at a later date, but will occur during the life of the contract.

Effects of hedge accounting

Amounts in Accumulated other comprehensive income (loss) are reclassified in the same periods during which the interest expense on the related hedged
borrowings, or during which the hedged forecasted transaction (the revenue associated with the external third-party contract) is recognized in the
consolidated statements of operations. The Company reviews the amounts deferred in OCI at each reporting date to ensure appropriate timing of OCI
release.

Amounts deferred in Accumulated other comprehensive income (loss) for the interest rate hedge accounting were reclassified to the consolidated statement
of operations as follows:

Nine Months Ended September 30,

(in millions of $) 2026 2025
Gains (losses) recognized in OCI 49.6 (6.5)
Reclassified to interest expense 2.4) 1.0

The estimated net amount of the existing gains or losses that are reported in accumulated other comprehensive income at the reporting date that is expected
to be reclassified into earnings within the next 12 months amounted to $(0.4) million as of September 30, 2026.

The following table represents the amounts recognized in the statement of operation for the foreign currency hedge accounting, started in August 2025:

Nine Months Ended September 30,

(in millions of $) 2026 2025
Gains (losses) recognized in OCI (43.2) 6.0

Recycled to revenue 0.2) 0.1)
Changes in spot-forward differential 18.8 1.9

Changes in spot-forward differential are recognized in the consolidated statement of operation. Spot rate changes during the period are reclassified to the
consolidated statement of operation.

The estimated net amount of the existing gains or losses that are reported in accumulated other comprehensive income at the reporting date that is expected
to be reclassified into earnings within the next 12 months amounted to $(18.9) million as of September 30, 2026.

The Company did not discontinue any cash flow hedges during the nine months ended September 30, 2026 or 2025.
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Offsetting

Derivative instruments subject to master netting agreements are presented in the following table:

September 30, 2026

Gross Amounts of

Gross Amounts Offset

Net Amounts of
Assets/Liabilities

Gross Amounts Not Offset in the
Statements of Financial Position

Recognized in the Statements of Presented in the Net Amount
Assets/Liabilities Financial Position Statements of Financial
o Financial Cash Collateral
Position Instruments Received
(in millions of $)
Derivative assets 39.9 — 39.9 — 39.9
From which interest hedges 39.9 — 39.9 — 39.9
From which FX hedges — — — —
Derivative liabilities (49.0) — (49.0) — (49.0)
From which interest hedges — — — —
From which FX hedges (49.0) — (49.0) — (49.0)
December 31, 2025
Net Amounts of Gross Amounts Not Offset in the
Gross Amounts of Gross Amounts Offset Assets/Liabilities Statements of Financial Position
Recognized in the Statement of Presented in the Net Amount
Assets/Liabilities Financial Position Statements of Financial
i Financial Cash Collateral
Position .
(in millions of §) Instruments Received
Derivative assets 3.8 — 3.8 0.2) 3.6
From which interest hedges 0.1 — 0.1 — 0.1
From which FX hedges 3.7 — 3.7 0.2) 3.5
Derivative liabilities (7.9) — (7.9) 0.2 7.7)
From which interest hedges (7.3) — (7.3) — (7.3)
From which FX hedges (0.6) — (0.6) 0.2 (0.4)

The Company’s assets and liabilities measured at fair value on a recurring basis are disclosed in Note 25 — Fair value disclosures.

Besides market interest rate risk and the risk of foreign exchange rate fluctuation, the Company is exposed to credit risk in the event of non-performance by
counterparties to its derivative instruments. The Company monitors counterparty credit risk on a regular basis. Credit risk on derivative financial
instruments is mitigated through the use of counterparties that are major financial institutions with investment-grade credit ratings, and through the use of

netting agreements.

As a result, the impact of credit valuation adjustments ("CVA") and debit valuation adjustments ("DVA") on the fair value of derivative instruments was not
material, and no such adjustments were recognized. The Company did not enter into any derivative instruments that include credit-risk related to contingent

features.
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No cash collateral was posted or received under derivative contracts as of September 30, 2026 or December 31, 2025. Hedge effectiveness is assessed on a
prospective and retrospective basis in accordance with ASC 815. No hedge ineffectiveness was posted during the nine months ended September 30, 2026

or 2025.
Note 13. Inventories

Inventories are comprised of the following:

(in millions of $)

September 30, 2026

December 31, 2025

Finished goods 226.7 212.0
Raw materials and supplies 363.1 171.9
Work in process 354.4 188.5
Goods in transit 91.3 8.5
Unbilled shipments 42.7 20.3
Total inventories 1,078.2 601.2

Note 14. Prepaid expenses

Prepaid expenses are comprised of the following;

(in millions of $)

September 30, 2026

December 31, 2025

Advance payments to suppliers 156.2 99.2
Prepaid expenses, easements & rights of way 27.1 17.9
Other prepaid expenses 1.0 0.8
Total Prepaid expenses 184.3 117.9
The Company made advanced payments to suppliers to secure materials and to address other operational requirements.

Note 15. Accounts receivable - net

Accounts receivable - net is comprised of the following:

(in millions of $) September 30, 2026 December 31, 2025
Customer receivables 272.4 212.6
Allowance for credit losses 9.5) 8.2)
Total accounts receivable - net 262.9 204.4
The following table provides the roll-forward of the credit loss allowances recognized for the accounts receivable not yet sold:

(in millions of §) 2026 2025

Balance as of January 1, 8.2) (7.8)
Changes to the current provision (1.9) (1.4)
Write-offs, net 0.5 1.3
Foreign currency effect 0.1 0.4)
Balance as of September 30, 9.5) 8.3)
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When necessary, the Company records an allowance for credit losses for individually evaluated customer accounts deemed uncollectible in accordance with
ASC 326. Such individually evaluated receivables totaled $5.6 million and $5.5 million as of September 30, 2026 and December 31, 2025, respectively.
Account balances are written off against the allowance for credit losses in the period in which it is determined that collection is not probable. Write-offs
amounted to $0.1 million and $1.1 million for the three months ended September 30, 2026 and 2025, respectively.

As of September 30, 2026 and December 31, 2025, the Company derecognized accounts receivable of $191.4 million and $175.2 million, respectively, in
connection with its receivables factoring program that is accounted for as sales. Cash proceeds received from these transfers totaled $190.1 million as of
September 30, 2026 and $173.6 million for the year ended December 31, 2025. Factoring fees recognized on receivables sold under the factoring program
amounted to $0.5 million and $0.4 million for the three months ended September 30, 2026 and 2025, and $1.3 million and $1.1 million for the nine months
ended September 30, 2026 and 2025, respectively. The obligations related to factoring arrangements in the consolidated statements of financial position
represent cash collected from customers after the transfer of trade receivables and remitted on behalf of the factors.

Note 16. Other assets

Other assets are comprised of the following:

(in millions of $) September 30, 2026 December 31, 2025

Governmental grants 21.3 343
Contract assets 72.3 58.8
Non-income based tax receivables 56.3 36.8
Income tax receivables 28.4 25.2
Other 233 25.7
Other current assets 201.6 180.8
Operating lease right-of-use assets 97.0 68.4
Contract acquisition costs 15.7 15.3
Deferred tax assets 18.5 15.1
Derivative instruments 39.9 0.1
Equity method investments 5.4 —
Other 9.3 5.5
Other non-current assets 185.8 104.4

Note 17. Income taxes

Our income tax expense for interim periods is determined using an estimate of our annual effective tax rate, adjusted for discrete items, if any, that are
taken into account in the relevant period. Each quarter we update our estimate of the annual effective tax rate, and if our annual effective tax rate changes,
we make a cumulative adjustment. Significant judgment is required in estimating our annual effective tax rate and in evaluating our tax positions.

The effective tax rate for the nine months ended September 30, 2026 was 41.4%, compared to 24.7% for the nine months ended September 30, 2025.

The effective tax rate increased for the nine months ended September 30, 2026 compared to the nine months ended September 30, 2025. The increase of the
annual effective tax rate was primarily due to losses and expenses providing no income tax benefit in certain jurisdictions. For the nine months ended
September 30, 2026, these losses and expenses have been driven by IPO and Public market readiness costs as well as non-deductible expenses for interests.
Furthermore, an increase in the estimate for U.S. federal Foreign-Derived Deduction-Eligible Income tax deduction relative to its predecessor regime also
decreased the annual effective tax rate for 2026.
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The effective tax rate for the three months ended September 30, 2026 was 27.5%, compared to 27.4% for the three months ended September 30, 2025.

The effective tax rate for the three months ended September 30, 2026 compared to the three months ended September 30, 2025 is very similar. The main
increasing effects on the effective tax rate for the nine months ended September 30, 2026 were incurred in the six months ended June 30, 2026 and,
therefore, had limited impact for the three months ended September 30, 2026. Nevertheless, the effective tax rate for the three months ended September 30,
2026 is influenced by non deductible expenses for certain employee expenses in Austria, as discrete item a deferred tax expense for a tax rate change
enacted during the period and becoming effective 2028 in Austria, is considered.

Note 18. Contract assets and contract liabilities

Contract balances were as follows:

(in millions of §) September 30, 2026 December 31, 2025

Current 72.3 58.8
Non-current — —
Total Contract assets 72.3 58.8
Current 1,101.0 546.2
Non-current 497.2 269.9
Total Contract liabilities 1,598.2 816.1

Contract assets increased $13.5 million during the nine months ended September 30, 2026, primarily due to revenue recognized for satisfied performance
obligations in advance of billing milestones.

Contract liabilities increased $782.1 million during the nine months ended September 30, 2026, primarily due to new collections received, offset by
revenue recognized as performance obligations were satisfied. Revenue recognized that was included in the contract liability balance at the beginning of the
year was $380.0 million and $226.5 million for the nine months ended September 30, 2026 and 2025, respectively. Information about the Company's
performance obligations and the timing of their satisfaction is provided in Note 2 — Revenue from contracts with customers.

Note 19. Accrued liabilities

Accrued liabilities are comprised of the following:

(in millions of §) September 30, 2026 December 31, 2025

Personnel accruals 99.9 89.0
Accrual for outstanding invoices 69.3 48.4
Accrued interest 18.3 30.5
Accrued freight expenses 12.0 9.3
Accruals for professional fees 9.6 4.8
Other accruals 6.4 4.1
Accrued liabilities 215.5 186.1
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Note 20. Other liabilities

Other liabilities are comprised of the following:

(in millions of $) September 30, 2026 December 31,2025

Consideration payable 514 50.4
Non-income based tax liabilities 15.3 17.4
Provisions 25.5 233
Current portion of operating lease liability 243 18.4
Income tax liabilities 27.0 15.0
Current portion of long term debt - net 15.2 11.4
Derivative instruments 31.8 0.3
Other 22.7 17.5
Other current liabilities 213.2 153.7
Non-current portion of operating lease liability 74.0 50.9
Employee benefits 45.0 47.5
Provisions 36.2 40.1
Derivative instruments 17.2 7.6
Other 224 20.6
Other non-current liabilities 194.8 166.7

Interest expense related to the failed sale and leaseback liabilities amounted to $7.2 million for the nine months ended September 30, 2025. The Company
settled all its outstanding failed sale and leaseback liabilities in the second half of 2025.

Note 21. Accumulated other comprehensive income (loss)

Changes in the balances for each component of accumulated other comprehensive income (loss) were as follows:

Currency translation Defined benefit plans
(in millions of $) reserve Cash flow hedge reserve reserve Total
Balance as of July 1, 2025 (14.1) (10.8) 0.4 (24.5)
Other comprehensive income (loss), net of taxes of $—
million, $(0.6) million and $— million 1.5 8.5 — 10.0
Reclass from AOCI, net of taxes of $— million, $(0.2)
million and $0.0 million — 0.7 0.0 0.7
Balance as of September 30, 2025 (12.6) (1.6) 0.4 (13.8)
Balance as of July 1, 2026 (7.5) (10.1) 2.5 (15.1)
Other comprehensive income (loss), net of taxes of $—
million, $(4.5) million and $(0.8) million 0.3 11.7 1.6 13.6
Reclass from AOCI, net of taxes of $— million, $0.3
million and $0.0 million — 0.5 0.0 0.5
Balance as of September 30, 2026 (7.2) 2.1 4.1 (1.0)
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Currency translation Defined benefit plans
(in millions of $) reserve Cash flow hedge reserve reserve Total
Balance as of January 1, 2025 (51.7) 3.3) 0.2) (55.2)
Other comprehensive income (loss), net of taxes of $—
million, $0.2 million and $(0.3) million 39.1 0.1) 0.6 39.6
Reclass from AOCI, net of taxes of $— million, $1.0
million and $0.0 million — 1.8 0.0 1.8
Balance as of September 30, 2025 (12.6) (1.6) 0.4 (13.8)
Balance as of January 1, 2026 (23.5) (0.6) 3.5 (20.6)
Other comprehensive income (loss), net of taxes of $—
million, $(3.2) million and $0.1 million 16.3 4.6 0.6 21.5
Reclass from AOCI, net of taxes of $— million, $0.7
million and $0.0 million — (1.9) 0.0 (1.9)
Balance as of September 30, 2026 (7.2) 2.1 4.1 (1.0)

Note 22. Commitments and guarantees
Commitments

As of September 30, 2026, the Company had contractual commitments to acquire Intangible assets totaling $27.6 million and Property, plant and
equipment totaling $368.7 million.

Guarantees

The Company has provided advance payment and performance guarantees issued in favor of customers in connection with customer contracts. As of
September 30, 2026, the Company determined it was not probable it would provide additional compensation under the guarantees. The maximum potential
amount of future payments (undiscounted and without reduction for any amounts possibly recoverable) that the Company could be required to make under
the guarantees, issued by banks and insurance companies, was $202.5 million as of September 30, 2026. Customer guarantees backed by the guarantee
facility under the Senior Facilities Agreement are discussed in Note 8 — Long-term debt - current and non-current.

Note 23. Earnings (loss) per share

In connection with the Company’s initial public offering ("IPO") in June 2026, INNIO Holding GmbH was converted from a German limited liability
company (Gesellschaft mit beschréinkter Haftung), into INNIO Group Holding B.V., a Dutch private company with limited liability (besloten vennootschap
met beperkte aansprakelijkheid). On June 4, 2026, the nominal value of the then 25,000 outstanding common shares in INNIO Group Holding B.V. was
reduced to €0.04, and 749,975,000 new common shares were issued to our Principal Shareholder. Thereafter, without interruption of its existence as legal
entity, INNIO Group Holding B.V. was converted into a public company under Dutch law (naamloze vennootschap), and our legal name was changed to
INNIO N.V. These transactions are collectively referred to as “the Conversion.”

In accordance with ASC 260-10-55-12 and SAB Topic 4.C (codified in ASC 505-10-S99-4), the Company has retroactively reflected the effect of the
change in its capital structure in the Consolidated Financial Statements for all periods presented.

Accordingly, $34,890,900 was reclassified from additional paid-in capital to common stock to reflect the change in nominal value and new shares issued
upon Conversion, and earnings per share was adjusted as shown below and on the Consolidated Statements of Operations.
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Basic earnings (loss) per ordinary share is computed by dividing net income (loss) attributable to our ordinary shareholders by the weighted-average
number of ordinary shares outstanding during the period. Diluted earnings per ordinary share is computed by adjusting the denominator of basic earnings
per share for the dilutive effect of potential ordinary shares. For RSU awards, the treasury stock method is used for determining dilution.

Under the treasury stock method, we assume that proceeds equal to the unrecognized compensation cost on each RSU award would be used to repurchase
ordinary shares at the average market price for the period. The resulting incremental ordinary shares are included in the denominator for diluted earnings
per share only if the effect is dilutive.

In any period in which we report a net loss, all potential ordinary shares are excluded from the computation of diluted loss per share because their effect
would be anti-dilutive; diluted loss per share equals basic loss per share in such periods.

The following securities are excluded from the calculation of weighted average diluted common shares for the three and nine months ended September 30,
2026, respectively, because their inclusion would have been anti-dilutive.

Three Months Ended September 30, Nine Months Ended September 30,
2026 2025 2026 2025
RSUs 1,702,100 = 85,753 =
Total 1,702,100 — 85,753 —

The following table sets forth the calculation of basic and diluted earnings (loss) per share for the periods presented:

Three Months Ended September 30, Nine Months Ended September 30,
(in millions of $, except share and per share amounts) 2026 2025 2026 2025
Numerator:
Net income (loss) 109.2 39.5 83.3 136.9
Net loss attributable to noncontrolling interests (1.8) (0.5) (5.2) (0.6)
Net income (loss) attributable to INNIO N.V. shareholders 111.0 40.0 88.5 137.5
Weighted-average shares outstanding:
Basic 750,000,000 750,000,000 750,000,000 750,000,000
Effect of potentially dilutive RSUs (V — — 16,904 —
Diluted 750,000,000 750,000,000 750,016,904 750,000,000
Net earnings (loss) per share:
Basic 0.15 0.05 0.12 0.18
Diluted 0.15 0.05 0.12 0.18

() Diluted by assumed exercise of stock-based compensation awards using the treasury stock method.

There were no dilutive securities issued in 2025 and earlier years, therefore , basic and diluted earnings per share are the same for the comparative periods
presented.
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Note 24. Share-based compensation
2023 Long-Term Incentive Plan

In October 2023, the Company adopted the Group Long-Term Incentive Plan ("2023 LTIP") to provide a select group of managers the opportunity to
participate in the Company's value creation. Awards granted under the 2023 LTIP are subject to both performance-vesting and market-vesting conditions
and provide for cash settlement upon the occurrence of certain exit events or a change in control ("Exit").

As both performance-vesting and market-vesting conditions for this plan were met on June 4, 2026, compensation expense for awards granted under the
2023 LTIP was remeasured and recognized on that date.

For the nine months ended September 30, 2026, total compensation cost recognized and settled during the period pre-tax was $61.5 million. No
compensation expense had been recognized for the 2023 LTIP for the three and nine months ended September 30, 2025.

2026 Incentive Award Plan

In connection with the Company's IPO, the Board of Directors adopted the INNIO N.V. 2026 Incentive Award Plan (the "2026 Plan"), which became
effective in June 2026. The 2026 Plan provides for the grant of equity-based awards to employees, directors and other eligible service providers, including
stock options, restricted share units ("RSUs"), restricted shares, share appreciation rights, performance awards and other share-based awards. The Company
registered shares available for issuance under the 2026 Plan on a Form S-8 filed with the SEC on June 5, 2026.

Grants of RSU Awards

Pursuant to the 2026 Plan, the Company granted 1,499,879 RSUs to employees with a 4-year cliff vesting and 202,221 RSUs to non-executive directors
with annual vesting over 2 years. RSUs granted are settleable in ordinary shares of the Company and had a weighted-average grant-date fair value of
$32.53 per award.

Vesting of each award is subject to the recipient's continued service through each applicable vesting date. Awards include customary acceleration
provisions in the event of death or disability and pro rata acceleration upon termination by us without cause. The awards also include a dividend equivalent
feature equal to the amount of cash that is paid as a dividend on one share. All dividend equivalents shall be deemed to be reinvested in additional RSUs
based on the fair market value of a share on the dividend payment date. Each additional RSU that results from deemed reinvestments of dividend
equivalents shall vest whenever the underlying RSU to which such additional RSU relates vests.

Measurement and recognition

The Company accounts for share-based payments to employees and non-employee directors in accordance with ASC 718, Compensation — Stock
Compensation. All awards granted are classified as equity awards. Because the awards have no exercise price, grant-date fair value per RSU equals the
market price per ordinary share on the applicable grant date.

Compensation cost is recognized on a straight-line basis over the requisite service period. For service-only graded-vesting awards we have elected straight-
line attribution, subject to the requirement that cumulative compensation cost recognized at any reporting date equal or exceed the grant-date fair value of
the portion of the award that has vested as of that date.

We have elected to account for forfeitures of equity awards as they occur.

Compensation cost recognized

Share-based compensation expense recognized during the three and nine month periods ended September 30, 2026 were $3.9 million and $5.0 million,
respectively. Share-based compensation cost is recorded in selling, general and administrative expenses in the consolidated statements of operations.
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As of September 30, 2026, total unrecognized compensation cost related to non-vested RSU awards under the 2026 Plan, prior to foreign currency
translation effects, was $50.4 million.

Note 25. Fair value disclosures
The Company's only financial assets and liabilities measured at fair value on a recurring basis are derivative instruments and contingent consideration.

In accordance with ASC 820, the Company groups the fair values of its financial assets and liabilities in three levels based on the inputs used to determine
fair value. No transfers between levels occurred in the nine months ended September 30, 2026 and 2025.

The following tables include (i) financial assets and liabilities measured at fair value on a recurring basis and (ii) financial instruments measured at
amortized costs for which fair value disclosures are required under ASC 820:

September 30, 2026

(in millions of $) Carrying amount Fair value Fair value hierarchy level

Assets

Derivative instruments 39.9 39.9 2

Liabilities

Debt 2,611.3 2,552.8 2

Contingent consideration 1.0 1.0 3

Derivative instruments 49.0 49.0 2
December 31, 2025

(in millions of $) Carrying amount Fair value Fair value hierarchy level

Assets

Derivative instruments 3.8 38 2

Liabilities

Debt 2,658.8 2,699.7 2

Contingent consideration 2.7 2.7 3

Derivative instruments 7.9 7.9 2

Fair value measurements are classified within a three-level hierarchy based on the observability of inputs used in valuation techniques, as follows:
* Level 1: Quoted prices in active markets for identical assets or liabilities.
*  Level 2: Observable inputs other than quoted prices included within Level 1 that are directly or indirectly observable.

*  Level 3: Unobservable inputs.
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The fair values of contingent consideration as of the reporting dates reconcile as follows:

Contingent consideration

(in millions of $) 2026 2025

Balance as of January 1, 2.7 1.4
Additions — —
Adjustments/Payments (1.7) 0.9
Remeasurement effects 0.0 0.1
Balance as of September 30, 1.0 2.4

Note 26. Related party transactions
The Company enters into transactions with related parties, including affiliates and entities under common control, in the ordinary course of business.
Nordic LuxCo / Heaten Group

On March 30, 2026, the Company received a 24.9% equity interest in Nordic LuxCo as a non-cash capital contribution of $7.3 million from its parent, Al
Alpine (Luxembourg) S.a.r.l. Nordic LuxCo is the parent entity of the Heaten Group, a developer of high-temperature industrial heat pump technology. The
contribution was accounted for as a transaction between entities under common control. The Company accounts for its investment in Nordic LuxCo under
the equity method of accounting. See Note 27 — Variable interest entities for information regarding the Company's assessment of Nordic LuxCo under the
variable interest entity model.

The most significant ongoing related party activity relates to agreements with Heaten Germany GmbH, a subsidiary of Nordic LuxCo and an affiliate of the
Company through its parent. Under these agreements, the Company provides engineering and support services and manufactures high-temperature heat
pumps to Heaten specifications. Pricing is determined on a cost-plus basis based on the Company's internal cost structures.

Under these arrangements, the Company recognized revenue of $0.4 million and $3.2 million for the three and nine months ended September 30, 2026,
respectively. As of September 30, 2026, related receivables of $0.0 million remained outstanding.

The Company also received services totaling $0.7 million and $0.7 million for the three and nine months ended September 30, 2026, respectively. As of
September 30, 2026, related payables of $0.7 million remained outstanding.

Note 27. Variable interest entities

Welland, Canada Production Facility

The Company holds an investment in a variable interest entity ("Welland VIE") that was created in the third quarter of 2025 together with a group of
investors to acquire, own, and lease land and buildings used in the Company's production operations in Welland, Canada. The Welland VIE is financed
through a combination of equity contributions from investors and third-party debt.

The Company's variable interests in the Welland VIE consist of its equity investment and a lease arrangement for the production facility in Welland,
Canada. The Company determined that it is the primary beneficiary of the Welland VIE because it has (i) the power to direct the activities that most
significantly impact the Welland VIE’s economic performance and (ii) the obligation to absorb losses and the right to receive benefits that could potentially

be significant to the Welland VIE. Accordingly, the Company consolidates the Welland VIE.

The Welland VIE’s assets and liabilities included in the Company’s consolidated statements of financial position primarily consist of debt of $33.7 million
and $35.7 million as of September 30, 2026 and December 31, 2025, respectively.

35



Table of Contents

The Company has no obligation to provide additional financial support to the Welland VIE and creditors of the Welland VIE have no recourse to the
Company.

Nordic LuxCo / Heaten Group

The Company holds a 24.9% equity interest in Nordic LuxCo, which was acquired through a non-cash capital contribution from its parent on March 30,
2026. See Note 26 — Related party transactions for a description of the related-party service and manufacturing agreements with Heaten Germany GmbH, a
subsidiary of Nordic LuxCo.

The Company has determined that it is not the primary beneficiary of Nordic LuxCo because it does not have the power to direct the activities that most
significantly impact Nordic LuxCo’s economic performance, which are governed by Nordic LuxCo’s board of directors and its majority shareholder.
Accordingly, Nordic LuxCo is not consolidated by the Company and the Company accounts for its interest under the equity method of accounting.

The carrying amount of the Company’s investment in Nordic LuxCo was approximately $5.4 million as of September 30, 2026. The Company’s maximum
exposure to loss as of September 30, 2026 was $5.4 million, limited to the carrying amount of its investment and amounts receivable under the related
service and manufacturing arrangements. The Company has not provided any explicit guarantees or other forms of financial support to Nordic LuxCo
beyond its equity investment.
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Item 2. Management’s Discussion and Analysis of Financial Condition and Results of Operations

The following discussion and analysis of our financial condition and results of operations should be read together with the unaudited Consolidated
Financial Statements and the related notes included elsewhere herein and our audited Consolidated Financial Statements, accompanying notes and
management’s discussion and analysis of financial condition and results of operations and other disclosures for the fiscal year ended December 31, 2025,
contained in our final prospectus filed with the Securities and Exchange Commission ("SEC") pursuant to Rule 424(b)(4) under the Securities Act of 1933,
as amended, in connection with our initial public offering ("IPO") (the “Prospectus”). The following discussion contains forward—looking statements that
are based on current plans, expectations and beliefs that involve risks and uncertainties. Our actual results may differ materially from those anticipated in
these forward—looking statements as a result of various factors, including, but not limited to, those identified below and those discussed in the section titled
“Risk Factors” and other sections, including the “Cautionary Note Regarding Forward—Looking Statements” of this Quarterly Report. Our historical
results are not necessarily indicative of the results that may be expected for any period in the future.

Overview

We are a leading global distributed energy solutions provider that delivers reliable, flexible, transient, decentralized, modular and efficient power. Our
reciprocating gas engines convert gaseous fuels, such as natural, renewable and specialty gases, into electricity and heat or compression for a wide array of
critical infrastructure, including the grid, data centers and industrial applications. Our solution portfolio is fully focused on gaseous fuels rather than diesel—
based solutions. With an installed base of approximately 44 GW and 3.4 GW of power delivered as of December 31, 2025, compared to an installed base of
42 GW and 2.5 GW of power delivered as of December 31, 2024, our technology platforms have proven themselves for decades in a variety of demanding
applications and environments.

We operate through two primary segments: Equipment and Services. Our Equipment segment addresses the data center, power solutions and compression
end—markets through our modular, flexible and highly efficient engine—based solutions, providing high quality power characteristics for their applications.
In our data center business line, our modular, high—efficiency systems are well positioned to deliver the prime and backup power required to sustain
intensive Al workloads. By minimizing the complex auxiliary subsystems often required by alternative power sources, our technology offers a scalable,
capital efficient behind—the—meter solution specifically optimized for rapid data center deployment. Our power solutions provide base load and peaking
power to stabilize utility grids (in—front—of-the—meter) and power independent microgrids (behind-the—meter). Our compression solutions support the full
energy value chain, including gas lift, gathering, processing, storage and transmission, enabling efficient gaseous fuel transport. These solutions are mission
critical and non—discretionary; our systems help our customers maintain operational continuity, generate electricity and produce oil and natural gas. As the
backbone of resilient energy infrastructure, our equipment and services enable operators to mitigate grid capacity shortfalls and reduce reliance on unstable
centralized power and intermittent renewables.

Our sizable and growing installed base drives our Services segment, as our gas engine solutions require regular maintenance and replacement of parts to
deliver reliable performance. The proprietary design of many critical components positions us to capture a substantial majority of the life cycle service and
parts opportunity. Given the critical role our equipment plays in our customers’ operations, we have strong uptake of, and a steady demand for, our support
and maintenance offerings. For customers seeking long—term certainty of maintenance costs, we offer multi—year service agreements, which can extend to
ten years or more. We also offer upgrades and overhaul services, which substantially extend the life of our engines.
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Our global manufacturing footprint spans more than seven million square feet of land, anchored by production hubs in Austria (Jenbach, Hall, Kapfenberg)
and North America (Welland, Ontario, Canada; Waukesha, Wisconsin, USA; Waller, Texas, USA and Trenton, New Jersey, USA) as of September 30,
2026. We have strengthened our North American footprint, including targeted investments in U.S. manufacturing and assembly capacity, to support
growing demand for distributed and behind—the—meter power solutions and to improve proximity to key data center development regions. These facilities
enable localized production and testing, shorter lead times and increased capacity and flexibility, supporting projects that need power quickly. We have
global coverage across approximately 100 countries, as of September 30, 2026, through a robust commercial network that integrates direct sales, authorized
distributors and channel partners, packagers and strategic key accounts. This extensive global reach combined with our localized service capabilities,
ideally positions us to effectively capture the growing demand for our energy solutions.

Although the Jenbacher and Waukesha brands possess a rich heritage established within major industrial conglomerates, our trajectory accelerated in 2018
when Advent International (“Advent”) carved out the businesses from GE to form INNIO as a standalone entity. In 2023, we further strengthened our
capital base when Luxinva, a wholly owned subsidiary of ADIA, acquired a significant minority stake. Following our separation from GE, we have
delivered record performance by enhancing our operational agility, digital capabilities and technology capabilities. We have specifically focused on high—
growth opportunities through substantial investments in our U.S. manufacturing infrastructure, targeted R&D, containerized solutions and service
distribution network.

Organizational History

We historically conducted our business through INNIO Group Holding GmbH, an Austrian limited liability company (Gesellschafi mit beschrinkter
Haftung), which was established on April 19, 2018 and became operational on November 1, 2018 after we were carved out of GE. For the years ended
December 31, 2023 and 2024, our audited Consolidated Financial Statements were those of INNIO Group Holding GmbH.

On September 26, 2025, we completed an income tax-free corporate restructuring to facilitate an initial public offering and establish a holding company
structure. On September 1, 2025, Al Alpine (Luxembourg) S.a.r.l., our ("Principal Shareholder"), the parent company of INNIO Group Holding GmbH,
established a two-tier German holding structure with two German entities: INNIO Holding GmbH and INNIO Beteiligungs GmbH. As a result, INNIO
Group Holding GmbH became an indirect wholly owned subsidiary of INNIO Holding GmbH, with INNIO Beteiligungs GmbH established between the
two entities.

As of September 26, 2025, INNIO Holding GmbH operated all of the business and consolidates the financial results of INNIO Beteiligungs GmbH and
INNIO Group Holding GmbH and its subsidiaries.

For the year ended December 31, 2025, our audited Consolidated Financial Statements were those of INNIO Holding GmbH. Our beneficial ownership
remained the same during this corporate reorganization. This corporate restructuring was accounted for as a transaction under common control and
reflected prospectively from the date of transfer. For further details on this reorganization, including the relevant accounting treatment, see Note / —
Operations and summary of significant accounting policies to our audited Consolidated Financial Statements included in the Prospectus.

Audited Consolidated Financial Statements, as referred to within this Quarterly Report, for the years ended December 31, 2025, 2024 and 2023,
respectively, refer to those filed with the Prospectus.

In connection with our IPO, INNIO Holding GmbH was converted from a German limited liability company (Gesellschaft mit beschrdnkter Haftung), into
INNIO Group Holding B.V., a Dutch private company with limited liability (besloten vennootschap met beperkte aansprakelijkheid) and then converted
into a public company under Dutch law (naamloze vennootschap), and our legal name was changed to INNIO N.V. We refer to these steps as the
“Reorganization.” Our beneficial ownership did not change due to the Reorganization.
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Recent Developments

On June 5, 2026, we closed our IPO, which consisted of 103,500,000 common shares sold by our Principal Shareholder at a public offering price of $27.00
per common share, including the exercise in full of the underwriters’ option to purchase additional common shares. We did not receive any proceeds from
the sale of common shares by the Principal Shareholder in the offering.

Key Factors Affecting Our Performance
Increasing Demand for our Equipment and Services, Driven Primarily by Data Centers and Global Shift towards Renewable Energy Sources

Demand for our equipment and services is the key driver of our revenue and profitability. A significant portion of our business comes from the global
power generation market where demand for flexible and distributed engine—based power plants is growing. In key markets, particularly for large data
center projects, electricity demand is growing faster than grid infrastructure and available generation capacity can expand.

The rapid adoption of artificial intelligence is driving significant growth in computing demand and accelerating investment in data center capacity,
particularly in North America. This has led to unprecedented investment in hyperscale and modular data centers, particularly in North America. This, along
with increasing general needs for electricity, has put significant stress on the energy supply from the grid and has led companies or municipalities to
consider our onsite, prime and backup power solutions equipment to meet their power needs, which we believe will drive demand for our equipment and
services. Subsequently, we have seen an acceleration in order intake volume driven by data centers, especially in prime operation. We expect this growth to
remain strong, driving both new equipment sales and long—term service growth under our recurring revenue model. In the United States, data center growth
also drives demand for gas, driving growth in our compression business line.

In addition to the rapid growth in order intake from data centers, we have also seen an increase in the proportion of these orders that represent larger
projects with a limited number of customers. While this provides us with increased visibility over our expected revenue and costs likely to be incurred in
the near to medium term, it also exposes us to greater potential volatility if there are any delays, cancellations or significant changes to these larger projects.
As data center growth continues, we expect to continue to receive an increasing number of orders connected to large projects.

Retirement of coal plants, capacity constraints and the increasing share of renewable power on the grid drive the demand growth for dispatchable power
plants both in—front—of and behind—the—meter. Our flexible power solutions engine offering is designed to meet this growing demand, catering to a variety
of business needs, including baseload (or prime), backup, hybrid and grid balancing operating profiles.

Our strong service business, characterized by a large and growing global installed base, allows us to establish a recurring revenue model and provide
growth opportunities within our Services segment. Our indirect and direct global coverage across approximately 100 countries facilitates high service
penetration and, we believe, customer satisfaction. This robust service infrastructure not only supports our existing customer base but also attracts new
customers, contributing to our expanding global footprint. As we continue to capitalize on the increasing demand for decentralized, flexible power
solutions, particularly in the fast-growing data center industry, we anticipate that our Services segment will remain a key driver of sustainable revenue
growth.

Expanding Global Production Capacity and Geographic Mix
Our results of operations are impacted by the geographic distribution of our sales and production footprint. From 2024 through the third quarter of 2026,

our mix continued to shift towards the United States and North America, primarily reflecting increasing equipment orders from our data center customers,
and we expect this shift to continue.
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For the three months ended September 30, 2026, revenue from customers in Europe, North America and the Rest of World accounted for 23.3%, 61.3% and
15.4% of total revenue, respectively. For the three months ended September 30, 2025, revenue from customers in the same geographies accounted for
51.8%, 24.6% and 23.6% of total revenue, respectively. For the nine months ended September 30, 2026, revenue from customers in the same geographies
accounted for 30.7%, 51.2% and 18.1% of total revenue, respectively. For the nine months ended September 30, 2025, revenue from customers in the same
geographies accounted for 44.2%, 30.2% and 25.7% of total revenue, respectively. Of our North American revenue, 96.7% and 86.1% was derived from
the United States for the three months ended September 30, 2026 and 2025, respectively, and 94.0% and 87.7% for the nine months ended September 30,
2026 and 2025, respectively.

Our growth to date has been supported by a well-invested, assembly—focused asset base, and we are expanding capacity, notably genset production and
containerization capacity, to meet accelerating demand, particularly from our North American data center customers. We are executing self—funded
expansions across Europe and North America designed to increase output, shorten lead times and enable a commercially optimized “local-for-local”
supply model in the United States.

In Europe, we expanded our Jenbach campus capabilities from approximately 1,800,000 square feet of land, including over 1,000,000 square feet of
building space, to approximately 2,100,000 square feet of land space through an expansion into peripheral areas, such as our site at Hall in Tyrol, Austria
with land space expansion accounting for approximately 109,000 square feet of that expansion as of September 30, 2026. Furthermore, through an
investment in additional test benches, and a new assembly and logistics hall for our Type 6 and 9 engines, we increased the embedded space for production.
There are further plans to continue expanding the Jenbach facilities to accommodate our data center and power solutions growth.

In North America, we are increasing vertical integration across our segments and expanding our facilities. We currently conduct remanufacturing, repair
and overhaul in our Waukesha facility, currently housed on approximately 1,700,000 square feet of land, including approximately 890,000 square feet of
building space. We expect to ramp up the capacity of this facility, leveraging our Jenbach factory model, to include equipment assembly, specifically to
support our data center business line. Additionally, to support data center solutions, in 2024 we started establishing containerization capabilities with our
long—term containerization partner Gféllner in Trenton, New Jersey in a new site of approximately 93,000 square feet of building space on approximately
376,000 square feet of land. Production started in the Trenton facility in 2025. We also invested in a site of approximately 68,500 square feet of land in
Waller, Texas to be dedicated to containerization and packaging efforts in 2025. Another main production site is our Welland, Ontario facility, with
approximately 3,400,000 square feet of land, including over 500,000 square feet of building space, which has ample spare capacity for components,
assembly and testing. This footprint is designed to reduce lead times for North American customers, enhance supply assurance as our growth scales and
increase our well-invested asset base. Importantly, by shifting a greater share of value—added activities and local content to North America, we also seek to
reduce exposure to potential U.S. tariffs and trade policy volatility, while improving our ability to respond quickly should tariff regimes change.

Since 2024, we have intensified our business transformation efforts alongside the capacity expansion initiatives outlined above, establishing the internal
manufacturing and supply chain foundations required to support our growth. To accelerate this ramp up and improve our execution, we have engaged
dedicated third—party expertise to support and professionalize the capacity expansion program.

Maintaining a Robust Supply Chain to Service AI and High—Performance Compute Requirements

Our future success depends in part on our access to raw materials, components and spare parts for the production of our equipment. We have established
and actively manage a diversified, global supplier network, augmented by in—house machining and specialized component production, to secure availability
of quality materials, components and parts and to continue innovating at scale. We also use long—term supply agreements to secure our access to raw
materials, components and spare parts needed in the production of our equipment. We use long—term supply agreements with our suppliers where supplier
diversification is not feasible or strategically desirable and with our top suppliers, even if the material, component or part is non—critical for the production
of our equipment. We work actively with our suppliers on future capacity and regionalization to anticipate our future resource needs while continuing to
develop our relationships with leading providers to meet the expanding needs of our customers.
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Ongoing Digitalization in our Industry

Revenue and profitability in our Services segment are driven by the ongoing digitalization and increased use of Al in our industry, as we offer our digital
services as a combined part of our solutions. Customers are increasingly asking for digital solutions to reach higher reliability and efficiency, to provide
more cost transparency and to drive profits in their day—to—day operations.

Internally, we integrate Al across our operations to drive efficiency and enhance decision—making. Our Al-enabled tools are used for predictive
maintenance, process automation and data—driven quality management, enabling proactive service interventions and optimized plant performance.
Additionally, our generative Al solutions support all of our departments, simplifying access to our institutional knowledge through Al-based chatbots,
streamlining and automating workflows and accelerating our product development cycles.

A key digitalization highlight we use to address our customers’ demand is our myplant platform, which is used to optimize engine performance, reduce
potential unplanned downtime through continuous development of predictive maintenance algorithms and help customers manage their operations from
anywhere at any time. Our myplant platform addresses our customers’ increasing need for digital solutions by leveraging digital-twin technology, machine
learning and advanced analytics to deliver actionable insights and operational intelligence. It empowers operators to manage energy assets remotely,
optimize uptime and reduce their carbon footprint.

With our comprehensive digital services offering, we believe we are well positioned to benefit from the digitalization in the energy sector. For example, we
believe that major trends like electrification, sustainability and digitalization, along with the increased use of Al, benefit our Services segment, which
employs digital solutions. Digital solutions are increasing the productivity of our service operations by enhancing data—driven business forecasting to
automate planning of our Services business, improving remote support to avoid dispatches of field technicians, utilizing smarter scoping and dispatching of
field jobs to improve our first-time fix rates, creating route optimization for our field service technicians and using generative Al-supported debriefs of
field jobs. We expect these megatrends to continue and further drive growth.

Investment in Research and Development

We are a technology driven company with a history of innovative equipment and services developments, creating power generation innovations for the data
center business line and enhancing our capabilities in grid stabilization and digital developments within the industry. We are one of the first companies to
offer hydrogen—ready engines at megawatt—scale, supporting the shift towards low—carbon and circular energy systems.

Accordingly, we regularly dedicate parts of our resources to research and development (“R&D”). Our total R&D expenses amounted to $32.2 million for
the three months ended September 30, 2026, compared to the total spending on R&D of $30.3 million for the three months ended September 30, 2025, and
$93.0 million for the nine months ended September 30, 2026, compared to $76.8 million for the nine months ended September 30, 2025. R&D activities for
the three months ended September 30, 2026, were mainly driven by the focus on the development of product innovations such as the improvement of
power output, electrical efficiency, ramp up times, transient capabilities, increase of genset inertia to stabilize electrical grids and the reduction of our
engines’ emissions, including our hydrogen—gas engines. We expect to continue to focus on these areas going forward.

Costs and Operational Efficiency
Our results of operations are significantly affected by the cost and availability of materials, which include raw materials, engine parts and components, and
represent the largest portion of our total costs. Our cost of equipment and products sold consists principally of our cost of materials, employee salaries,

depreciation and amortization, infrastructure expenses as well as other purchased services. Our cost of services sold consists principally of our cost of
materials, employee salaries, depreciation and amortization, infrastructure expenses and purchased services.
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For the three months ended September 30, 2026, our cost of equipment and products sold, together with our cost of services sold amounted to $800.2
million, representing 68.5% of our total revenue, for the same period, as compared to the three months ended September 30, 2025, where the total cost of
equipment and products sold, together with our cost of services sold was $502.1 million, representing 67.6% of our total revenue for the same period.

For the nine months ended September 30, 2026, our cost of equipment and products sold, together with our cost of services sold amounted to $1.9 billion,
representing 67.2% of our total revenue, for the same period, as compared to the nine months ended September 30, 2025, where the total cost of equipment
and products sold, together with our cost of services sold was $1.2 billion, representing 65.3% of our total revenue for the same period.

The principal raw materials that we use in our manufacturing operations include steel, copper, aluminum, precious metals, such as rhodium and iridium,
rubber, plastics, noble metals such as platinum, and parts and components containing these and other raw materials. The prices and availability of raw
materials and the parts and components containing them are influenced by global or regional supply and demand dynamics, transportation costs,
government regulations and tariffs, geopolitical events, changes in currency exchange rates, price controls, the economic climate, capacity constraints
caused by supplier failures and financial bottlenecks at suppliers, among other factors and circumstances. With respect to raw materials, in most cases, we
do not act as a direct purchaser but rather rely on our suppliers to source such raw materials. Supplier costs often include pass—through pricing for raw
materials or, in some cases, indexation clauses.

Our results of operations are also significantly affected by selling, general and administrative expenses, which were $142.6 million and $119.0 million for
the three months ended September 30, 2026 and 2025, respectively, and $517.8 million and $317.4 million for the nine months ended September 30, 2026
and 2025, respectively. This represented the second largest component of our costs after the cost of equipment and products together with our cost of
services sold. Our selling, general and administrative expenses consist of employee compensation and benefits, depreciation and amortization, cost of
services purchased from external vendors, IT, travel and facility management related expenses. Employee benefits include wages and salaries, paid annual
leave, paid sick leave, short—term bonuses and non-monetary benefits.

As of September 30, 2026, we employed 5,642 full-time equivalents ("FTEs"), which includes our employees or employees of record, which are employees
hired on behalf of us by a third party organization, excluding interns, contractors, apprentices, passive employees and employees on leaves of absence. This
is compared to 4,725 FTEs as of September 30, 2025. As of September 30, 2026, FTEs were located across 22 countries, with over 720 engineers and over
490 employees with R&D capabilities comprising our workforce. To develop and manufacture innovative engines and to provide high—quality services to
our customers, we make significant investments to attract and retain top talent in each of the countries in which we operate. For example, our Shared
Service Center in Budapest has grown over the last six years and, as of September 30, 2026 employs more than 300 FTEs across many functions,
predominantly in finance, services, sourcing and IT. Its growth has been fostered by centralizing and standardizing support functions processes and
transferring additional scope to the Shared Services Center, which underlines its strategic importance and thereby helps to attract and retain talent.

Wage inflation, competition for talent and ordinary—course increases in compensation may elevate personnel costs and reduce profitability if not offset by

increases in our Equipment and Services prices. Personnel expenses may further increase as we expand our operations and global footprint, particularly as
our historic M&A strategy has followed a go—to—market approach, which can increase our amount of personnel.
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Seasonality

The financial results of our business closely follow changes in the markets in which we operate. In addition, certain aspects of our business have seasonal
fluctuations although our revenue distribution throughout the year shows limited seasonality influence driven by different factors for the Equipment and
Services segments. In the Services segment, engines in CHP applications in particular run higher operating hours in the winter months, which generates
higher revenue on CSAs (as defined in “—Components of Results of Operations—Sales of Services ”), which are billed on an operating hours basis.

Climate change effects such as flooding and other extreme weather events can also impact business continuity and financial performance and could disrupt
our operations or those of our customers, suppliers or business partners, including through direct damage to physical assets and indirect impacts from
supply chain disruption and market volatility. Our Jenbach facilities are exposed to the risk of flooding, and we have a flood mitigation system in place in
those facilities. The global shift towards renewable energy sources and increased environmental regulations presents both challenges and opportunities.

Macroeconomic Trends

We are a globally active corporation with worldwide operations. As a global business, our operations are affected by worldwide, regional and industry—
specific economic factors as well as political, geopolitical, environmental and social factors wherever we operate or do business. Our geographic diversity
and the breadth of our Equipment and Services segments have helped mitigate the impact of any one industry or the economy of any single country on our
consolidated operating results.

Macroeconomic factors influence our business through several channels. Customer investment cycles and capital allocation decisions affect the timing and
mix of orders for our equipment and services. Interest rate environments, government subsidies and regulation changes, credit availability, energy pricing
dynamics and other market conditions impact whether our customers will modify, delay, in rare instances, cancel plans to purchase our products, solutions
and services, or fail to follow through on previously executed purchases or contracts.

Components of Results of Operations

Sales of Equipment and Products

Our sales of equipment and products consist of the sales of gas engines, gensets, containerized products and other power generation equipment
manufactured by us. We sell our offerings to the data center, power solutions and compression markets. We operate based on a multi—channel go—to—market
strategy, set up for both direct and indirect sales of our equipment and products. When selling indirectly through distributors, we sell our engines and digital
services only to the distributor, and they sell our engines and other power generation equipment under our brands to the end customer.

Sales of Services

For our Services segment, we distinguish between contractual and transactional services. Contractual Service Agreements (“CSAs”), which cover parts and
labor, and Material Stream Agreements (“MSAs”), which cover parts only, together comprise our LSAs. Transactional services cover transactional parts
and labor, overhaul and repair, engine upgrades (“CM&U”) and commissioning. In the case of direct markets, our services typically comprise both parts
and labor, while in the case of our indirect distribution channels, we typically sell parts only, while labor is provided by our distributors and our other
channel partners. In both cases, direct and indirect, our sales of services may be purely transactional or embedded into LSAs.

Cost of Equipment and Products Sold

Our cost of equipment and products sold consists principally of our cost of materials, employee salaries, depreciation and amortization, infrastructure
expenses as well as other purchased services.
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Cost of Services Sold

Our cost of services sold consists principally of our cost of materials, employee salaries, depreciation and amortization, infrastructure expenses and
purchased services.

Selling, General and Administrative Expenses

Our selling, general and administrative expenses consist of employee compensation and benefits, depreciation and amortization, cost of services purchased
from external vendors, IT, travel and facility management related expenses. These expenses are all expenses that are not directly related to the production
of our equipment or to the delivery of our services to customers. Our selling, general and administrative expenses typically include overhead costs such as
sales, marketing, finance and costs from other support functions. We expect that selling, general and administrative expenses will continue to be affected by
various factors, including wage inflation or increases in the costs of purchased services, such as professional, sales and marketing services, in line with
respective inflation levels.

Research and Development Expenses

Our R&D expenses consist of costs incurred in performing R&D activities, including personnel, materials, prototypes, testing and allocated overhead,
related to the discovery of new knowledge and the design and development of new or significantly improved equipment and products prior to the
commencement of commercial production.

Other Operating (Income) Expense — Net

Our other operating (income) expense — net primarily consists of income from government grants and write—offs of unclaimed items as well as gains and
losses related to contingent considerations from acquisitions.

Interest Expense and Related Financing Costs — Net

Our interest expense and related financing costs — net consists of interest on loan facilities, such as our Term Loan B — EUR, Term Loan B — USD and a
revolving credit facility (the “RCF”’) and including amortization of premiums and discounts net of interest rate swaps, interest expenses on finance leases
and interest expenses on factoring and supplier financing arrangements and related foreign currency gains and losses.

Other (Income) Expense — Net
Our other (income) expenses — net primarily consist of gains and losses from divestments and interest income and interest expense on bank balances.
Income tax expense

Income tax expense represents the provision for domestic and foreign income taxes for the period and includes both current tax expense (taxes payable
based on taxable income) and deferred tax expense and benefit (changes in deferred tax assets and liabilities arising from temporary differences between
financial reporting and tax bases). Our income tax expense and effective tax rate are primarily driven by pre—tax income (or loss), our geographic mix of
earnings, tax benefits and non—deductible items and discrete items such as tax audit settlements and changes in valuation allowances. Recent trends include
variability in the effective tax rate due to changes in profitability, jurisdictional mix and discrete tax items, while key uncertainties include the outcome of
tax audits and interpretations and potential impacts from changes in tax laws and regulations (including global minimum tax, Pillar Two and evolving
guidance).
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Discussion and Analysis of our Results of Operations

The following table sets forth our consolidated statements of operations for the periods presented:

Three Months Ended September 30, Nine Months Ended September 30,

(in millions of $) 2026 2025 2026 2025
Sales of equipment and products 777.6 417.4 1,669.3 981.7
Sales of services 390.3 3253 1,104.9 914.5
Net sales 1,167.9 742.7 2,774.2 1,896.2
Cost of equipment and products sold 580.4 310.6 1,242.8 708.1
Cost of services sold 219.8 191.5 622.0 529.7
Gross profit 367.7 240.6 909.4 658.4
Selling, general, and administrative expenses 142.6 119.0 517.8 317.4
Research and development expenses 322 30.3 93.0 76.8
Other operating (income) expense - net 0.7) (1.3) 3.2) 4.4)
Operating income 193.6 92.6 301.8 268.6
Interest expense and related financing costs - net 46.9 34.9 170.6 84.9
Other (income) expense - net (4.0) 33 (10.9) 1.8
Income before income taxes 150.7 54.4 142.1 181.9
Income tax expense 41.5 14.9 58.8 45.0
Net income (loss) 109.2 39.5 83.3 136.9
Comparison of the Three Months Ended September 30, 2026 and 2025
Sales of Equipment and Products

Three Months Ended September 30, Variance
(in millions of $, other than percentages) 2026 2025 $ %
Sales of equipment and products $ 777.6 $ 4174 $ 360.2 86.3 %

Sales of equipment and products increased by $360.2 million, or 86.3%, to $777.6 million for the three months ended September 30, 2026 compared to
$417.4 million for the three months ended September 30, 2025. The increase was primarily due to the continuous high demand for our Type 6 engines in
the data center business line, and increased sales of our VHP engines in the compression business line.

Sales of Services

Three Months Ended September 30, Variance

(in millions of $, other than percentages) 2026 2025 $ %
Sales of services $ 3903 $ 3253 § 65.0 20.0 %

Sales of services increased by $65.0 million, or 20.0%, to $390.3 million for the three months ended September 30, 2026 compared to $325.3 million for
the three months ended September 30, 2025. The increase was primarily driven by an increase in sales of transactional spare parts, OH&R and CM&U to
customers in Europe and North America and an increase of MSA revenues in rest of the world.
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Cost of Equipment and Products Sold

Three Months Ended September 30, Variance
(in millions of $, other than percentages) 2026 2025 $ %

Cost of equipment and products sold $ 5804 $ 3106 $ 269.8 86.9 %

Cost of equipment and products sold increased by $269.8 million, or 86.9%, to $580.4 million for the three months ended September 30, 2026 compared to
$310.6 million for the three months ended September 30, 2025. The increase was primarily due to the increase in our equipment and products sold and
higher transportation costs for North America.

Cost of Services Sold
Three Months Ended September 30, Variance
(in millions of $, other than percentages) 2026 2025 $ %
Cost of services sold $ 2198 $ 1915 $ 28.3 14.8 %

Cost of services sold increased by $28.3 million, or 14.8%, to $219.8 million for the three months ended September 30, 2026 compared to $191.5 million
for the three months ended September 30, 2025. The increase was primarily due to the increase in our services sold, and an increased proportion of
transactional product lines sales which are lower-cost products.

Selling, General and Administrative Expenses

Three Months Ended September 30, Variance
(in millions of $, other than percentages) 2026 2025 $ %

Selling, general, and administrative expenses $ 1426 $ 119.0 $ 23.6 19.8 %

Selling, general and administrative expenses increased by $23.6 million, or 19.8%, to $142.6 million for the three months ended September 30, 2026
compared to $119.0 million for the three months ended September 30, 2025. The increase was primarily due to an increase in the number of FTEs we
employed and salary inflation.

Research and Development Expenses

Three Months Ended September 30, Variance

(in millions of $, other than percentages) 2026 2025 $ %
Research and development expenses $ 322§ 303§ 1.9 6.3 %

Research and development expenses increased by $1.9 million, or 6.3%, to $32.2 million for the three months ended September 30, 2026 compared to
$30.3 million for the three months ended September 30, 2025. The increase was primarily due to continued investment into R&D with slight improvement
in operational leverage.
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Other Operating (Income) Expense — Net

Three Months Ended September 30, Variance

(in millions of $, other than percentages) 2026 2025 $ %
Other operating (income) expense - net $ 0.7) $ (1.3) $ 0.6 (46.2)%

Other operating (income) expense — net slightly decreased to $0.7 million for the three months ended September 30, 2026 compared to $1.3 million for the
three months ended September 30, 2025.

Interest Expense and Related Financing Costs — Net

Three Months Ended September 30, Variance

(in millions of $, other than percentages) 2026 2025 $ %

Interest expense and related financing costs - net $ 469 $ 349 § 12.0 34.4 %

Interest expense and related financing costs — net increased by $12.0 million, or 34.4%, to $46.9 million for the three months ended September 30, 2026
compared to $34.9 million for the three months ended September 30, 2025. The increase was primarily due to an increase in loan interest expenses offset
by a reduction in interest from the failed sale and leaseback due to early redemption. Additionally, unrealized foreign currency revaluation gains and losses
of USD denominated internal and external loans in EUR entities moved from a gain of $0.0 million to a loss of $7.4 million, resulting in an unfavorable
variance of $7.4 million.

Other (Income) Expense — Net

Three Months Ended September 30, Variance

(in millions of $, other than percentages) 2026 2025 $ %
Other (income) expense - net $ 4.0) $ 33 §$ (7.3) (221.2)%

Other (income) expense — net improved by $7.3 million, or 221.2%, to an income of $4.0 million for the three months ended September 30, 2026 compared
to an expense of $3.3 million for the three months ended September 30, 2025. The improvement was primarily due to an increase in the interest earned on
bank balances.

Income tax expense

Three Months Ended September 30, Variance

(in millions of $, other than percentages) 2026 2025 $ %
Income tax expense $ 415 § 149 $ 26.6 178.5 %

Income tax expense increased by $26.6 million, or 178.5%, to $41.5 million for the three months ended September 30, 2026 compared to $14.9 million for
the three months ended September 30, 2025. The increase was primarily due to an increase in pre-tax income. The increase in pre-tax income is driven by
increase in the Sales of equipment and products and Sales of service in the three months ended September 30, 2026. The effective tax rate for the three
months ended September 30, 2026 was 27.5%, compared to 27.4% for the three months ended September 30, 2025.
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Segment Information

The following table represents selected items in our unaudited consolidated statements of operations for the three months ended September 30, 2026 and
2025 by our operating segments:

Three Months Ended September 30,
(in millions of $) 2026 2025

Equipment revenue

Data Center 463.0 38.5

Power Solutions 239.4 326.8

Compression 75.2 52.1
Total equipment revenue 777.6 4174
Service revenue

Transactional 268.8 218.0

Contractual 121.5 107.3
Total service revenue 390.3 3253
Total revenue 1,167.9 742.7

Comparison of the Three Months Ended September 30, 2026 and 2025
Equipment Revenue

Revenue for our Equipment segment increased by 86.3% to $777.6 million for the three months ended September 30, 2026 from $417.4 million for the
three months ended September 30, 2025. This increase was mainly due to the continuous high demand for our Type 6 engines in the data center business
line, and increased sales of our VHP engines in the compression business line.

Data center revenue, within Equipment revenue, increased by 1104.1% to $463.0 million for the three months ended September 30, 2026 from $38.5
million for the three months ended September 30, 2025. This increase was primarily due to a continued build out of data center infrastructure in North
America.

Power solutions revenue, within Equipment revenue, decreased by 26.7% to $239.4 million for the three months ended September 30, 2026 from $326.8
million for the three months ended September 30, 2025. This decrease was mainly driven by lower sales of our Type 6 and Type 9 products in Europe due
to four major non-repeat projects.

Compression revenue, within Equipment revenue, increased by 44.1% to $75.2 million for the three months ended September 30, 2026 from $52.1 million
for the three months ended September 30, 2025. This increase was primarily due to higher market demand for our core compression equipment, notably the
VHP engines in North America.

Services Revenue

Revenue for our Services segment increased by 20.0% to $390.3 million for the three months ended September 30, 2026 from $325.3 million for the three

months ended September 30, 2025. This increase was primarily driven by an increase in the sales of transactional spare parts to customers in Europe, North
America and the Rest of World, an increase of CSA revenues in Europe and an increase in MSA revenues in the Rest of World.
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Revenue by Geography

Our revenue by geography is summarized below:

Three Months Ended September 30, 2026

(in millions of $) Equipment Service Total

Germany 30.1 52.0 82.1
Total Europe 102.0 170.7 272.7

United States 590.1 101.7 691.8
Total North America 595.1 120.4 715.5
Rest of World 80.5 99.2 179.7
Total 771.6 390.3 1,167.9

Three Months Ended September 30, 2025

(in millions of $) Equipment Service Total

Germany 21.2 48.6 69.8
Total Europe 223.2 161.6 384.8

United States 98.5 58.8 157.3
Total North America 104.4 78.4 182.8
Rest of World 89.8 85.3 175.1
Total 4174 325.3 742.7

Comparison of Nine Months Ended September 30, 2026 and 2025

Sales of Equipment and Products

Nine Months Ended September 30, Variance
(in millions of $, other than percentages) 2026 2025 $ %
Sales of equipment and products $ 1,669.3 $ 981.7 $ 687.6 70.0 %

Sales of equipment and products increased by $687.6 million, or 70.0%, to $1.7 billion for the nine months ended September 30, 2026 compared to $981.7
million for the nine months ended September 30, 2025. The increase was primarily due to the continuous high demand for our Type 6 engines in our data
center business line, and revenue growth of our Type 3, Type 4 and VHP engines in the power solutions business line.

Sales of Services

Nine Months Ended September 30, Variance
(in millions of $, other than percentages) 2026 2025 $ %
Sales of services $ 1,1049 $ 9145 $ 190.4 20.8 %

Sales of services increased by $190.4 million, or 20.8%, to $1.1 billion for the nine months ended September 30, 2026 compared to $914.5 million for the
nine months ended September 30, 2025. The increase was primarily due to an increase in sales of transactional spare parts to customers in Europe and
North America, an increase of CSA revenues in Europe and North America and increase of MSA revenues in rest of the world.
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Cost of Equipment and Products Sold

Nine Months Ended September 30, Variance
(in millions of $, other than percentages) 2026 2025 $ %
Cost of equipment and products sold $ 1,2428 $ 708.1 $ 534.7 75.5 %

Cost of equipment and products sold increased by $534.7 million, or 75.5%, to $1.2 billion for the nine months ended September 30, 2026 compared to
$708.1 million for the nine months ended September 30, 2025. The increase was primarily due to increase in our equipment and products sold and higher
transportation costs for North America.

Cost of Services Sold
Nine Months Ended September 30, Variance
(in millions of $, other than percentages) 2026 2025 $ %
Cost of services sold $ 6220 $ 529.7 $ 923 17.4 %

Cost of services sold increased by $92.3 million, or 17.4%, to $622.0 million for the nine months ended September 30, 2026 compared to $529.7 million
for the nine months ended September 30, 2025. The increase was primarily due to the increase in our services sold.

Selling, General and Administrative Expenses

Nine Months Ended September 30, Variance

(in millions of $, other than percentages) 2026 2025 $ %
Selling, general, and administrative expenses $ 517.8 § 3174 $ 200.4 63.1 %

Selling, general and administrative expenses increased by $200.4 million, or 63.1%, to $517.8 million for the nine months ended September 30, 2026
compared to $317.4 million for the nine months ended September 30, 2025. The increase was primarily due to the increase in the number of FTEs we
employed, coupled with salary inflation and significant additional professional service costs related to our IPO, including consultancy, audit fees, related
bonus and long-term incentive payments.

Research and Development Expenses

Nine Months Ended September 30, Variance

(in millions of $, other than percentages) 2026 2025 $ %
Research and development expenses $ 93.0 $ 76.8 $ 16.2 21.1 %

Research and development expenses increased by $16.2 million, or 21.1% to $93.0 million for the nine months ended September 30, 2026 compared to
$76.8 million for the nine months ended September 30, 2025. The increase was primarily due to continued investment into R&D with some improvement
in operational leverage.
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Other Operating (Income) Expense — Net

Nine Months Ended September 30, Variance

(in millions of $, other than percentages) 2026 2025 $ %
Other operating (income) expense - net $ 32) $ “44) 3 1.2 (27.3)%

Other operating (income) expense — net decreased by $1.2 million, or (27.3)%, to $3.2 million for the nine months ended September 30, 2026 compared to
$4.4 million for the nine months ended September 30, 2025. The decrease was primarily due to a reduction in income from grid balancing.

Interest Expense and Related Financing Costs — Net

Nine Months Ended September 30, Variance

(in millions of $, other than percentages) 2026 2025 $ %

Interest expense and related financing costs - net $ 1706 $ 849 § 85.7 100.9 %

Interest expense and related financing costs — net increased by $85.7 million, or 100.9%, to $170.6 million for the nine months ended September 30, 2026
compared to $84.9 million for the nine months ended September 30, 2025. The increase was primarily due to an increase in loan interest expenses along
with an increase in costs related to our February 2026 refinancing, offset by a reduction in interest from the failed sale and leaseback due to early
redemption. Additionally, unrealized foreign currency revaluation gains and losses of USD denominated internal and external loans in EUR entities moved
from a gain of $22.0 million to a loss of $42.9 million, resulting in an unfavorable variance of $64.9 million.

Other (Income) Expense — Net

Nine Months Ended September 30, Variance

(in millions of $, other than percentages) 2026 2025 $ %
Other (income) expense - net $ (10.9) $ 1.8 $ 12.7) (705.6)%

Other (income) expense — net improved by $12.7 million, or 705.6%, to an income of $10.9 million for the nine months ended September 30, 2026
compared to an expense of $1.8 million for the nine months ended September 30, 2025. The improvement was primarily due to an increase in the interest
earned on bank balances.

Income tax expense

Nine Months Ended September 30, Variance

(in millions of $, other than percentages) 2026 2025 $ %
Income tax expense $ 588 $ 450 $ 13.8 30.7 %

Income tax expense increased by $13.8 million, or 30.7%, to $58.8 million for the nine months ended September 30, 2026 compared to $45.0 million for
the nine months ended September 30, 2025. The increase is due to a higher effective tax rate, which is mainly driven from losses and expenses providing
no income tax benefit, which did not exist in the nine months ended September 30, 2025. These losses and expenses have been driven by IPO and Public
market readiness costs as well as non-deductible expenses for interests. The effective tax rate for the nine months ended September 30, 2026 was 41.4%,
compared to 24.7% for the nine months ended September 30, 2025.
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Segment Information

The following table represents selected items in our unaudited consolidated statements of operations for the nine months ended September 30, 2026 and
2025 by our operating segments:

Nine Months Ended September 30,
(in millions of $) 2026 2025

Equipment revenue

Data Center 802.4 208.7

Power Solutions 681.1 622.6

Compression 185.8 150.4
Total equipment revenue 1,669.3 981.7
Service revenue

Transactional 711.0 582.8

Contractual 393.9 331.7
Total service revenue 1,104.9 914.5
Total revenue 2,774.2 1,896.2

Comparison of Nine Months Ended September 30, 2026 and 2025
Equipment Revenue

Revenue for our Equipment segment increased by 70.0% to $1.7 billion for the nine months ended September 30, 2026 from $981.7 million for the nine
months ended September 30, 2025. The increase was primarily due to the continuous high demand for our Type 6 engines in our data center business line,
and revenue growth of our Type 3, Type 4 and VHP engines in the power solutions business line.

Data center revenue, within Equipment revenue, increased by 284.4% to $802.4 million for the nine months ended September 30, 2026 from $208.7
million for the nine months ended September 30, 2025. This increase was primarily due to a continued build out of data center infrastructure in North
America.

Power solutions revenue, within Equipment revenue, increased by 9.4% to $681.1 million for the nine months ended September 30, 2026 from $622.6
million for the nine months ended September 30, 2025. This increase was mainly driven by stronger demand for our Type 6 and VHP engines in North
America.

Compression revenue, within Equipment revenue, increased by 23.6% to $185.8 million for the nine months ended September 30, 2026 from $150.4
million for the nine months ended September 30, 2025. This increase was primarily due to higher market demand for our core compression equipment,
notably the VHP and 275 engines.

Services Revenue
Revenue for our Services segment increased by 20.8% to $1.1 billion for the nine months ended September 30, 2026 from $914.5 million for the nine

months ended September 30, 2025. This increase was primarily driven by an increase in the sales of transactional spare parts to customers in Europe and
North America, an increase of CSA revenues in Europe and North America and increase of MSA revenues in rest of the world.

52



Table of Contents

Revenue by Geography

Our revenue by geography is summarized below:
Nine Months Ended September 30, 2026

(in millions of $) Equipment Service Total

Germany 76.8 159.8 236.6
Total Europe 3339 517.9 851.8

United States 1,090.9 245.2 1,336.1
Total North America 1,115.7 305.0 1,420.7
Rest of World 219.7 282.0 501.7
Total 1,669.3 1,104.9 2,774.2

Nine Months Ended September 30, 2025

(in millions of $) Equipment Service Total

Germany 68.5 149.3 217.8
Total Europe 376.0 461.6 837.6

United States 341.8 159.7 501.5
Total North America 356.7 215.1 571.8
Rest of World 249.0 237.8 486.8
Total 981.7 914.5 1,896.2

Non—-GAAP Financial Measures

We report our financial results in accordance with U.S. GAAP. We believe that certain non-GAAP financial measures provide our investors with additional
useful information in evaluating our performance. We believe that excluding certain items that may vary substantially in frequency and magnitude period-
to-period from net income creates useful, supplemental measures that may assist our investors in evaluating our ability to generate earnings and to more
readily compare these metrics between past and future periods. These non-GAAP financial measures may be different than similarly titled measures used
by other companies.

We define Adjusted EBITDA as net income as adjusted for (i) income tax expense, (ii) interest and other financial charges — net, (iii) other non—operating
(income)/expense — net, (iv) depreciation and amortization, (v) other non—cash items, (vi) IPO and public market readiness costs, (vii) transformation costs,
(viii) transaction costs, (ix) acquisition and divestment related gains and losses and (x) share-based compensation. We define Adjusted EBITDA Margin as
Adjusted EBITDA divided by revenue.

We define Cash Conversion as Adjusted EBITDA less capital expenditures, divided by Adjusted EBITDA. Capital expenditures are the sum of the
additions to property, plant and equipment and additions to intangible assets over a given period. Cash Conversion is a supplemental non-GAAP financial
measure used by our management to evaluate the proportion of Adjusted EBITDA retained after capital expenditures in a given period and to assess capital
intensity relative to operating performance and is reviewed by management as part of regular operating and financial performance reviews. Accordingly,
we believe this measure provides useful information to investors in understanding and evaluating our operating results in the same manner as our
management.
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We define adjusted net income (“Adjusted Net Income™) as net income (loss) attributable to INNIO N.V. shareholders as adjusted for (i) management
adjustments comprising (a) IPO and public market readiness costs, (b) transformation costs, (c) transaction costs, (d) acquisition and divestment related
gains and losses and (e) share-based compensation expense and (ii) adjusted tax effects from management adjustments. We define adjusted earnings per
share (“Diluted Adjusted EPS”) as Adjusted Net Income divided by the weighted -average number of common shares issued and outstanding and the
dilutive effect computed under the treasury stock method of potential common shares issued (RSUs awarded). Diluted Adjusted EPS, derived from
Adjusted Net Income is a non-GAAP financial measure used by our management to provide additional perspective and insights when analyzing the core
operating performance of the Company from period to period and trends in the Company’s historical operating results. Accordingly, we believe these
measures provide useful information to investors in understanding and evaluating our operating results in the same manner as our management.

Adjusted EBITDA and Adjusted EBITDA Margin should not be considered in isolation from, or as a substitute for, financial information prepared in
accordance with GAAP. There are several limitations related to the use of Adjusted EBITDA and Adjusted EBITDA Margin as compared to the closest

comparable GAAP measure. Some of these limitations are that this measure excludes:

+ depreciation and amortization, a non-cash expense, where the assets being depreciated and amortized may have to be replaced in the future, and
this measure does not reflect cash capital expenditure requirements for such replacements or for new capital expenditure requirements;

* interest and other financial charges - net, or the cash requirements necessary to service interest or principal payments on our indebtedness, which
reduces cash available to us;

*  provision for income taxes, which may represent a reduction in cash available to us; and
» other income for certain non-cash items that are not reflective of our ongoing operational results.
Accordingly, investors should not place undue reliance on Adjusted EBITDA and Adjusted EBITDA Margin.

Cash Conversion should not be considered in isolation from, or as a substitute for, financial information prepared in accordance with GAAP such as net
cash provided by operating activities or net income. Cash Conversion should not be considered as discretionary cash available to us to reinvest in our
business, to service our indebtedness or to meet our obligations. There are several limitations related to the use of Cash Conversion as compared to the
closest comparable GAAP measure. Some of these limitations are:

* it does not reflect working capital movements, cash interest expense or cash taxes paid;

+ capital expenditures may vary significantly from period to period based on our investment cycle; and

* it may not be comparable to similarly titled measures used by other companies.
Accordingly, prospective investors should not place undue reliance on Cash Conversion.
Diluted Adjusted EPS should not be considered in isolation from, or as a substitute for, financial information prepared in accordance with GAAP such as
GAAP diluted earnings per share (“Diluted EPS”). We have provided Diluted Adjusted EPS, as supplemental information and in addition to Diluted EPS
which is calculated and presented in accordance with GAAP. Diluted Adjusted EPS is presented because management has evaluated the Company’s

financial results both including and excluding the adjusted items and believes that Diluted Adjusted EPS provides additional perspective and insights when
analyzing the core operating performance of the Company from period to period and trends in the Company’s historical operating results.
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The following table sets forth Adjusted EBITDA, Adjusted EBITDA Margin and Cash Conversion, which we use to evaluate our business, for the three
months ended September 30, 2026 and 2025 and for the nine months ended September 30, 2026 and 2025:

Three Months Ended September 30, Nine Months Ended September 30,

($ in millions, other than percentages) 2026 2025 2026 2025
Non-GAAP Financial Measures

Adjusted EBITDA 245.4 144.2 540.2 402.2
Adjusted EBITDA margin 21.0 % 19.4 % 19.5 % 212 %
Cash conversion 60.3 % 76.8 % 63.2 % 79.7 %

The following table reconciles Adjusted EBITDA, Adjusted EBITDA Margin and Cash Conversion from the most directly comparable GAAP metric, net
income, for the periods presented:

Three Months Ended September 30, Nine Months Ended September 30,

($ in millions, other than percentages) 2026 2025 2026 2025

Net income (loss) 109.2 39.5 83.3 136.9
Income tax expense 41.5 14.9 58.8 45.0
Interest expense and related financing costs - net 46.9 34.9 170.6 84.9
Other (income) expense - net (4.0) 33 (10.9) 1.8
Depreciation and amortization 39.1 41.1 117.4 113.2
Other non-cash items (a) 2.5 2.3 8.0 6.0
IPO and Public market readiness costs (b) 2.5 4.8 93.6 4.9
Transformation costs (c) 2.0 2.7 7.3 8.4
Transaction costs (d) 0.1 0.1 4.7 0.1
Acquisition and divestment related gains (losses) - net (¢) 1.7 0.6 2.4 1.0
Share-based compensation (f) 3.9 — 5.0 —
Adjusted EBITDA 245.4 144.2 540.2 402.2
Adjusted EBITDA Margin 21.0 % 19.4 % 19.5 % 21.2 %
Additions to property, plant, and equipment 93.1 28.2 187.3 67.6
Additions to intangible assets 43 5.3 11.8 14.0
Capital expenditures 97.4 335 199.0 81.7
Cash Conversion 60.3 % 76.8 % 63.2 % 79.7 %

(a) Other non—cash items include amortization expenses of capitalized costs to obtain contracts.

(b) IPO and Public market readiness costs include costs that the Company incurs to implement financial statements in US GAAP, including: implementing
SOX-compliant internal controls, improving processes and organization required for public US markets, bonuses linked to successful public offering
including long-term incentive plans, and legal and advisory fees related to INNIO's IPO. During the nine months ended September 30, 2026, the Company
incurred the following costs:

*  Long-term incentive program 2023 $61.5 million
*  Costs related to financial statements in US GAAP

and comfort letter costs related to S1 filing $18.8 million
*  Others $5.9 million
*  Advisory fees $4.6 million
* Legal fees $2.8 million
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(c) Transformation costs include costs in a given year incurred in relation to significant operational change initiatives and the ramp up of supply chain
capacity. This includes the ramp up of our business transformation efforts to support our capacity expansion initiatives to strengthen internal manufacturing
and supply chain foundations, supported by dedicated third—party expertise to accelerate the capacity uplift. Costs also include those associated with
streamlining management structures, processes and operational performance.

(d) Transaction costs include legal and professional fees related to our legal reorganization, as described in “—Organizational History,” and adapting
INNIO's financing structure.

(e) Acquisition and divestment related gains and losses incurred in connection with planned and completed acquisitions, including legal and professional
fees. Contingent consideration arrangements (earn—outs) relate to specific acquisitions.

(f) Share-based compensation represents RSUs awarded under the 2026 Incentive Award Plan.
The following table reconciles Diluted Adjusted EPS from the most directly comparable GAAP metric, Diluted EPS, for the periods presented. Diluted

Adjusted EPS is based on the Company's 750,000,000 common shares issued and outstanding and the dilutive impact, computed under the treasury stock
method, of 1,702,100 RSUs outstanding for the three and nine months ended September 30, 2026.
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Three Months Ended September 30, Nine Months Ended September 30,
($ in millions, other than share and per share amounts) 2026 2025 2026 2025

Total Adjusted Segment EBITDA 256.5 155.8 577.8 426.2
Unallocated corporate costs (HQ & other not included in Adjusted
Segment EBITDA) (11.1) (11.6) (37.6) (24.0)
Adjusted EBITDA 245.4 144.2 540.2 402.2
Acquisition and Divestment related gains (losses) - net (1.7) (0.6) 2.4) (1.0)
Transaction costs (0.1) 0.1) “4.7) 0.1)
Transformation costs (2.0) 2.7 (7.3) (8.4)
IPO and Public market readiness costs 2.5) (4.8) (93.6) 4.9)
Share-based compensation 3.9) — (5.0) —
Management adjustments (10.2) (8.2) (113.0) (14.4)
Other non-cash items 2.5) (2.3) (8.0) (6.0)
Depreciation and amortization (39.1) (41.1) (117.4) (113.2)
Other income (expense) - net 4.0 3.3) 10.9 (1.8)
Interest expense and related financing costs - net (46.9) (34.9) (170.6) (84.9)
Income tax expense (41.5) (14.9) (58.8) (45.0)
Net income 109.2 39.5 83.3 136.9
Net income (loss) attributable to non-controlling interests (1.8) (0.5) (5.2) (0.6)
Net income (loss) attributable to INNIO N.V. shareholders 111.0 40.0 88.5 137.5
Diluted EPS 0.15 0.05 0.12 0.18
Management adjustments 10.2 8.2 113.0 14.4
Adjusted tax effects* (10.1) (1.9) (24.0) (3.3)
Adjusted Net Income** 111.1 46.3 177.5 148.6
Diluted Adjusted EPS 0.15 0.06 0.24 0.20
Weighted-average number of shares outstanding on a diluted basis: 750,000,000 750,000,000 750,016,904 750,000,000

*Adjusted taxes for the three months ended September 30, 2026 reflected an apparent 100% effective tax rate, which resulted from the mathematical
impact of the difference between the six months ended June 30, 2026 and the nine months ended September 30, 2026. Adjusted taxes for the nine months

ended September 30, 2026 reflect an updated year-to-date tax calculation.

**Adjusted Net Income includes the effect of unrealized foreign currency revaluation gains/losses from external and internal USD loans in EUR functional
currency entities. For the three months ended September 30, 2026 and 2025, these amounted to a $7.4 million loss and $0.0 million gain, respectively, or an
unfavorable variance of $7.4 million. For the nine months ended September 30, 2026, and 2025, these amounted to a $42.9 million loss and $22.0 million

gain, respectively, or an unfavorable variance of $64.9 million.
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Liquidity and Capital Resources

Since inception, we have financed operations primarily through cash generated from customer—related activities such as the selling of our equipment,
services and solutions. As of September 30, 2026 we had $1,195.8 million of cash and cash equivalents. Our cash and cash equivalents consist of cash on
hand, demand deposits and highly liquid investments with original maturities of three months or less. On June 5, 2026, we closed our IPO, which consisted
of 103,500,000 common shares sold by our Principal Shareholder at a public offering price of $27.00 per common share, including the exercise in full of
the underwriters’ option to purchase additional common shares. We did not receive any proceeds from the sale of common shares by the Principal
Shareholder in the offering. We believe that existing cash and cash equivalents and positive cash flows from operations will be sufficient to support
working capital and capital expenditure requirements for at least the next 12 months.

Senior Facilities Agreement

In October 2018, we entered into a senior facilities agreement with, amongst others, Bank of America Merrill Lynch International Limited, Bank of
America, N.A., BNP Paribas Fortis S.A./N.V., Crédit Agricole Corporate and Investment Bank Deutschland, Niederlassung einer Franzosischen Société
Anonyme, Citigroup Global Markets Limited, Deutsche Bank AG, London Branch, Erste Group Bank AG, Landesbank Hessen—Thiiringen Girozentrale,
Jefferies Finance Europe, SCSP and UniCredit Bank Austria AG (the “SFA”). The SFA consisted of one euro—denominated term loan facility, one USD-
denominated term loan facility, an RCF, and a guarantee facility. Also in October 2018, we entered into a second lien facility agreement with, amongst
others, Bank of America Merrill Lynch International Limited, Bank of America, N.A., BNP Paribas Fortis S.A./N.V., Citigroup Global Markets Limited,
Jefferies Finance Europe, SCSP and Deutsche Bank AG, London Branch. The second lien facility consisted of one euro—denominated term loan facility and
one USD-denominated term loan facility. In February 2019 and June 2019, Erste Group Bank AG and Landesbank Hessen—Thiiringen Girozentrale,
respectively, made available for us two ancillary facilities under the RCF. In February 2022, we repaid the second lien facilities in full with the proceeds of
a euro—denominated term loan facility upsize established under the SFA.

In January 2024, we refinanced the outstanding term loan facilities under the SFA (the “2024 Refinancing”). The term loans were refinanced by way of
additional facilities established under the SFA which mature in November 2028 and consist of Term Loan B — EUR and Term Loan B — USD with
aggregate principal amounts of €1,100.0 million and $600.0 million, respectively, and bearing variable interest rates of EURIBOR+4.25% and
SOFR+4.25%, respectively. The opening margins of 4.25% added to the base rates (EURIBOR and SOFR) are determined by reference to our Senior
Secured Net Leverage Ratio (the “Performance Ratio”), which is the ratio of senior secured indebtedness incurred by us under the SFA (net of cash/cash
equivalents of the Group) to our LTM Consolidated Pro Forma EBITDA. The applicable margin for each facility under the SFA is subject to reduction
upon de—leveraging of the Performance Ratio in accordance with the margin ratchet provisions in the SFA. Additionally, as part of the 2024 Refinancing,
the maturity of the RCF (with undrawn and available commitments thereunder being $140.0 million as at December 31, 2024) and the $120 million
guarantee facility were extended to May 2028. The maturity of the ancillary facility with Landesbank Hessen—Thiiringen Girozentrale (with undrawn and
available amount thereunder being $45.0 million as at December 31, 2024) was also extended to May 2028. The maturity of the $40.0 million ancillary
facility with Erste Group Bank AG (originally maturing in July 2024) is subject to extension on an annual basis.

On July 12, 2024, we executed a repricing transaction for all facilities under the SFA, with the repricing effective as of July 16, 2024. Another repricing
transaction, applicable only to Term Loan B — EUR and Term Loan B — USD, was executed on December 17, 2024, with an effective date of January 16,
2025.

On October 10, 2025, we established Term Loan B2 — USD, a term loan facility, in the principal amount of $750.0 million maturing in November 2028, as
an additional facility under the SFA. The borrowers under Term Loan B2 — USD are INNIO N.V. (previously INNIO Holding GmbH) (which utilized $23.3
million of Term Loan B2 — USD), INNIO Beteiligungs GmbH (which utilized $726.7 million of Term Loan B2 — USD) and INNIO Holding Inc.
(previously INNIO North America Holding Inc.)(synthetic co—borrower only). Effective as of November 28, 2025, we increased and redenominated the
guarantee facility from $120.0 million to €250.0 million.
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As a result of the above mentioned refinancing and upsizing transactions, as of December 31, 2025, our facilities under the SFA comprised (i) three term
loan B tranches maturing in November 2028 (the €1,100.0 million Term Loan B — EUR, $589.5 million Term Loan B — USD and $750.0 million Term
Loan B2 — USD), (ii) €250.0 million guarantee facility maturing in May 2028, and (iii) $225 million RCF (comprising of $140.0 million RCF (undrawn)
maturing in May 2028, $45.0 million ancillary facility with Landesbank Hessen—Thiiringen Girozentrale (undrawn) maturing in May 2028, as well as a
$40.0 million ancillary facility with Erste Group Bank AG ($15.3 million from the ancillary facility line as of December 31, 2025 was temporarily
designated to our supplier finance program and the remaining part of the ancillary facility was undrawn), maturing in July 2026 (subject to annual
extension)).

In February 2026, we executed an amend and extend transaction for our Term Loan B facilities (the “2026 Extension”). This transaction extended the
maturity of the €1,100.0 million Term Loan B — EUR from November 2028 to November 2031, with INNIO Group Holding GmbH remaining as the
borrower. As part of the transaction, the two USD—denominated term loan facilities, totaling $589.5 million and $750 million, were consolidated into a
single $1,339.5 million facility (the “Consolidated Term Loan B — USD”), with the maturity also extended from November 2028 to November 2031. The
borrowers under the Consolidated Term Loan B — USD are INNIO Holding Inc. (previously INNIO North America Holding Inc.), INNIO N.V. (previously
INNIO Holding GmbH), and INNIO Beteiligungs GmbH. Additionally, the 2026 Extension resulted in a repricing of the variable interest rate for Term
Loan B — EUR at EURIBOR+2.50%, and SOFR+2.00% for the Consolidated Term Loan B — USD. The opening margins of 2.50% and 2.00% added to the
base rates (EURIBOR and SOFR, respectively) are determined by reference to the Performance Ratio and subject to reduction upon de—leveraging of the
Performance Ratio in accordance with the revised margin ratchet provisions in the SFA. Upon the occurrence of the IPO, the margin (at each level of the
margin ratchet) applicable to the Term Loan B facilities and the RCF was reduced by 0.50% per annum (subject to a minimum floor of 1.75% applicable to
Consolidated Term Loan B — USD only). As of September 30, 2026, €1,100.0 million and $1,332.8 million, respectively, were outstanding under the Term
Loan B facilities.

In June 2026, we executed an amend and extend transaction for our $225 million RCF and the €250 million guarantee facility. The RCF was increased and
redenominated from $225.0 million (comprising of $140.0 million RCF, $45.0 million ancillary facility with Landesbank Hessen-Thiiringen Girozentrale,
as well as a $40.0 million ancillary facility with Erste Group Bank AG) to €300.0 million (comprising of €210.0 million RCF (undrawn as of September
30, 2026), €50.0 million ancillary facility with Landesbank Hessen-Thiiringen Girozentrale (undrawn as of September 30, 2026), as well as a €40.0 million
ancillary facility with Erste Group Bank AG ($39.7million from the ancillary facility line as of September 30, 2026 is temporarily designated to our
supplier finance program and the remaining part of the ancillary facility was undrawn)). As part of the transaction, the maturity of the €250.0 million
guarantee facility, the €210.0 million RCF and the €50.0 million ancillary facility with Landesbank Hessen-Thiiringen Girozentrale was extended from
May 2028 to May 2031. Separately in June 2026, the maturity of the €40.0 million ancillary facility with Erste Group Bank AG was extended from July
2026 to July 2027 (subject to annual extension).

The SFA includes various undertakings and restrictive covenants, including compliance with a financial covenant (by reference to a maximum Performance
Ratio), as well as certain restrictions on our ability to, among other things, incur additional indebtedness, pay dividends and make certain loans,
investments and asset dispositions as well as certain events of default and mandatory prepayment obligations. Our IPO triggered the disapplication of
certain covenants and undertakings in accordance with the terms of the SFA, such as (amongst others) the covenants restricting debt incurrence, payment of
dividends, making of loans and investments, asset dispositions, affiliate transactions and mergers of guarantors. Whilst the limited recourse security granted
by Al Alpine (Luxembourg) S.a r.l over its shares in INNIO N.V., and the intercompany receivables owed to it from INNIO N.V., was released to facilitate
the IPO, the facilities under the SFA continue to benefit from security over, amongst other things, the shares in INNIO Beteiligungs GmbH and certain
material companies in the Group and guarantees from INNIO N.V.; INNIO Beteiligungs GmbH and such material companies in the Group, which have
remained in place following the IPO.
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Canadian Facility

On September 25, 2025, we entered into a credit agreement with National Bank of Canada, which provides a term loan facility (the “Term Facility”) with
an aggregate principal amount of $35.2 million (CAD $49 million) on a secured basis. The Term Facility was used to purchase the land and building in
Welland, Canada that was previously accounted for as a failed sale—and—leaseback liability related to our production site in Welland, Canada. Refer to
Notes 20 and 27 to our annual audited Consolidated Financial Statements for the fiscal year ended December 31, 2025, as disclosed in the Prospectus and
Note 27 to our unaudited Consolidated Financial statements for the three and nine months ended September 30, 2026.

The Term Facility is jointly and severally guaranteed by the general partner of the subsidiary that issued the debt. The guarantees are limited to 25% of the
Term Facility commitment amount, or CAD $12.3 million, which is reducible to 10%, or CAD $4.9 million after one year, subject to no event of default
and at the lender's discretion.

The Term Facility matures on September 25, 2030 and bears variable interest at an adjusted term CORRA rate or an adjusted daily compounded CORRA
rate, plus a margin of 1.36%, and subject to installment payments of principal and interest. As of September 30, 2026, $33.9 million was outstanding under
the Term Facility.

Factoring Agreements

We utilize a trade receivables factoring program to enhance liquidity. Transfers of receivables under this program are accounted for as sales when we
surrender control of the receivables. The accounts receivable sold are derecognized and excluded from accounts receivable — net, in our consolidated
statements of financial position, and the related cash proceeds are classified as operating activities in the consolidated statements of cash flows. Gains or
losses resulting from factoring transactions accounted for as sales are recorded in selling, general and administrative expenses in the consolidated
statements of operations. Assets obtained and liabilities incurred in connection with these sales are initially measured at fair value and recognized on the
consolidated statement of financial position.

As of September 30, 2026 and December 31, 2025, we derecognized accounts receivable of $191.4 million and $175.2 million in connection with our
receivables factoring program that is accounted for as a sale. The net cash proceeds received from these transfers for the nine months ended September 30,
2026 totaled $190.1 million and $173.6 million for the year ended December 31, 2025. The factoring fees on receivables sold under the factoring program
for the nine months ended September 30, 2026 and 2025 amounted to $1.3 million and $1.1 million, respectively.

Guarantees

We have provided various guarantees to customers in connection with prepayments and performance guarantees.

As of December 31, 2025, we had a guarantee facility under the SFA in the amount of €250.0 million and two surety bond agreements
(“Kautionsversicherungsvertrag”) with SWISS RE and Allianz Trade Deutschland in the amount of €15.0 million each. The total balance of guarantees
issued by banks and insurance companies as of December 31, 2025 stood at $123.0 million (including both advance payment guarantees and

performance/warranty guarantees). As of September 30, 2026, the total balance of guarantees issued by banks and insurance companies amounted to
$202.5 million. For the year ended December 31, 2025, no guarantees were called and no liquidated damages were paid.
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Cash Flows

The following is a summary of our cash flows for the periods presented:

Nine Months Ended September 30,

($ in millions) 2026 2025

Net cash provided by operating activities 741.5 309.4
Net cash used for investing activities (243.3) (79.2)
Net cash provided by financing activities 19.1 343
Operating Activities

Cash provided by operating activities increased by $432.1 million, or 140%, to $741.5 million for the nine months ended September 30, 2026, as compared
to $309.4 million for the nine months ended September 30, 2025. The increase was due to a favorable increment in customer pre-payments as a function of
our continued growing Equipment Order Intake and our robust operational performance. As a result, we were able to sustain our production volume
expansion through an increase in inventory. The increase in inventory was in line with expected needs to fulfill sales from Equipment Order Intake booked
in the year ended December 31, 2025, and backlog conversion from Equipment Order Intake booked in the nine months ended September 30, 2026.

Investing Activities

Cash used for investing activities increased by $164.1 million, or 207%, to $243.3 million for the nine months ended September 30, 2026, as compared to a
use of $79.2 million for the nine months ended September 30, 2025. This increase was primarily due to our ongoing investment in capacity, mainly
machinery and suppliers' asset expansion, to support our sales backlog and expected future growth. Additionally, on September 30, 2026, the Company
completed the acquisition of 100% of the issued and outstanding equity interests of Enerflex Service PTY Ltd., PT. Enerflex and Exterran (Thailand) Ltd.
(the "Enerflex Asia Pacific aftermarket business"). The acquisition, net of cash acquired, totaled $44.6 million and was funded from the Company's cash on
hand.

Financing Activities

Cash provided by financing activities decreased by $15.2 million, or 44%, to $19.1 million for the nine months ended September 30, 2026, as compared to
$34.3 million for the nine months ended September 30, 2025. The decrease was primarily due to lower proceeds from supplier finance programs because,
for the nine months ended September 30, 2026, these programs had already been better optimized compared to the nine months ended September 30, 2025.
Instead, cash proceeds due to an increase in suppliers' needs favored operating activities, resulting in an increase in accounts payable for the nine months
ended September 30, 2026. Additionally, the decrease in cash provided by financing activities was due to financing costs of $7.1 million related to our
February 2026 debt refinancing and June 2026 revolving credit facility and guarantee facility amend and extend fees and lower proceeds from non-
controlling contributions.

Contractual Obligations and Commitments
As of September 30, 2026, we have entered into firm commitments totaling $368.7 million for property, plant and equipment, primarily focused on

expanding our production capacity and upgrading critical infrastructure to support our growth. Additionally, we have allocated $27.6 million towards
intangible assets, with the majority directed at software investments and licenses.
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Critical Accounting Policies and Estimates

Our Consolidated Financial Statements and the related notes thereto included elsewhere in this Quarterly Report are prepared in accordance with GAAP.
The preparation of our Consolidated Financial Statements in accordance with U.S. GAAP requires us to make certain estimates, judgments, and
assumptions that affect the reported amounts of assets and liabilities and the related disclosures at the date of the financial statements, as well as the
reported amounts of revenue and expenses during the period presented. We base our estimates on historical experience and on various other assumptions
that we believe to be reasonable under the circumstances. Actual results could differ significantly from our estimates. To the extent that there are
differences between our estimates and actual results, our future financial statement presentation, financial condition, results of operations, and cash flows
could be affected. See "Management’s Discussion and Analysis of Financial Condition and Results of Operations—Critical Accounting Policies and
Estimates" and Note 1 on "Operations and summary of significant accounting policies" to the audited Consolidated Financial Statements included in the
Prospectus for additional discussion of accounting policies and critical accounting estimates.

Except as described in Note 1 — Operations and summary of significant accounting policies to our unaudited Consolidated Financial Statements included in
Part I, Item 1 of this Quarterly Report on Form 10-Q, there have been no material changes to our critical accounting policies and estimates as compared to
those described in our annual audited Consolidated Financial Statements, related notes and significant accounting policies for the fiscal year ended
December 31, 2025, as disclosed in the "Prospectus".

Recent Accounting Pronouncements

See Note I — Operations and summary of significant accounting policies to our unaudited Consolidated Financial Statements included elsewhere in this
Quarterly Report for more information.

Item 3. Quantitative and Qualitative Disclosures About Market Risk

We are exposed to market risks in the ordinary course of our business. Market risk represents the risk of loss that may impact our financial position due to
adverse changes in financial market prices and rates. Our market risk exposure is primarily the result of fluctuations in credit, liquidity, foreign currency
and interest rate.

Credit Risk

Our exposure to credit risk arises from accounts receivable not yet sold, contract assets, cash and cash equivalents and other financial assets measured at
amortized cost. We maintain an allowance for expected credit losses that reflects historical experience, current conditions and reasonable and supportable
forecasts and we may pool assets with similar credit and country risk characteristics when estimating expected losses. Credit risk on contract assets is
driven by the specific characteristics of each customer, and we consider broader factors such as industry—and country—specific default risks affecting our
customer base. As of September 30, 2026, we had accounts receivable — net of $262.9 million and an allowance for credit losses of $9.5 million.

We operate under a formal credit policy pursuant to which each new customer is individually assessed for creditworthiness before non—standard payment
and delivery terms are extended, including review of external ratings where available, financial statements, credit agency and industry information and, in
some cases, bank references. We further mitigate risk through the use of payment security instruments such as bank guarantees and letters of credit from
first—class banks. Credit risk related to cash and cash equivalents is monitored at the company level; we place funds only in monetary deposits and enter
into financial instruments with banks that have at least a BB rating from S&P. We manage counterparty concentration risk by diversifying our cash balances
and deposits across multiple banking counterparties, taking into account their creditworthiness and our liquidity requirements. Expected credit losses on
contract assets are measured on a lifetime basis, while impairment on cash and cash equivalents is measured on a 12—-month expected loss basis, reflecting
the short tenor of those exposures. Based on the external credit ratings of our banking counterparties, we consider our cash and cash equivalents to have
low credit risk.
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Liquidity Risk

We define liquidity risk as the risk that we may encounter difficulty in meeting obligations associated with our financial liabilities that are settled by
delivering cash or another financial asset. We generally have access to multiple funding sources to support operations, investments and potential
acquisitions, including existing cash and cash equivalents of $1,195.8 million as of September 30, 2026, operating cash flows and committed but undrawn
credit facilities. In June 2026, we amended and extended our RCF, ancillary facilities and guarantee facility. See “—Liquidity and Capital Resources—
Senior Facilities Agreement.” As of September 30, 2026, our €210 million RCF was undrawn, and we had ancillary facilities of €40.0 million
($39.7 million from the ancillary facility line as of September 30, 2026 is temporarily designated to our supplier finance program and the remaining part of
the ancillary facility was undrawn) and €50.0 million that were also undrawn. To enhance daily liquidity management, we operate three global cash pooling
solutions, two in Euros and one in U.S. dollars, using zero—balancing structures that concentrate available cash in header accounts. We have immediate
access to liquidity through intraday overdraft limits, with end—of—day settlements executed from the respective header accounts at Frankfurt, Vienna and
New York cut—off times. By aggregating financing volumes, short-term liquidity surpluses of certain of our companies can be deployed to fund the cash
requirements of others, reducing external borrowing needs and optimizing cash investments, which in turn benefits our net interest result.

In addition, we have implemented both a factoring program and a reverse factoring program to further support working capital efficiency and liquidity.
Based on the above, we consider our liquidity risk to be low.

Foreign Currency Risk

Our reporting is in U.S. dollars. Transactions that are denominated in a currency other than the respective functional currency of an operation are recorded
at that functional currency, and the spot exchange rate is applied at the date when the underlying transactions initially are recognized. At the end of the
reporting period, foreign currency—denominated monetary assets and liabilities are translated in the functional currency by applying the spot exchange rate
prevailing on that date. Gains and losses arising from these foreign currency revaluation differences are recognized in net income. Foreign currency—
denominated transactions classified as non—monetary and accounted for at a historical cost are not revalued and translated using the historical spot
exchange rate.

For the three months ended September 30, 2026 and 2025, we recorded currency translation adjustments, net of taxes, of a gain of $0.3 million and a gain
of $1.3 million, respectively, and an effect of exchange rate changes on cash of a loss of $1.6 million and a loss of $0.5 million, respectively.

For the nine months ended September 30, 2026 and 2025, we recorded currency translation adjustments, net of taxes, of a gain of $16.1 million and a gain
of $38.9 million, respectively, and an effect of exchange rate changes on cash of a loss of $11.0 million and a gain of $16.4 million, respectively.

For the nine months ended September 30, 2026, approximately 53% of our sales were denominated in U.S. dollars, and our supply purchases were split in
substantially similar proportions between euro and U.S. dollars. The volatility of exchange rates depends on many factors that we cannot forecast with
reliable accuracy. We have experienced and will continue to experience fluctuations in foreign exchange gains and losses related to changes in foreign
currency exchange rates. In the event our foreign currency denominated assets, liabilities, revenue or expenses increase, our operations may be more
greatly affected by fluctuations in the exchange rates of the currencies in which we do business.

Since August 2025, we have hedged international sales contracts where collections and revenues are in a currency different from the one in which

production costs are incurred, specifically, entering USD to EUR foreign exchange forward agreements with a group of our relationship banks. As of
September 30, 2026, the total notional hedged amount in U.S. dollars was $2,121.5 million across different maturity dates.
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Interest Rate Risk

As of September 30, 2026, we had cash and cash equivalents of $1,195.8 million. Interest earning instruments carry a degree of interest rate risk. Our
borrowings under the SFA generally bear variable interest based on one—or three—-month EURIBOR or one—or three—-month USD SOFR. The interest rate
for Term Loan B — EUR in the amount of €1,100.0 million consists of a variable EURIBOR plus a margin. The interest rate for Consolidated Term Loan B
— USD in the amount of $1,332.8 million consists of a variable Term SOFR plus a margin. The applicable margins for Term Loan B — EUR and
Consolidated Term Loan B — USD are defined in the SFA and determined by reference to the Senior Secured Net Leverage Ratio as of each quarter—end
date. Following the IPO the relevant leverage test has to be performed only as of the second and fourth quarter-end test dates. A hypothetical 10% change
in interest rates would not result in a material impact on our financial statements.

We use derivative financial instruments, primarily interest rate swaps designated as cash flow hedges, to manage exposure to variability in cash flows
associated with our variable borrowings. We do not hold or issue derivatives for trading or speculative purposes. In the nine months ended September 30,
2026, we hedged 70% of the nominal amount of Term Loan B — EUR and 71% of the nominal amount of Consolidated Term Loan B — USD through eleven
interest rate swaps, valid until November 2028. As of September 30, 2026, outstanding notional amounts included $874.3 million (EURIBOR swaps) and
$945.0 million (SOFR swaps), with related derivative assets and liabilities recognized at fair value within other current and non—current line items. The
effective portion of fair value changes for these cash flow hedges is recorded in accumulated other comprehensive income (loss) and reclassified into
earnings in the periods in which the hedged interest cash flows affect earnings. We recognized no hedge ineffectiveness for the nine months ended
September 30, 2026.

Item 4. Controls and Procedures
Limitations on Effectiveness of Controls and Procedures

In designing and evaluating our disclosure controls and procedures, management recognizes that any controls and procedures, no matter how well designed
and operated, can provide only reasonable assurance of achieving the desired control objectives. In addition, the design of disclosure controls and
procedures must reflect the fact that there are resource constraints and that management is required to apply judgment in evaluating the benefits of possible
controls and procedures relative to their costs.

Evaluation of Disclosure Controls and Procedures

Our management, with the participation of our principal executive officer and principal financial officer, evaluated, as of the end of the period covered by
this Quarterly Report on Form 10-Q, the effectiveness of our disclosure controls and procedures (as defined in Rules 13a—15(e) and 15d—15(e) under the
Exchange Act). Based on that evaluation and as a result of the material weaknesses described below, our principal executive officer and principal financial
officer concluded that, as of September 30, 2026, our disclosure controls and procedures were not effective at the reasonable assurance level.

Material Weaknesses and Remediation Plan

As previously disclosed, in connection with the preparation and audit of our Consolidated Financial Statements for the year ended December 31, 2025, we
and our independent registered public accounting firm identified material weaknesses in our internal control over financial reporting relating to (i) the lack
of sufficient personnel with an appropriate level of U.S. GAAP and SEC reporting expertise, along with a lack of formalized and documented accounting
policies and procedures, (ii) the lack of designing and maintaining effective management review controls to detect and prevent certain accounting errors,
specifically, lacking adequately designed and documented review procedures to ensure the accuracy and completeness of financial data, particularly in
areas requiring significant judgment or involving complex or non—routine transactions, including jurisdictional income tax provisions, and (iii) the lack of
designing and maintaining effective IT controls related to the preparation of our financial statements, specifically, lacking the designing and maintaining of
sufficient controls related to: (a) logical access security to ensure appropriate segregation of duties and to adequately restrict user and privileged access to
financial applications and data; (b) system change management processes to ensure changes are appropriately authorized, tested, and approved; and (c) IT
operations.
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We are in the process of implementing a plan to remediate the material weaknesses described above. Our remediation plan includes: (i) hiring additional
accounting and financial reporting resources with U.S. GAAP and SEC reporting expertise, and engaging third—party advisors as necessary, to augment our
internal resources and establish formalized accounting policies and procedures; (ii) strengthening our IT general control environment by enhancing access
controls, privileged user oversight, segregation of duties, change management, IT operations and data backup; and (iii) improving our management review
controls by developing and documenting standardized review procedures, enhancing the rigor and documentation of management reviews, and increasing
supervisory oversight of accounting areas requiring significant judgment. When we are satisfied that the internal control over financial reporting associated
with the material weaknesses have been effectively designed and implemented and have operated within our company for a sufficient period of time, we
will determine whether the material weaknesses have been remediated.

As of September 30, 2026, the material weaknesses described above had not been remediated.
Changes in Internal Control over Financial Reporting
Except for the actions we are taking to remediate the material weaknesses relating to our internal controls over financial reporting described above, there

were no changes in our internal control over financial reporting (as defined in Rules 13a—15(f) and 15d—15(f) under the Exchange Act) during the quarter
ended September 30, 2026 that have materially affected, or are reasonably likely to materially affect, our internal control over financial reporting.
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PART II - OTHER INFORMATION
Item 1. Legal Proceedings

From time to time, we may be involved in various legal proceedings relating to claims arising in the ordinary course of our business. We are not currently a
party to any material legal proceedings or aware of any proceedings that we believe will have, individually or in the aggregate, a material adverse effect on
our business, financial condition, or results of operations.

Item 1A. Risk Factors

In addition to the Risk Factors and other information set forth in this report, you should carefully consider the risk factors disclosed in the Prospectus.
Those risk factors could materially affect our business, financial condition, or future results.

Risk Factors

Investing in our common shares involves a high degree of risk. Before making an investment decision, you should carefully read and consider the risks and
uncertainties described below, together with all of the other information in this Quarterly Report on Form 10-Q and our audited Consolidated Financial
Statements and related notes as disclosed in the Prospectus. The risks and uncertainties described below may not be the only ones we face. Our business,
results of operations, financial condition, or prospects could also be harmed by risks and uncertainties not currently known to us or that we currently do
not believe are material. If any of these risks actually occur, our business, results of operations, financial condition, and prospects could be materially and
adversely affected. In that event, the market price of our common shares could decline, and you could lose part or all of your investment.

Risks Related to Our Industry

The distributed power generation and gas compression markets are highly competitive. Competing solutions for distributed energy include renewables
such as solar, wind and storage, reciprocating engines, fuel cells and other engines or turbines, any or all of which might be perceived as superior to
our technology, for economic, ecological or other reasons.

We manufacture reciprocating, fuel-flexible engines that provide energy solutions and services for power generation and compression at or near the point of
use (distributed power generation). Our business operations encompass the production and sale of gas engines for the conversion of gaseous input fuels,
including renewable, industrial waste and hydrogen-rich gases into mechanical, electrical and thermal energy, along with services such as spare parts,
maintenance and repair, as well as digital solutions.

The worldwide markets for energy solutions, power systems and related services are highly competitive. Factors such as pricing, product and service
quality, product development and launch time, power output, lead times (the time between order placement and delivery), power density (power output per
square foot of land area), modularity, scalability, environmental regulations and requirements, permitting processes, incentivization schemes, customer
relations, financing conditions, supplier capacity, consolidation of our competitors, delivery times, opportunity for electrical grid expansion and the ability
to adapt quickly to changing market demands each have a key role to play in our highly competitive market environment. We face strong, existing
competitors and rising new competitors from established markets, where many competitors have developed their offerings locally and are now expanding
globally, who may offer more advanced products or solutions or have a more affordable cost structure. We also face competition as new technologies
develop, such as small modular nuclear reactors and fuel cells. If the demand for our offerings decreased as a result of a weaker market position, we could
experience increases in inventory of finished or work-in-progress goods or unexpected price erosion.
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Within our addressable market, we face competition from technologies that can also provide onsite power as well as competition from a wide variety of
distributed generation sources that can allow businesses to self-generate a portion of their energy demand and utilities or IPPs to provide energy to their end
customers. The most direct competition to our solutions is other manufacturers of fuel-flexible (reciprocating) or diesel engines and energy solutions, such
as turbines, and services for power generation and regional rental businesses that own and operate a fleet of diesel or gas-fueled reciprocating engines and
turbines. The OEM equipment providers of these engines are typically large, well-established companies that benefit from global scale, cost advantages,
high-volume manufacturing, strong supplier relationships, large customer bases and extensive service networks. If these competitors shift significant
production or commercial focus toward gas-capable engines, we could experience price competition, which could negatively affect our market share,
overall business and results of operations. Competing rental companies in partnership with large engine OEM providers also have extensive manufacturing,
field service and financial resources that create intense competition in the form of large available supply capacity and highly competitive pricing.

In addition, renewable energy such as solar and wind power may decrease demand for our energy solutions and power systems due to a faster than expected
transition towards renewables and decarbonization. For example, the European power generation market is transitioning to flexible grid-balance and peak-
reducing applications from continuous baseload operations due to the expansion of wind and solar power, which could reduce our engines’ anticipated
annual operating hours. Fewer operating hours could result in reduced Services revenue, including decreased parts consumption and fewer maintenance
events and overhauls. Additionally, while natural gas is well suited to serve as a bridge technology if renewables expand, the adoption of energy storage
technology paired with intermittent renewables could emerge as a viable and proven baseload solution in the future and could thus become direct
competition to our energy solutions and power systems.

Any inability to compete effectively against our competitors or achieve satisfactory prices in negotiations with customers could have a material adverse
effect on our business, financial position and results of operations.

Adverse changes of certain external economic factors may materially and adversely affect our business, financial position and results of operations.

If the macroeconomic conditions of the economies in which we operate deteriorate, our business may be materially and adversely affected. For example, an
actual or expected deterioration of macroeconomic conditions could lead to our customers modifying, delaying or, in rare instances, canceling plans to
purchase our products, solutions and services, or they may fail to follow through on purchases or contracts already executed. For the same reasons, the
prices that are achievable for our products, solutions and services may decline. In addition, it may become more difficult for our customers to obtain
financing, including project financing and securities, or customers could request to move agreed payment dates, which could negatively impact our
financial position. Additionally, region-specific macroeconomic factors, such as local gross domestic product growth rates, inflation, currency exchange
rate fluctuations, taxation policies and the quality of infrastructure, could affect our customers’ purchasing power, operating costs and investment decisions,
which could negatively impact our business.

The availability and terms of financing for our customers, including, in particular, interest rates for such financing are impacted by macroeconomic and
other market conditions. As a result, large projects may become increasingly difficult to finance and subject to stricter requirements. For example, in 2022,
as a result of the sharp rise in gas prices immediately following the beginning of the conflict between Russia and Ukraine, European governments began
increasing subsidies, causing gas prices to fall. However, due to the structure of the government subsidies, electricity prices did not immediately decrease
alongside gas prices, creating customer reluctance to make new investments, which decreased our order intake for equipment sales compared to the
previous year.
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Additionally, persistent high energy prices in the markets in which we operate may have an adverse impact on our business. There is a risk that certain
sectors of our customer base could experience financial distress due to persistent high energy prices, leading to potential defaults on contractual obligations,
or may choose to relocate their operations to other geographies with more favorable economic or regulatory conditions. Unforeseen and persistent high
energy prices could decrease demand for our products, solutions or services and could affect the markets in which we operate and competitive position,
which could materially impact our business, financial position and results of operations. For more information concerning macroeconomic conditions
related to Al, see “—We rely on the continued growth of our customers’ data center networks to grow our business, operations and revenue, and any
decreases in demand for these networks could lead to a decrease in our product offerings” and “—Uncertainties with respect to the development and use of
Al in our business, products, and solutions may result in harm to our business and reputation.”

A deterioration of macroeconomic conditions, including an adverse development of financing conditions and reduced credit support for our customers,
could lead to reduced demand for our offerings or reduced engine operating hours, which could have a material adverse effect on our business, financial
position and results of operations.

Changes in tariffs, international trade policies or new trade barriers may have a material adverse effect on our business, financial position and results
of operations.

Our operations are exposed to international trade policies, tariff regimes and related protectionist measures that may materially affect our cost structure and
competitiveness. Changes in the political and economic framework due to trade wars, tariffs, sanctions, protectionist measures, among other things, could
increase our input costs, decrease our ability to source key components, increase the risk of project fulfillment, decrease our ability to predict upcoming
projects and reduce our margins.

The United States imposed a series of tariffs, including on steel and aluminum imports, beginning in early 2025, on a wide range of trading partners,
including the European Union (“EU”), Canada and Mexico, who historically benefited from treaties that provided for beneficial treatment when selling
goods into the United States. The announcement of these tariffs in February 2025 resulted in an incredibly volatile market environment, leading to the
implementation and subsequent partial suspension of the tariffs in April 2025, which partially eased the volatility. The suspension of some of the tariffs was
lifted in August 2025, and there can be no assurance that similar tariffs will not be implemented in the future, which could have a material adverse effect on
our business and results of operations. Additionally, in the United States, tariffs on steel and aluminum have subsequently been expanded. For example,
since August 2025, our equipment has been subject to tariffs of up to 200%, corresponding with a proportion of aluminum and steel imported into the
United States. The calculation of aluminum and steel tariffs applied to our equipment is difficult to assess under the current United States tariff framework,
and the continued expansion of these tariffs could have a material adverse effect on our cost structure, business and results of operations. There can be no
assurance that such market volatility and other negative effects in the United States and globally will not continue as the result of such significant changes
in trade policies and tariffs.

Additionally, the ongoing economic conflict between the United States and China, in particular with regard to artificial intelligence, and the geopolitical
tensions between China and Taiwan may result in restrictions on the export of certain goods from China to the United States and other countries. This could
impact the availability of specific rare earth minerals, elements and metals and other products and production capacity in our supply chain, which could
hinder our ability to manufacture certain engine parts, necessitate production at substantially higher costs, lead to legal uncertainty and delay order
processing.

While we employ a “local-for-local” strategy, where we produce and source our equipment and services within the markets where we operate, to alleviate
the impact of trade wars, tariffs, sanctions, customs, protectionist measures or other similar macroeconomic impacts on our equipment and services costs,
due to increasing global price competition, there is no assurance that we will be able to pass increased costs through to customers, sustain historical pricing,
or maintain contractual leverage with existing and prospective customers.
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Prolonged trade disputes, trade barriers and broader geopolitical tensions may exacerbate these risks by triggering policy volatility, heightened enforcement
of trade measures, and supply chain interruptions affecting critical components and raw materials. Such developments could contribute to financial market
instability, commodity and energy price volatility, including potential energy market instability illustrated by elevated gas and electricity prices, short-term
substitution toward coal or diesel, and restrictions on the availability of inputs necessary to operate our equipment. Any material escalation in tariffs or
other adverse trade policy actions, or the realization of significant related political developments, could have a material adverse effect on our business,
financial condition and results of operations.

Political instability or international conflicts may have a negative effect on our business, financial position and results of operations.

Our business prospects and the execution of projects awarded to us may be negatively affected by political instability or international conflicts. For
example, we may be forced to reorganize, reduce or terminate business operations in geographical areas where our employees, partners, suppliers or
subcontractors would otherwise be subject to unacceptable economic or personal risks due to situations such as ongoing or threatened civil unrest, terrorist
attacks or military conflicts or otherwise unfavorable circumstances that would make it difficult to operate in such regions. Some of our current and
planned projects and service activities are in regions that are exposed to a higher risk in this respect, including in many emerging markets such as in
Pakistan, Bangladesh, Lebanon, Ukraine and other countries, which are subject to unpredictable changes in policies and regulations. Furthermore, changes
in the political and economic framework due to boycotts or economic weakness of economies or industries, among other things, could negatively affect our
business by increasing the costs of our inputs, decreasing our ability to source key components, increasing the risk of project fulfillment, decreasing our
ability to predict upcoming projects and reducing our margins.

We employ a local-for-local strategy to mitigate the impact of boycotts or other similar macroeconomic impacts on our cost base. Due to global price
competition, there can be no assurance that we can continue to pass these costs through to end markets nor that we can continue to maintain our contractual
leverage with existing and potential customers. The long-term effects of trade wars, international conflicts and geopolitical tensions could lead to political
and social instability, instability in financial markets, significant market and other disruptions, including a restructuring of the global energy market with
increasing energy prices, particularly with respect to gas and electricity, a short-term shift towards coal and diesel due to customer fears of gas shortages
and restrictions on supply chain inputs needed to operate our equipment. The realization of any significant adverse political development could have a
material adverse effect on our business, financial position and results of operations.

The spread between gas and electricity prices and the predictability of electricity prices could result in reduced demand for our equipment and services,
which could negatively affect our profitability.

The economic benefits of our equipment and services to our customers depend on both the price of gas available from the local gas utilities and the cost of
electricity available from alternative sources, including local electric utility companies. Historically, increases in gas prices have led to corresponding
increases in electricity prices. However, if the relationship between gas and electricity prices weakens or deteriorates, our customers may face challenges in
offsetting higher gas costs through elevated electricity pricing. For example, in 2021, due to government intervention in European gas markets in response
to rising gas prices, the relationship between gas prices and electricity prices weakened, reducing the demand for our customers’ products and, therefore,
our equipment used to support those products. Should this decoupling occur again, it could reduce demand for our gas engines or negatively impact our
Services segment, resulting in a material adverse impact on our business, financial position and results of operations. Furthermore, actual or perceived
potential increases in gas prices or other fuels or restrictions on their availability, whether due to physical constraints or unfavorable regulatory conditions
affecting delivery or production of natural gas or other fuels, could render our equipment less economically appealing to potential customers, thereby
reducing demand for our equipment and services.
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Additionally, our customers’ decisions to purchase our equipment and services are significantly influenced by the price of our equipment and services, the
price predictability of electricity generated by our equipment in comparison to the retail price, and the future price outlook of electricity from the local
utility grid and other energy sources. These prices are subject to change and may affect the demand for our equipment and services. Factors that could
influence these prices and are beyond our control include the impact of energy conservation initiatives that reduce electricity consumption; construction of
additional power generation plants (including renewables, storage, nuclear, coal or natural gas); technological developments by others in the electric power
industry; the imposition of interconnection, “departing load,” “standby,” power factor charges, greenhouse gas emissions charges, or other charges by local
electric utility or regulatory authorities; and changes in the rates offered by local electric utilities and/or in the applicability or amounts of charges and other
fees imposed or incentives granted by such utilities on customers. In addition, even with available subsidies for our equipment, in those areas where the
current cost of grid electricity is low, including in some states in the United States, and some European and Asian countries, our equipment and services
may not be economically attractive.

Any significant adverse change to the spread between electricity and gas prices, and to the predictability of electricity prices, could reduce customers’
demand for our equipment and services, which could have a material adverse impact on our business, financial position and results of operations.

Volatile oil and gas prices, long-term low demand for oil and gas or increasing alternative uses of byproduct, or flared, gas could result in reduced
demand for certain of our offerings which could negatively affect our profitability.

Demand for certain of our products, services and solutions is affected by prices and demand for oil and gas. Since oil and gas prices are set on a commodity
basis, spot market and futures market prices and their volatility, as well as storage capacities, impact the business activities of our customers from relevant
industries and their investment behavior. Historically, prices for crude oil, refined products, natural gas and petrochemical products have fluctuated widely
in response to changes in many factors over which we do not and will not have control and which are difficult to predict. For example, the price of crude oil
has experienced significant volatility in recent years, with the price per barrel of West Texas Intermediate crude rising from a low of $35 in October 2020,
due in part to reduced global demand stemming from the global COVID-19 pandemic, before surging to over $120 a barrel in early March 2022, following
Russia’s invasion of Ukraine, and returning to a low of $58 in May 2025 and rising above $100 a barrel in October 2026. Further volatility in the prices for
oil and natural gas may occur due to heightened levels of uncertainty related to geopolitical issues such as Russia’s ongoing invasion of Ukraine and
sanctions related thereto, the ongoing conflicts in the Middle East, and political, economic and social instability in Venezuela. Most recently, oil price
volatility continued throughout 2026 as a result of the ongoing conflict between the United States, Iran and Israel and the conflict between the Houthi
militia and the Kingdom of Saudi Arabia. The expansion of these hostilities has introduced further uncertainty into the global energy markets, which may
lead to increased costs and delays in the near term. Additionally, the production rates of gas could decline due to resource depletion in mature fields,
reduced exploration investments, stricter environmental regulations, lower customer demand due to increased competition with renewables, geopolitical
instability, technical challenges in accessing new reserves, uneconomical market conditions, aging infrastructure, climate change initiatives and disruptions
from natural disasters, which could limit the availability of fuel used to power our engines, affecting demand for our gas engines and other products across
our customers’ industries. For more information, see “—7The spread between gas and electricity prices and the predictability of electricity prices could
result in reduced demand for our equipment and services, which could negatively affect our profitability.”

In the event of long-term volatile oil and gas prices or when such prices are expected to be low for a longer period in the future, our customers whose
activities in the oil and gas industry primarily depend on profitability may postpone investments, affecting demand for our distributed power packages in
the oil and gas industry and, in the event of low gas prices, rendering our gas use efficiency less relevant to our customers. Conversely, long-term high
prices for oil and gas could cause an overall economic recession, which could lead to a change in customer behavior as a result of cost-saving measures or
force us to adapt our pricing strategies.
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Customers also use our engines to utilize the abundant associated gas that is otherwise flared as primary input fuel for our engines. Annual flaring in the
upstream oil and gas industry has increased in recent years as oil production, and associated gas generated by oil production, outstrips the ability to build
adequate midstream gas infrastructure to collect, process and transport associated gas to commercial markets. However, should the substantial upfront
investment be made to expand midstream gas infrastructure and in effect provide a greater outlet for the associated gas, our customers could decide to
transport and sell the petroleum gas on commercial markets, which in turn could reduce the demand for our engines and negatively affect our sales. This
could have a material adverse effect on our business, results of operations and financial condition.

Any significant adverse developments in oil and gas markets, including sustained volatility and long-term low demand, could reduce customers’ demand
for our products and services, which could have a material adverse impact on our business, financial position and results of operations.

Future legislation and regulation governing internet-related services, other related communications services information technologies and critical
infrastructure, such as data centers, could disrupt our customers’ businesses and markets, resulting in declines in sales volume and prices of our
products, which would have an adverse effect on our business operations and performance.

Various laws and governmental regulations governing internet-related services, related communications services, information technologies (“IT”) and the
construction and location of data centers, and other critical infrastructure, both in the United States and internationally, remain largely unsettled, even in
areas where there has been some legislative action. It is likely there will be further laws and regulations forthcoming in the United States and other
countries where our customers operate in the areas of cybersecurity, data privacy and data security, artificial intelligence ("AI") and critical infrastructure
construction, permitting and energy consumption, any of which could impact us and our customers. Additionally, current and future laws and regulations
relating to the construction and siting of data centers could have an adverse effect on our business, as we are dependent on development of significant land
areas within the data center business line. New laws may be introduced that may impact our clients, and that may be retrospective, in relation to water use,
environmental, land use and development regulations, which could result in a decline in our sales volume. Certain state and local jurisdictions in the United
States have already enacted or are considering enacting restrictions or moratoria on data center development in response to public opposition, and many
local jurisdictions require discretionary approvals which could prohibit, restrict or condition data center development.

We may also face opposition to data center development and expansion from well-organized local and national groups, including local communities,
environmental groups, non-governmental organizations and other special interest groups. In some cases, political candidates may run on platforms that
oppose data center development or call for increased restrictions, which may increase the likelihood of additional moratoria, stricter permitting outcomes,
repeal or narrowing of tax benefits, adoption of large-load tariffs or other requirements that allocate grid costs to large customers, prolonged approval
processes, or project level conditions. For example, the Governor of Texas recently directed state grid regulators to conduct a review of the public impacts
of data centers before any data center in the grid interconnection queue can proceed. The Governor also recently ordered the Texas Commission on
Environmental Quality not to issue any new permits for data centers until such audit is complete.

Any significant curtailment on the development of data centers could adversely affect our business operations and financial performance. Future legislation

and regulation could impose additional costs on our business, disrupt our customers’ businesses and markets and/or require us to make changes in our
operations, which could adversely affect our operations and performance.
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Some of our customers currently benefit from government incentive programs, such as the availability of rebates, tax credits and other financial
programs and incentives, and changes to such benefits could cause our revenue to decline and harm our financial results.

Certain of our customers benefit from government policies that support large scale renewable energy, energy efficiency or grid stability and enhance the
economic feasibility of such projects and businesses in regions in which we operate. In a number of countries, notably in the EU, governments provide
incentives, such as tax incentives, renewable portfolio standards or feed-in-tariffs, that support or are designed to support the sale of energy from large scale
renewable energy facilities, cogeneration or flexible power plants. As a result of budgetary constraints, political factors or otherwise, governments from
time to time may review such laws and policies and take actions that would be less conducive to the development, operation and manufacture of renewable
energy equipment, cogeneration or flexible power plants. Any reductions or the elimination of governmental incentives or policies that support the
utilization of our technology, such as the removal or reduction of tax incentives or the imposition of additional taxes or other assessments, could result in
reduced demand for our equipment and services. Relatedly, a broad decline in public support or a rollback of policy support could adversely impact our
business and results of operations.

In Europe, our customers, and indirectly our business, have benefited from a number of government-sponsored programs, incentives and initiatives related
to renewable energy. For example, Germany extended their renewable energy law in 2025, which will expire in 2029, aimed at incentivizing flexible power
generation with biogas, allowing our customers to benefit from biogas subsidy schemes, which we believe has increased their ability to purchase from us.
Additionally, the German bill on securing electricity supply and providing new capacity (StromVKG) was adopted in July 2026 and aims at providing 9
GW of long-term capacity to stabilize the German energy capacity market. There can be no assurance that these subsidy schemes will remain in effect in
their present form or at all, and the elimination, reduction or modification of these regulations could materially harm our business and results of operations.

International, national, and state governments and agencies continue to evaluate and promulgate legislation and regulations that are focused on reducing
greenhouse gas emissions. Caps or fees on carbon emissions have been and may continue to be established, and the cost of such caps or fees could
disproportionately affect the fossil fuel sectors. While such legislation and regulations could boost demand for our equipment and services that contribute to
the reduction of greenhouse gas emissions, compliance with greenhouse gas emission legislation and regulations applicable to our or our customers’
operations may have significant implications that could adversely affect our business and results of operations.

Risks Related to Our Business

Our operations are expanding rapidly, and we may fail to effectively manage our anticipated growth and expansion of our operations. Our rapid
growth and expansion have required and will continue to require significant capital expenditures and valuable management and employee resources.
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We have experienced, and expect to continue to experience, rapid growth regarding the scope and nature of our business and operations in a short
timeframe, notably in the United States where there is an increasingly high demand for Al capabilities, data centers and strong prime and behind-the-meter
power capabilities. Our ability to manage our operations and future growth will require us to continue to improve our operational, financial and
management controls, compliance programs, reporting system, licensing and permitting processes and hiring system. We may not be able to implement
improvements in an efficient or timely manner and may discover deficiencies in existing controls, programs, systems and procedures, which could have an
adverse effect on our business, reputation and financial results. These improvements may require significant capital expenditures and management
resources, and we cannot ensure that monetary and human resources expended to manage growth will yield financial returns. For example, we are
expanding capacities across engine assembly, component manufacturing and containerization, including increasing the utilization of our Waukesha,
Wisconsin and Welland, Ontario facilities to support regional production and delivery, as well as our containerization project in Trenton, New Jersey and
the addition of new dedicated sites in Texas. Improving and expanding these facilities has required and may continue to require substantial investments in
machinery and production, increased research into and contractual obligations with qualified suppliers for equipment parts and other critical components
and greater hiring, onboarding and training of employees across manufacturing, quality, supply chain, compliance and support functions. If such
improvements or investments are not implemented successfully, our ability to manage potential growth could be impaired and any impairment may require
additional expenditures. Additionally, rapid growth in our business may place a strain on our human and capital resources, increasing potential labor
shortages and workforce attrition.

Our diversified, global operations have increased, and may continue to increase, demands on our resources as we expand and may continue to require us to
substantially expand the capabilities of our administrative and operational resources and to attract, train, manage and retain qualified management,
technical experts, engineers, mechanics, field service technicians, sales and other personnel, particularly in the United States. Notably, our rapid capacity
expansion in Trenton, New Jersey and Waukesha, Wisconsin exposes us to heightened ramp up and fulfillment risks, including the risk of a mismatch
between the speed of our production ramp and the delivery timelines we have committed to in customer contracts. If the ramp up of our equipment,
facilities, hiring, onboarding and training progresses more slowly than planned, we may be unable to deliver engines at the volumes and dates reflected in
our backlog and prior sales commitments. For the nine months ended September 30, 2026, approximately 70% of our Equipment Order Intake was
generated from data centers, which heightens the potential impact of any ramp up slippage on our backlog concentration. This could lead to re-sequencing
of orders, delays, cost overruns, liquidated damages or other contractual penalties, renegotiations or cancellations and reputational harm, particularly for
some of our large data center customers to whom our contracts provide favorable terms, such as penalties we owe for any delivery delays, equipment non-
conformance and equipment failures, some of which could be substantial if there were to be significant delays or issues with deliveries. Short-term
mitigation through alternative manufacturing sites is inherently limited and depends on the availability of appropriate equipment, test capacity and shift
models at those locations, and there can be no assurance that such mitigation would offset near-term shortfalls. While we may be able to supplement
capacity at existing facilities in Europe subject to the availability of certain equipment, tooling and test stands and only after specific upgrades expected no
earlier than 2028, any such measures would likely require extended lead times and higher costs.

Further, due to increasing demand, particularly from our data center customers, if we are asked to expedite the production of our engines, we may not

always be able to conduct complete or adequate quality assurance testing or field validation of our equipment. As we continue to grow our equipment sales,
the chance of quality defects or design flaws could increase.
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Certain of our global installed engines may have operational lifetimes exceeding 20 years, as they may have undergone an overhaul or repair that extends
the life of the engine, and may change ownership during this period. As a result, comprehensive operational data and service history may not be available
consistently across our global installed base, making the accuracy of information regarding components installed during initial production or replaced
during servicing hard to determine. This inability to trace these engines and parts makes it difficult to forecast the exact service requirements needed or
anticipate the condition of certain engines prior to onsite maintenance, which can lead to increased engine downtime and added costs to maintain such
engines by requiring additional parts or servicing, and we may lose customers if we are not able to sufficiently service their engines in a timely or cost
effective manner. If we fail to align the pace of our capacity ramp up with customer commitments, our growth and financial results could be adversely
affected. Any of the foregoing could have a material adverse effect on our business, financial position and results of operation.

We may not be able to successfully implement our strategies; in particular, we may fail to successfully benefit from the disruptive trends in global
energy markets (such as the shift to hydrogen as an alternative fuel) and increase the share of our Services business.

Our future operational performance and financial position depend to a significant degree on the success of the strategic and operational measures we plan to
implement or are currently implementing. We aim to benefit from the disruptive trends in global energy markets, namely decarbonization, decentralization
and digitalization. Building on our role as a key enabler and an integral part of the broader energy transition, we are committed to leading the deployment
of hydrogen- and electroFuel- (“eFuel”) engines, which may help facilitate the acceleration and transformation from fossil fuels to renewable energy
sources. However, we may be unable to capitalize on the industry shift to hydrogen as an alternative fuel due to a potentially limited and costly hydrogen
supply, evolving regulatory regimes, intensified competition from alternative low-carbon solutions and other customer adoption barriers. Digital solutions,
one aspect of our Services segment, are needed to help improve availability and efficiency, reduce costs over an asset’s service life, and optimize
performance and profitability remotely. To benefit from the ongoing digitalization trend, we plan to expand and enhance our myplant digital solution and
tech support to provide further digital control to our customers allowing them to further optimize the performance of their processes. We aim to expand our
myplant offerings to monitoring-as-a-service and energy-as-a-service customers, and we aim to expand our Al capabilities to our engine fleet. While we
intend to focus our R&D spending on products and solutions that we expect to offer a competitive advantage, there can be no guarantee that our R&D
spending will help us increase our market share or benefit from the current trends in global energy markets to deliver the targeted economic returns.

As our order intake for Equipment increases, we anticipate that there will be a corresponding increase in the need for servicing the equipment, including
through installation and commissioning, long-term maintenance, minor and major overhauls, spare parts and digital solutions, through our Services
segment. Our Services segment allows us to generate recurring, multi-year revenue and drive higher overall margins than our products business. Should we
fail to increase the order intake or should the correlation between order intake and equipment services weaken, we may fail to achieve our profitability
improvement targets. If customers were to reduce operating hours of our energy solutions and power systems, for example, due to a faster than expected
transition towards renewables, or our installed base of engines decreases, demand for our service offering may be reduced. In addition, we may face more
competition in our Services business as digital technologies and additive manufacturing continue to allow competitors to service our installed base at a
competitive cost or price level. For more information, see “—Qur Services business, which is a key contributor to our success and competitiveness, may
not generate the revenue and profitability we expect.”

Our performance depends on the successful implementation of such measures, and the assumptions underlying our business planning could prove to be

incorrect or may need to be revised in the future. If we are unable to successfully implement our strategies, our business prospects, financial condition and
results of operation may be negatively affected.
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We rely on the continued growth of our customers’ data center networks to grow our business, operations and revenue, and any decreases in demand
for these networks could lead to a decrease in our product offerings.

A substantial portion of our business depends on the continued growth of our current and potential customers’ data center networks. For the nine months
ended September 30, 2026, approximately 70% of our Equipment Order Intake was generated from data centers. If these networks do not continue to grow,
whether as a result of changes in the economy, regulatory environment, capital spending, building capacity in excess of demand, energy demand in excess
of supply, inability to obtain, or delays in receiving, required permits and approvals, public opposition, or for any other reason, overall demand could
decrease for our product offerings, which would have a material adverse effect on our business, results of operations and financial condition.

Further, our data center customers tend to be larger companies, such as communication network, cloud/hyperscale and colocation data center providers,
which generally have greater purchasing power than smaller entities. Accordingly, these customers often have enhanced leverage that allows them to
require more favorable terms and conditions in their contracts with us. In addition, these customers may impose substantial penalties for any product or
service failures caused by us or the failure by us to timely deliver products ordered by those customers. As we seek to sell more products to such customers,
we may be required to agree to such terms and conditions more frequently, which may include terms that affect the timing of our cash flows and ability to
recognize revenue, and could have an adverse effect on our business, results of operations and financial condition.

As our data center business line continues to grow, we may not successfully execute our data center growth strategy as it depends on various factors, some
of which are outside our control. Our data center growth strategy includes sustaining reliability, improving our operational efficiency and operating margins
and continuing to develop production capacity to meet the increasing demand from customers as we anticipate growth in electricity demand from data
center customers. The development of the data center industry is also supported by the rapid demand for local data centers, driven by increased cloud-based
services and strong government support in data center infrastructure development, digital transformation and the rise of Al. Our ability to capitalize on the
data center-driven power demand and energy transition tailwinds and growth in our installed base depends on our ability to execute our self-funded global
manufacturing capacity expansion, commercialize new products and solutions and pursue targeted partnerships and selective M&A opportunities. The
development of the data center industry also depends on demand for local data centers and cloud-based services as well as government support in data
center infrastructure development. If environmental permits continue to allow diesel to be used for backup power solutions, the adoption rate of gas
powered backup solutions may progress more slowly or come to a halt. Furthermore, data center customers have historically shown a preference for
connections to the grid. If grid capacity grows unexpectedly, demand for our equipment, particularly our behind-the-meter offerings, may be reduced. There
can be no assurance that we will be able to continue to grow as we currently anticipate or at all, and our failure to do so could have a material adverse effect
on our business, financial condition, results of operations and prospects.

In addition, governments or regulatory bodies where our data center customers operate may change emission limits or enforce other environmental

standards upon our customers through regulation, market-based emissions policies, permitting requirements or conditions, or changing consumer
preferences which in turn could reduce the demand for our engines and negatively affect our business, results of operations and financial condition.
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We may be unable to successfully develop and launch a portfolio of competitive and technologically advanced products, solutions and services to
respond to evolving market trends.

We may not be successful in developing a portfolio of technologically advanced products, solutions and services within the envisaged timeframe or at all,
or at prices that allow our new developments to be competitive when compared to similar products, solutions and services available in the market. Further,
we believe that our future success will depend in part upon our ability to anticipate technology shifts and advancements, such as the use of Al, design and
system changes for our data center customers, improvements to algorithms to create more efficient processes and to enhance and develop new products and
services that meet or anticipate such technology changes. For example, the increased use of Al has significantly increased the demand for high transient
and high ambient temperature and altitude capabilities from our equipment by our data center customers. Increasing temperatures at our customers’ sites
requires that our equipment run in ambient conditions that are warmer compared to sites in which our equipment has customarily operated in the past. The
highly volatile load in Al data centers requires our equipment to perform load changes at much higher rates and amplitude than traditional applications.
Any such developments will require continued investment in engineering, R&D, marketing, customer service and technical support, and we may not be
able to improve ambient temperature capabilities and anticipate competitive drivers, such as change in power output, in an adequately or timely manner
which could lead to de-rating, instability or performance shortfalls and may have a material adverse effect on our business, financial condition and results
of operations.

Our operating results have in the past depended, and will continue to depend, to a significant extent, on our ability to meet the evolving needs of current
and prospective customers, our ability to anticipate and adapt to changes in our markets and to optimize our cost base accordingly. We are currently
offering our customers various pathways to transform their existing fleet of liquid fossil fuel-based power generation technology into a less carbon-
intensive one, such as through the use of natural gas. However, as accelerating climate change calls for further decarbonization, our future success
ultimately depends on our ability to compete with renewable energy sources and to offer our customers the energy solutions and power systems needed for
a less carbon-intensive future. We are, therefore, focused on exploring different low and no carbon fuels, in particular hydrogen, to deliver energy.
Furthermore, as evidenced by our portfolio of advanced digital solutions, such as our myplant application, which enables 24/7 remote monitoring,
management and access to data of connected engines, we are constantly investing in our digital ecosystem.

In addition, new feature launches, product introductions or design changes could introduce new design defects that may impact product performance and
life. Any design or manufacturing defects or other failures of our equipment, including catastrophic or pervasive equipment failures, could cause a large
field recall, incur significant costs, divert the attention of our technical experts, engineering personnel, manufacturing personnel and field service
technicians from product development efforts, delay deliveries and significantly and adversely affect customer satisfaction, competitive positioning and our
business reputation.

Our large engine-based products require extensive simulation, component testing and field validation. Additionally, we have recently introduced upgraded,
successor equipment offerings, with field validations and quality assurance testing scheduled throughout the introduction of the upgrade. We face risks that
for our larger, more complex engine equipment, field correction programs may be required after the testing phase despite strict adherence to our quality
assurance standards. Lack of performance or durability of our equipment requires significant field upgrades with high costs and labor requirements. There
is a risk that our equipment may be inadequately tested or validated, which may result in operational, performance or durability shortcomings such as
multiple blackouts during our customers’ operation of our engines, and we may not be able to repair or service equipment efficiently or cost effectively,
which could result in warranty expense, disruption and increased expense to customers and reputational harm. Such shutdowns may result in significant
costs if we are responsible for providing power from other sources during such blackouts. We have faced, and may continue to face, blackouts, which could
result in significant costs, warranty and service obligations, production slowdowns and reputational harm, which could materially affect our business,
financial position and results of operations.
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Additionally, we depend on a limited number of third-party container packagers for certain systems used in our data center solutions, with some of these
systems not yet having been commercially tested on a large scale. Scaling an unproven packaging design to high weekly volumes from launch presents
execution, qualification and reliability risks, including risks related to manufacturability, supply chain robustness, field performance and long term
durability.

Even if we succeed in developing innovative and advanced technologies, our competitors may be able to commercialize similar technologies faster or more
successfully than us, and we may have to compete with new digital players in the field of digital offerings related to our products that offer more advanced
solutions. Introducing new products and technologies requires a significant commitment to R&D, which in return requires expenditure of considerable
financial resources that may not always lead to successful new developments. Our results of operations may suffer if we invest in the development of
technologies that may not operate or may not be integrated or accepted in the marketplace as expected. In addition, we may fail to introduce our energy
solutions or power systems into the market in a timely manner, particularly when compared to our competitors, thus negatively impacting our business,
financial position and results of operation.

Our Services business, which is a key contributor to our success and competitiveness, may not generate the revenue and profitability we expect.

We offer an array of services and parts to customers of our engines, including recurring maintenance, spare parts, minor and major overhauls, upgrades,
training as well as remanufactured spare parts and remanufactured engines. The Services segment generally produces higher margins than new engine sales
in certain cases, making it particularly important for our financial performance. For the nine months ended September 30, 2026, our Services segment
contributed 40% of our net sales. While our ambition is to further enhance our Services business, it may not keep generating the revenue and profitability
we expect, and such services could decline in importance over time. This could happen for a number of reasons, including:

» changes in economic conditions, particularly the weakening of the electricity-gas price relationship, encouraging customers to become more cost
conscious and less willing to commit to LSAs;

* a large proportion of customers deciding to move their services and maintenance needs in-house or to “gray market” parts (products sold outside
our official, authorized distribution channels) providers;

+ changes in customer preferences for connectivity and other digital services, including offerings from third-party software and hardware
developers;

*  competitive pressure forcing us to reduce the prices we charge for services and/or parts, thereby reducing our margins and profitability;

+ pressure from supplier markets forcing us to increase costs for our supplied parts and services, thereby reducing our margins and profitability;

+ circumstances outside of our customers’ control, such as economic downturns, energy prices or climate change, leading to a reduction in running
hours of engines;

+ extended maintenance intervals as a result of product quality improvements;

* extended hiring and training intervals as a result of rapid growth; and

+ any unfavorable development of spark spread (the difference between the wholesale market price of electricity and the cost of production using
natural gas) leading to a reduction of operating hours.

Our Services business tends to be less cyclical than the sale of energy solutions and power systems, as Services revenues are more closely linked to our
installed base of engines and our engines’ operating hours rather than new customer investment decisions. A sustained decline in Services revenues, or a
reduction in the relative contribution of Services to our overall revenue mix, would therefore increase our exposure to economic cycles, including
fluctuations in energy demand, volatility in electricity and gas prices, adverse developments in spark spreads and delays or reductions in customer capital
expenditures, and could make our results of operations more volatile and more sensitive to downturns in the broader energy and industrial markets. The
occurrence of any of the foregoing developments could materially impact our revenue and, in particular, our profitability, and result in a lower return on our
investment in our service network.
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Our products involve a lengthy sales cycle, and we may not anticipate sales levels appropriately, which could adversely affect our results of operations.

A significant portion of our revenue and associated production volume in a given quarter and year stems from engines we sell outright to our customers as
a capital purchase. The sale of our engine products typically involves a significant commitment of capital by customers, which has and in the future may
result in delays associated with large capital expenditures. For example, in 2026, due to a delay in the finalization of a financing agreement between one of
our customers and the banks involved, we experienced a delay in revenue of approximately two months. A number of factors can lead to delays in placing
and accepting purchase orders, such as an extensive review of all competing sources of self-generation, onsite delays including postponements in the
production of data center shells and graphics processing units (“GPU”), the need to procure outside financing and delays, higher than expected order
volume, lowering production and supplier capacity, and uncertainties imposed from the local authorities and utilities regarding site and interconnect
permitting requirements. For these and other reasons, the sales cycle associated with our products can be lengthy and subject to a number of significant
risks over which we have little or no control. We plan our production and inventory levels based on internal forecasts of customer demand, which is highly
unpredictable and can fluctuate substantially. If sales in any period fall significantly below anticipated levels, this could have a material adverse effect on
our business, results of operations and financial condition.

Our business depends on the timely availability of high-quality raw materials, parts, components and other inputs at reasonable prices. We are
currently facing, and may continue to face, delays, shortages and price volatility as a result of global supply chain disruptions and other factors.

We purchase a broad range of materials, components and parts in connection with our manufacturing activities. These include steel, copper, aluminum,
precious metals, such as rhodium and iridium, rubber, plastics, noble metals, such as platinum, and parts and components containing these and other raw
materials. The cost of such parts, components and materials represents a significant portion of our total costs, and problems with their availability may in
some cases pose a significant risk to our business.

The prices of these materials, components and parts are susceptible to significant and at times sharp fluctuations, including as a result of global or regional
supply and demand dynamics in the commodities markets and end markets, production capacity and constraints on the part of suppliers, transportation
costs and issues, energy prices, infrastructure failures, government regulations and tariffs, geopolitical events, changes in currency exchange rates, price
controls, the economic climate including inflationary pressure and other unforeseen circumstances.

In addition to price and cost risks, we face risks of supply shortages for key raw materials, parts and components, which can arise due to a wide range of
factors. Companies around the world are currently suffering from shortages of many raw materials, parts and components for complex reasons, many
related to or triggered by geopolitics. These include surges in consumer demand, shortages of energy and labor in some markets, which have caused
production and delivery delays along the entire supply chain, and shortages of truck drivers and shipping containers as well as a lack of port capacity and
port worker availability, which have undermined the transport and delivery of goods. For example, in 2022 and 2023, we experienced delays with our
generator deliveries due to copper and magnetic steel shortages. Furthermore, due to the specialization of the component parts required by power
generation companies, particularly our cylinder head castings, generators, heat exchangers and pistons, our suppliers are heavily engaged with our
competitors. This engagement could result in a decrease in our suppliers’ availability and in a reduction in our suppliers’ flexibility for our capacity, which
may materially affect our ramp up times, delivery times, reputation and overall business.
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Further supply risks arise from other factors, such as decreases in extraction and production due to natural disasters, political instability or unrest or
production limits imposed in extracting and producing countries. For example, China, which is currently the predominant producer of rare earth elements
such as samarium, ytterbium, neodymium and cerium, has expressly limited the export of such elements in the past and is increasingly implementing
measures to limit access to such materials, such as an export licensing system or the imposition of export restrictions on rare earth elements. The
geopolitical and economic uncertainties created by the Russia-Ukraine conflict have also adversely impacted global energy and raw materials supply
chains, including industrial metals and rare earth minerals. The degree of our exposure is dependent on (among other things) the type of materials, rates
imposed, and timing of the tariffs. In addition, since 2025, the United States raised the tariff on steel and aluminum imports, which requires or incentivizes
companies to source more equipment or components from domestic sources. These tariffs, and other potential legislation passed by the United States, could
result in increased costs and/or impact our ability to source such materials. Significant price increases for raw materials required for our production of our
engines could reduce our operating margins and could harm our business, financial condition and results of operation. Furthermore, quality issues with
respect to raw materials, components and parts may necessitate technical measures involving a considerable financial outlay to the extent we cannot
mitigate such developments through price increases via our end-customers.

Any of the foregoing risks, if they materialize, could have a material adverse effect on our business, assets, results of operations, financial condition and
prospects.

Uncertainties with respect to the development and use of Al in our business, products, and solutions may result in harm to our business and reputation.

We incorporate Al, machine learning, and automated decision-making technologies (collectively, “Al Technologies”) into our business activities and our
product and service offerings. As with many innovations, Al Technologies present risks and challenges that could adversely impact our business. The
development, adoption and use of Al Technologies are still in their early stages, and ineffective or inadequate Al development or deployment practices
could result in unintended consequences and additional competitive pressures to our business. In particular, if the models underlying our Al Technologies
are incorrectly designed or implemented; trained or reliant on incomplete, inadequate, inaccurate, biased or otherwise poor quality datasets, or on datasets
to which we do not have sufficient rights or in relation to which we and/or the providers of such data have not implemented sufficient legal compliance
measures; used without sufficient oversight and governance to ensure their responsible use; and/or adversely impacted by unforeseen defects, technical
challenges, cyber security threats or material performance issues, the performance of our businesses, products or solutions, as well as our reputation, could
suffer or we could incur liability resulting from the violation of laws or contracts to which we are a party or civil claims.

With respect to our products or services that incorporate Al Technologies, the market for such products and services is rapidly evolving and unproven in
many industries, including our own, and important assumptions about the characteristics of targeted markets, pricing, sales cycles, cost, performance and
perceived value associated with our services or products may be inaccurate. We cannot be sure that the market will continue to grow or that it will grow in
ways we anticipate. In addition, market acceptance of products and services that incorporate Al Technologies is uncertain. Our failure to successfully
develop and commercialize our products or services involving Al Technologies could depress the market price of our shares and impair our ability to: raise
capital; expand our business; provide, improve and diversify our product offerings; continue our operations and efficiently manage our operating expenses;
and respond effectively to competitive developments.
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We are in varying stages of development in relation to our products and internal business processes involving Al Technologies. The continuous
development, maintenance and operation of our Al Technologies is expensive and complex, and may involve unforeseen difficulties including material
performance problems, undetected defects or errors. For instance, the models underlying Al Technologies can experience decay (also known as “model
drift”) in which their performance and accuracy decreases over time without further human intervention to correct such decay. We may not be successful in
our ongoing development and maintenance of these technologies in the face of novel and evolving technical, reputational and market factors. Our efforts to
develop proprietary Al models could increase our operating costs. Our ability to develop proprietary Al models may be limited by our access to processing
infrastructure or training data, and we may be dependent on third-party providers for such resources. If we do not continue to invest resources to develop
and support our Al Technologies, we may fall behind technological developments and evolving industry standards, which would likely harm our ability to
compete.

Conversely, any failure to successfully develop and deploy Al Technologies in our business activities, products and services could adversely affect our
competitiveness (particularly if our competitors successfully deploy Al Technologies in their businesses, products and services), and the development and
deployment of Al Technologies will require additional investment and increase our costs. There also may be real or perceived social harm, unfairness or
other outcomes that undermine public confidence in the use and deployment of AI Technologies. Furthermore, improvements in Al research could result in
more stable and predictable patterns of electricity usage, reducing the frequency and magnitude of sudden changes in power demand which could decrease
the demand for and utility of our engines’ abilities to quickly adjust to sudden changes in power usage. Any of the foregoing may result in decreased
demand for our products or harm to our business, financial statements or reputation.

The legal and regulatory landscape surrounding Al Technologies in the United States, Europe and elsewhere is rapidly evolving and uncertain, including in
the areas of intellectual property, cybersecurity and privacy and data protection. Additionally, existing laws and regulations may be interpreted in ways that
would affect the operation of the Al Technologies we provide or use, or could be rescinded or amended as new administrations take differing approaches to
evolving Al Technologies.

For example, in the United States the regulatory framework for Al Technologies faces significant uncertainty. At the federal level, Congress has yet to
enact comprehensive Al legislation. Instead, federal policy on Al has been shaped by a series of executive orders that have shifted priorities and
requirements substantially depending on the administration in power. In the absence of comprehensive federal Al legislation, states have enacted laws
regulating different aspects of Al Technologies.

Several states, such as Colorado, California, Texas and Utah, USA, have enacted or proposed laws governing the development and deployment of Al

technologies to varying degrees, typically focusing on transparency requirements and high-risk uses of Al technologies. Collectively, these developments
signal an emerging trend toward a patchwork of state-level governance of Al.
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In Europe, the EU Artificial Intelligence Act, or the EU Al Act, which entered into force in August 2024, establishes broad obligations for the development
and use of Al-based technologies in the EU based on their potential risks and level of impact. The majority of the substantive requirements are expected to
apply from December 2, 2027, though certain transparency and labelling requirements became effective on August 2, 2026. The EU Al Act applies to
companies that develop, use and/or provide Al in the EU and, in relation to the Al developed or deployed by the Company and includes requirements
around transparency and output labelling (applicable on a phased timeline between August 2, 2026 and December 2, 2026), training data transparency,
copyright compliance, and technical documentation (as applicable since August 2, 2025), and provides fines of up to the greater of €35 million and 7% of
worldwide annual turnover for use of prohibited Al, and €15 million or 3% of such turnover for other non-compliance. In addition, the revised EU Product
Liability Directive came into force in December 2024, to be implemented into EU member state national law by December 2026. This Directive extends
the EU’s existing strict product liability regime to Al Technologies and Al-enabled products, and facilitates civil claims in respect of harm caused by Al.
Once fully applicable, the EU Al Act and the EU Product Liability Directive will have a material impact on the way Al is regulated in the EU. Further, the
cost to comply with new or changing laws, regulations or industry standards relating to Al, or to adjust our business plans based on changes to how such
laws are enforced, including adapting to loosened regulation to remain competitive, may impose significant costs and may limit our ability to develop,
deploy or use Al Technologies. Additionally, the rapid evolution of Al may result in governments, state actors or other regulatory agencies enacting
regulations that prevent any given government, state actor or regulatory agency from achieving certain Al goals. Given our status as a supplier of
technologies with Al capabilities, we may be impacted by such regulations. Failure to appropriately respond to this evolving landscape may result in
lawsuits (including class actions), investigations, enforcement actions, negative reputational impacts, and other penalties that materially impact our
business.

The majority of our engines currently run with natural gas as the primary input fuel. As a fossil-fuel-based solution, natural gas power generation
products are subject to a heightened risk of regulation and to changes in our customers’ energy procurement policies.

The majority of our engines still run on natural gas and thereby emit carbon dioxide and other greenhouse gases, particularly methane, nitrogen monoxide
and nitrogen dioxide. Production of carbon dioxide and methane slippage have been shown to contribute to global climate change. Any pollutant-related
changes in applicable laws, regulations, ordinances or rules may, therefore, negatively affect our business. Such changes, or a failure to recognize the
benefit of our technology as a means to maintain reliable and resilient electric service with low greenhouse emissions of carbon based fuels, could make it
more costly for us or our customers to install and operate our energy solutions and power systems on particular sites or even illegal to do so, thereby
negatively affecting our ability to deliver cost savings to customers and preventing us from completing new installations or continuing to operate existing
projects. For example, New York has restricted the use of natural gas and other fossil fuels in new buildings, including commercial and industrial buildings,
starting in 2029. In Europe, emission trading schemes such as the EU Emissions Trading System (EU ETS) and EU Emissions Trading System 2 (EU
ETS2) could influence our customers’ energy production costs by implementing caps on the amount of greenhouse gases that can be emitted by our
customers’ installations. If the cost of the greenhouse gas allowances were to increase, the demand for our equipment may decrease. Furthermore, our
energy procurement policies from customers and potential customers may prohibit or restrict their willingness to procure engines for the conversion of
gaseous input fuels. If our engines become more costly or if we are prevented from delivering new engines as a result of existing or new applicable laws,
regulations, ordinances or rules, or by our customers’ and potential customers’ energy procurement policies, our business prospects may be negatively
impacted.

We are engineering our systems to be able to run on 100% hydrogen and other eFuels, or electricity-based synthetic fuels. However, if we are
unsuccessful or if there is an insufficient supply of, or demand for, hydrogen or other synthetic fuels, our sales growth could be adversely affected.

Our systems can currently run on a fuel blend comprising up to 25% hydrogen, with all of our Type 4 systems capable of running on 100% hydrogen, and
we continue to engineer our remaining Jenbacher systems to be operational with only hydrogen. We are, however, unable to adequately forecast the timing
and cost requirements in order to sell these products to our customers. There can be no assurances that we will achieve market acceptance of all of our
products, or that products and technologies developed by others will not render our products or technologies obsolete or uncompetitive.
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In addition, we are currently dependent upon, and in the future expect to be more dependent upon, the availability of cost-effective hydrogen fuel blends for
the profitable commercialization of our products and services. If these fuels are not readily available or if their prices are such that power and heat produced
by our products costs more than power and heat provided by other sources, our products could be less attractive to potential users and our products’ value
proposition could be negatively affected. An insufficient supply of hydrogen for this market could negatively affect our sales and deployment of our
products and services.

If we fail to retain existing customers, derive revenue from existing customers consistent with historical performance, or acquire new customers cost
effectively, our business could be adversely affected.

Our success, and our ability to increase revenue and operate profitably, depend in part on our ability to retain and keep existing customers engaged so that
they continue to purchase products, solutions and services from us. Relationships with existing customers are particularly relevant for our Services segment
as our Services offering generates recurring revenue over several years through LSAs and digital solutions. While historically the majority of our revenue
was generated from our Services segment, we expect this to shift and that the percentage of our revenue generated from equipment sales will increase,
particularly in the near term, as a result of the increasing demand from data center customers. Our top five largest customers by revenue accounted for
approximately 54% of our revenue for the nine months ended September 30, 2026. Our top five largest customers by revenue accounted for approximately
34%, 27% and 28% of our revenue for the years ended December 31, 2025, 2024 and 2023, respectively. For the years ended December 31, 2025, 2024 and
2023, our top indirect account by revenue, Clarke Energy, accounted for 15.0%, 10.5% and 11.8% of our revenue, respectively. Accordingly, we are subject
to customer concentration risk in the form of both the non-renewal of terminating service contracts, which can be brought on by financial distress,
aggressive pricing offers from our competitors or merger and acquisition activity that is beyond our control, and as the cancellation of equipment purchases
should there be any significant delays, non-conformance or other issues. See “—A substantial portion of our revenue is driven by a limited number of our
customers, and the loss of, or significant reduction or delay in, spend from one or more of our top customers would adversely affect our business, operating
results, financial condition and future prospects” and “—Qur operations are expanding rapidly, and we may fail to effectively manage our anticipated
growth and expansion of our operations. Our rapid growth and expansion have required and will continue to require significant capital expenditures and
valuable management and employee resources” for more information. If one of our largest customers elects not to continue to purchase equipment from us
or renew or extend existing service contracts or insists upon price concessions, we could realize a substantial loss of service revenue from a single
customer, which could adversely affect our business, financial condition and results of operations.

Our continued growth also depends on our ability to cost-effectively acquire new customers for our products, solutions and services. Our ability to acquire
new customers, in turn, depends on our ability to attract, train, retain and motivate sales and marketing personnel; our ability to remain competitive in our
industry; our ability to anticipate and address the technological needs of our customers; and our ability to foster awareness of our products, solutions and
services as well as our brand, among other factors. In addition, our ability to attract new customers in new industries, new geographies and with respect to
new products, solutions and services will depend on our ability to effectively train our sales and marketing personnel and develop effective strategies to
communicate the value of our offering to decision-makers at prospective customers in those industries and geographies. If we fail to attract and retain new
customers, our business, financial condition and results of operations could be adversely affected.

A substantial portion of our revenue is driven by a limited number of our customers, and the loss of, or significant reduction or delay in, spend from
one or more of our top customers would adversely affect our business, operating results, financial condition and future prospects.
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A substantial portion of our revenue, order intake and backlog is driven by a limited number of customers. Our top five largest customers by revenue
accounted for approximately 54% of our revenue for the nine months ended September 30, 2026, and approximately 34%, 27% and 28% of our revenue for
the years ended December 31, 2025, 2024 and 2023, respectively. For the years ended December 31, 2025, 2024 and 2023, our top indirect account by
revenue, Clarke Energy, accounted for 15%, 11% and 12% of our revenue, respectively. Similarly, VoltaGrid, a specialized EaaS provider for CNG and
power, serving customers across data center, industrial, energy and oil & gas sectors, represents a significant portion of our Equipment Order Intake,
accounting for approximately 41%, 14% and 10% of Equipment Order Intake for the years ended December 31, 2025, 2024 and 2023, respectively. Any
negative changes in demand, in these customers’ ability or willingness to perform under their contracts with us, in laws or regulations applicable to these
customers or the regions in which they operate, or in our broader strategic relationship with these customers could adversely affect our business, operating
results, financial condition and future prospects.

We anticipate that we will continue to derive a significant portion of our revenue, order intake and backlog from a limited number of customers for the
foreseeable future, and in some cases, the portion of our revenue, order intake and backlog attributable to certain customers may increase in the future. The
composition of our customer base, including our top customers, may fluctuate from period to period given that our customer composition has evolved as
our business continues to evolve and scale and as the use cases for Al continue to develop, for example. However, we may not be able to maintain or
increase revenue, order intake or backlog from our top customers for a variety of reasons, including the following:

* customers may develop their own equipment that may compete with ours;

+  customers may choose to have their equipment serviced by third parties that are not affiliated with us or have the capacity to service their own
equipment;

+ some of our customers may redesign their systems to require fewer of our services with limited notice to us and may choose not to renew or
increase their purchases of our equipment and services; and

*  our customers may have pre-existing or concurrent relationships with, or may be, current or potential competitors that may affect such customers’
decisions to purchase our equipment and services.

Our large customers may place considerable pressure on us to meet tight development and capacity availability schedules. Accordingly, we may have to
devote a substantial amount of our resources to our strategic relationships, which could detract from or delay our completion of other important
development projects. As many of our large customers purchase our equipment and services for data centers, any delays in the anticipated timing of data
center build out could materially reduce the demand for our products and result in damage to our reputation. Our largest customers could also engage in
business combinations, which could increase their size, reduce their demand for our equipment and services as they recognize synergies or rationalize
assets.

Our customer concentration may also subject us to perceived or actual bargaining leverage that our direct data center customers may have, given their
importance to us. If our data center customers seek to negotiate or renegotiate their agreements on terms less favorable to us, and we accept such
unfavorable terms, such as higher liability limitations, penalties for delays, equipment failures and non-conformance and increased penalties for breaches of
confidentiality, such unfavorable terms may have a material adverse effect on our business, results of operations and financial condition.

We currently rely on a limited number of suppliers for certain parts and equipment to build our products, and we may not be able to find replacements
or immediately transition to alternative suppliers, which could adversely affect our business, financial condition and results of operations.

We currently rely on a limited number of suppliers, and in some instances, a single supplier, for certain equipment and components to build our products
and replacements. In the event of supplier loss, it may be difficult to nominate and qualify an alternative supplier within an acceptable timeframe. If
demand for the equipment or components necessary to build our products increases or our suppliers face disruptions in their productions, financial distress
or bankruptcy or are otherwise unable to meet their obligations under our existing supply agreements, or if any of our suppliers or supplied goods become
subject to sanctions and/or trade law restrictions, we may be forced to pay higher prices to obtain the necessary raw materials and other inputs from other
sources. For example, steel is the principal raw material used in manufacturing our engines. The price of steel has historically fluctuated on a cyclical basis
and has often depended on a variety of factors beyond our control.
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Our suppliers have in the past and may in the future be unable to provide the raw materials and components needed to build our products on schedule or at
current prices and we have in the past and may in the future need to seek other suppliers, which may adversely affect our revenues, increase our costs and
may require substantial efforts to qualify new suppliers, potentially leading to supply shortages and delays in component availability. In order to accurately
predict or even reduce manufacturing lead times and ensure adequate component supply, we enter into agreements with certain suppliers that allow them to
procure inventories based upon certain criteria. Due to the complexity and technical specification of some of our components, we may not timely find
alternate suppliers, if at all. If we fail to accurately anticipate customer demand or our internal supply requirements, an oversupply of parts could result in
excess or obsolete inventories, while an undersupply of parts could limit our production capacity, which would have a material adverse effect on our
business and financial condition. Our inability to meet volume commitments with suppliers could affect the availability or pricing of our parts and
components and may result in delayed deliveries. A reduction or interruption in supply, a significant increase in price of one or more components or a
decrease in demand of products could adversely affect our business and operations and could adversely affect our customer relationships. Financial
problems of suppliers on whom we rely could limit our supply of components or increase our costs.

In addition, we cannot guarantee that any of the parts or components that we purchase will be of adequate quality, there will be no increase in prices for the
parts or components we purchase or that the parts or components we purchase will not be aged, outdated or obsolete. Inadequate quality of or defects in
materials or products from suppliers could interrupt our ability to supply quality products to our customers or provide sufficient servicing of our customers’
engines in a timely manner and result in increased costs due to unplanned service requirements, higher warranty costs and potential delays in returning an
engine to service, which could result in damage to our reputation and lead to a loss of customers. We also outsource certain of our components
internationally, which may subject us to delays in delivery because of regulations associated with the import/export process, delays in transportation or
regional instability and geopolitical disruption. Any of the foregoing would have a material adverse effect on our business, assets, results of operations,
financial condition and prospects.

Operational failures in our value chain processes and quality issues could negatively affect our business and reputation, and result in claims, penalties
and additional costs.

Our value chain comprises all steps in the product life cycle, from R&D to supply chain management, production, marketing, sales and services. Failures in
our value chain processes could, among other things, result in quality, product safety or occupational safety issues. Such risks are particularly present in our
engineering, production and remanufacturing facilities, which are located in Austria, the United States and Canada and have a high degree of organizational
and technological complexity with automated production processes and robots and collaborative robots working hand-in-hand.

Certain products that we sold in the past have had quality issues resulting from the design, manufacture or commissioning of these products or from the
software integrated into them, and such quality issues cannot be ruled out in the future. In case of software, quality issues may also manifest themselves in
terms of vulnerability to cyberattacks, susceptibility to malware or other forms of disruptions and may particularly affect our automated and robot-
dependent production and warehousing processes, which could significantly reduce our production output. We are also developing, and have developed,
new equipment for our data center customers, which may increase the risk of quality issues arising from the design, manufacturing, or commissioning of
this equipment. A failure or malfunction of one of our products may extend to other products, resulting in consequential damages significantly exceeding
the value of the failing or malfunctioning product and might cause bodily harm. For example, quality problems related to engine parts could affect an entire
product line of engines that may already be installed or planned to be installed at customer sites. This could result in, for example, a shutdown of engines,
significant costs for fixing the quality problem and replacing or repairing defective parts, and in case we have to issue product warnings or similar
communication to our customers or to the public, negative impacts on our reputation and customer relationships.
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In addition, we may incur additional costs (including significant non-conformance costs) and face claims for specific performance and damages, if we fail
to meet agreed specifications, technical requirements or guarantees for our products solutions or services, particularly in the context of contract bids,
complex technical projects with detailed committed specifications, or under existing contracts relating to certain technical performance parameters. Failure
can specifically occur in high-lifetime components (such as bearings, liners or cylinder head valves/seats) because certain wear-out modes may only
become apparent after extensive fleet operation, which is sometimes beyond our typical validation periods, despite thorough testing. Any such cases could,
in addition, have particularly detrimental consequences for our reputation.

We cannot guarantee that our quality assurance measures will be effective enough to detect and adequately respond to every quality assurance issue in a
timely manner or at all. Even if such measures work as intended, responding to quality issues may result in significant additional costs if quality issues arise
that affect the installed base or sold new units of a certain product line. Any operational failures in our value chain processes and quality issues arising in
connection with our energy solutions and power systems could result in personal injury, property damage and environmental impairments, and lead to
claims for damages, including consequential or other contractual damages, or could negatively affect our reputation, specifically if we have to issue product
warnings or similar communication to our customers or to the public, all of which may have a material adverse effect on our business, financial position
and results of operations.

Unforeseen business interruptions at our production facilities may lead to production bottlenecks or downtime.

Our success depends on the uninterrupted operation of our manufacturing operations. Unforeseen disruption of a production facility could be caused by a
number of events, including a maintenance outage, IT malfunctions or cybersecurity attacks, power failure, equipment failure, floods, fires, earthquakes or
other natural disasters, severe weather conditions, social unrest or terrorist activity, labor difficulties, public health concerns or other operational problems.
A prolonged disruption at a manufacturing facility could result in production downtimes or temporary operation at reduced capacity preventing us from
completing production orders in a timely manner, loss of business volume, reduced productivity or profitability at a particular production site, significant
repair costs that are not covered by our insurance coverage and, in severe cases, injuries or loss of life. A production downtime or stoppage at our engine
production facilities in Jenbach, Austria, Waukesha, Wisconsin, USA, Trenton, New Jersey, USA, and Welland, Ontario, Canada, in particular, or our spark
plug production facility in Kapfenberg, Austria, could have a material adverse effect on our business, assets, results of operations, financial condition and
prospects.

We are increasingly exposed to large-scale projects, which could increase the volatility of our financial results.

A substantial portion of our orders and revenues are, and may in the future increasingly be, derived from contracts for large-scale projects. The impact of
any delay or unforeseen operational, technical or business challenge to these projects may have a heightened impact on our business and financial results
period over period due to their large scale. This concentration may heighten our exposure to schedule shifts, customer procurement delays or original
project execution estimate changes for these large-scale projects, which could result in significant losses and have a material adverse effect on our financial
results for a particular period. Any significant unforeseen changes in customers’ needs or behavior concerning large-scale projects could impact our ability
to forecast our revenue results, which may divert our management’s attention to manage such risks, and materially affect our business and financial results.
The uncertainties associated with our large-scale contracts make it more difficult to predict our order intake, revenue and financial results between financial
periods and exacerbate the risk that our results will not match expectations.
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Our business is dependent on channel partners, and the loss of one or more of our key channel partners or underperformance of our distribution
network may adversely affect our sales and results of operations.

Our products are either sold and serviced directly by us or indirectly through our channel partner network of authorized distributors, packagers, sales
representatives and key accounts across our international markets. All of our engines for compression are sold indirectly as of September 30, 2026. When
operating through distributors, we sell our engines and potentially digital services only to the distributor, who then is responsible for the end customer. Key
accounts are large customers with whom we do not have exclusive contracts (which differentiates them from distributors) and who, similar to distributors,
market our engines to their end customers. Packagers are channel partners that sell our engines to end customers as parts of complete packages for gas
extraction, transmission and processing, combining elements from different manufacturers.

We continually seek to expand and upgrade our channel partner network. However, we may not be able to maintain our key channel partner base,
particularly as most of our channel partner contracts have a duration of one to three years, which, if these contracts are not renewed, could lead to
significant channel partner fluctuation. Moreover, because certain of our key channel partners may have strong positions in their markets, such key channel
partners may not be easy to replace. For example, for the years ended December 31, 2025, 2024 and 2023, Clarke Energy, accounted for 15%, 11% and
12% of our revenue, respectively. The loss of any one of our key distributors or other key channel partners would have a material adverse effect on our
revenues, liquidity and financial results, which could negatively impact our ability to retain our relationships with our other channel partners and our ability
to expand our market, and would place increased dependence on our other channel partners.

While we regularly monitor the performance of our channel partners and provide them with support to assist them to perform to our expectations, there can
be no assurance that our expectations will be met. Any under-performance by distributors and packagers could adversely affect our sales and results of
operations. In addition, if channel partners encounter financial difficulties or become insolvent and our engines and services cannot be sold or sold only in
limited quantity, retail sales of such channel partners would decline. Consequently, we could be compelled to provide additional support for channel
partners and, under certain circumstances, may even take over their obligations to customers, which would adversely affect our financial position and
results of operations in the short term. Failure to deliver superior sales and services through our indirect distribution channels would lead to a weakening in
our competitive advantage, which could have a material adverse effect on our business and financial performance.

Amounts included in our backlog may not result in actual revenue or translate into profits. Our backlog is subject to cancellation and unexpected
adjustments and is, therefore, an uncertain indicator of future operating results.

Our backlog consists of the amount of revenue we expect to realize from future work on unfulfilled contracts. These expectations may prove inaccurate,
which could cause estimated revenue to be realized in periods later than originally expected or not at all. In the past, we have experienced postponements,
cancellations and reductions in expected future work due to changes in our customers’ spending plans, market volatility, regulatory delays and/or other
factors. There can be no assurance as to our customers’ requirements or that actual results will be consistent with the estimates included in our forecasts.
Additionally, our backlog may not materialize into completed orders and revenues if the production of additional capacity is delayed or does not come to
fruition. This can also impact relations with our customers. As a result, our backlog as of any particular date is an uncertain indicator of future revenue and
earnings. In addition, contracts included in our backlog may not be profitable due to factors such as uncertain product costs with future build dates,
particularly for contracts with long lead times or contracts with fixed pricing in accordance with the indices. If our backlog fails to materialize, our results
of operations, cash flows and liquidity would be materially and adversely affected.
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Our international operations may expose us to business, regulatory, political, legal, operational, financial, pricing and reimbursement and economic
risks.

For the nine months ended September 30, 2026, 31%, 51% and 18% of our revenue was derived from Europe, North America and the Rest of World,
respectively, and our manufacturing footprint spans across Austria, Canada and the United States. We expect to continue to make significant investments to
expand our international operations and production, notably in the United States, and compete with local and global competitors. Our global business is
subject to risks associated with doing business across international jurisdictions, including, but not limited to:

*  multiple, conflicting and changing laws and regulations such as privacy regulations, tax laws, export and import restrictions, employment laws,
regulatory requirements, and other governmental approvals, permits, licenses and climate protection regulations;

*  Various environmental, health and safety laws and regulations and potential litigation, non-compliance with, or liabilities under, such laws and
regulations could result in substantial costs, fines, sanctions, claims, additional regulatory oversight, suspension of operations and reputational
harm;

*  potential infringement of third-party intellectual property rights;

+ complexities in managing unions and mitigating work stoppages, strikes and labor disputes;

+ financial risks, such as longer payment cycles, difficulty collecting accounts receivable, the impact of local and regional financial crises on
demand and payment for our products;

* natural disasters, political and economic instability, including wars, terrorism and political unrest, outbreak of disease, boycotts, curtailment of
trade and other business restrictions;

+ catastrophic events or accidents such as fires, explosions, natural disasters, earthquakes, landslides, floods, severe weather storms or other weather
events (including weather conditions associated with climate change) or other similar events or catastrophes;

* economic weakness, including inflation or political instability;

» (difficulties in compliance with different, complex and changing laws, regulations and court systems of multiple jurisdictions and compliance with
a wide variety of foreign laws, treaties and regulations, including taxes;

» increased litigation risk, specifically contractual dispute risk; and

+ certain expenses including, among others, expenses for travel, translation and insurance.

Further, our international operations employ varying currencies, including the U.S. dollar, British pound and Euro, which subject us to foreign currency
exchange risk. We also have foreign currency exchange risk on some of our costs and our assets and liabilities denominated in currencies other than our
functional currency. For example, a significant portion of our revenues is denominated in U.S. dollars, while a part of our operating expenses, including
salaries and manufacturing or other operational costs, are incurred in Euros, resulting in a geographic misalignment between our cost-base and revenues.
Additionally, we are subject to foreign exchange translation risk due to changes in the value of foreign currencies in relation to our reporting currency, the
U.S. dollar. As the U.S. dollar fluctuates against other currencies in which we transact business, revenue and income can be impacted, including revenue
decreases due to unfavorable foreign currency impacts. Consequently, we are exposed to foreign exchange risk arising from fluctuations in exchange rates,
which could significantly affect our margins, competitive position, reported earnings and financial results. While we regularly enter into transactions to
hedge foreign currency exchange risk for portions of our foreign currency translation and financial exposure, it is impossible to predict or entirely eliminate
the effects of this exposure.

As we enter into new and emerging markets that are less developed, we are exposed to additional risks such as:

*  our failure to obtain and maintain regulatory approvals for the operation of our business in various countries;

+  complexities and difficulties in obtaining protection and enforcing our intellectual property;

+ difficulties in establishing operations in new markets;

+ difficulties, delays and shortages in staffing volumes and labor qualification; and

* regulatory and compliance risks that relate to maintaining accurate information and control over sales and activities that may fall within the anti-
bribery laws of the jurisdictions in which we operate.
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Any of these factors could significantly harm our potential international expansion and operations and, consequently, our results of operations.

We may be unable to hire or retain enough qualified staff for key competence areas, the loss of any key members of our senior management team or
key employees could disrupt our operations and harm our business and/or the current number of our staff may be insufficient to adequately address the
challenges we face.

Our business relies on large numbers of trained and skilled employees at our sites and in our service regions, and our continued growth depends to a
significant extent on our ability to recruit, train and retain employees with technical skills and/or language capabilities at competitive cost levels. The
increased competition for these professionals increases our costs to recruit and retain employees and presents challenges for us in finding employees,
particularly in countries where there is only a limited pool of potential professionals. If we are unable to recruit, train and retain qualified employees, in
particular engineers, digital talents, field service technicians, experienced legal personnel, key sales and key account management executives, this may
reduce our ability to maintain existing customer relationships, gain new business, and protect and maintain our culture as we grow. Furthermore, restrictive
immigration policies or legal or regulatory developments relating to immigration in any of the global markets in which we have employees may also
negatively affect our efforts to attract and hire new personnel as well as retain our existing personnel.

In addition, the failure to provide competitive salaries and an attractive work environment for our employees could decrease our competitiveness as an
employer and adversely impact our ability to attract, recruit, train and retain a skilled workforce. To attract and retain highly skilled employees, we have
had to offer, and believe we will need to continue to offer, differentiated compensation packages, specific to the geography and skill sets of the employees
we are seeking to attract and hire. We may need to make significant investments to attract and retain new employees, and we may not realize sufficient
returns on these investments. We constantly strive to improve the working environment for our employees. If we fail to offer an attractive work
environment or are accused by employees or publicly of providing poor working conditions in certain countries or during certain periods of time, this may
significantly harm our reputation and could decrease our competitiveness as an employer. At the same time, changing employee expectations, such as with
respect to an increase in hybrid or fully remote working models, may not coincide with our customer requirements, which in turn could lead to labor
shortages and higher employee attrition. This potential labor shortage and higher employee attrition, particularly for field service technicians, electricians
and mechanics, could result in delays in commissioning and delivering our equipment and services. Any unplanned increase in the attrition rate among our
employees, particularly among our higher-skilled workforce, would increase our recruiting and training costs and decrease our operating efficiency,
productivity and profit margins.

Additionally, our success depends, in part, on the efforts of certain key individuals, including the members of our senior management team, who have
significant experience in their field and in the industry. If, for any reason, our senior executives do not continue to be active in management, or if key
employees leave our company, our business, financial condition or results of operations could be adversely affected. Failure to continue to attract or retain
these individuals at reasonable compensation levels could have a material adverse effect on our business, liquidity and results of operation. If we need to
replace any of these individuals in the near future, the loss of their services could disrupt our operations and have a material adverse effect on our business
if we do not have effective succession plans in place.

If we are not able to effectively recruit, onboard, train and retain employees and key management positions, we may see a decline in our ability to meet our
customers’ demands, which may impact the demand for our services. As a result, we may not be able to innovate or execute quickly on our strategy, and
our ability to achieve our strategic objectives will be adversely impacted and our business will be harmed. Any of the foregoing would have a material
adverse effect on our business, prospects, financial condition and results of operations.
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Extreme weather conditions due to climate change may have a negative effect on our business.

We and our customers are susceptible to losses and interruptions caused by extreme weather conditions such as droughts, hurricanes, tsunamis, blizzards,
floods, wildfires and water or other natural resource shortages, which may increase in frequency and severity as a result of climate change. Such events
could affect our business and have a significant impact on our operations and financial performance. Longer and warmer seasons or extreme cold could
materially affect the operations of our customers and limit the attractiveness of our products. Severe weather, such as floods, droughts, hurricanes,
tsunamis, water or other natural resource shortages, high winds and seas, fires, blizzards and extreme temperatures may materially impact our business and
performance, including related to supply chain disruptions, evacuation of personnel, curtailment of services and suspension of operations, inability to
deliver materials to job sites in accordance with contract schedules, loss of or damage to equipment, plants and warehouses, and reduced productivity. Our
Jenbach plants and warehouses and our Texas warehouses and offices, in particular, are exposed to the risk of flooding, and while we have installed a flood
mitigation system, there can be no assurance that the flood mitigation will be effective against all flood damage. The effect of flooding could materially
affect our ability to sell our equipment and services, as well as materially impact our plants, warechouses, offices and other facilities, which could adversely
impact our supply chain, business, financial position and results of operations. Additionally, an increase in temperatures may reduce the utility of the heat
our engines produce and increase the risk of engine blackouts, which may adversely affect our operations and financial performance. Further, extreme
weather conditions could materially impact our customers’ operations, which could affect our operations and financial performance. We cannot guarantee
that extreme weather conditions will not have a more severe impact on us in the future.

We are dependent on good relationships with our workforce. Strikes or other labor-related conflicts as well as rising wages or indirect labor costs could
have a material adverse effect on our business.

As of September 30, 2026, we employed 5,642 FTEs (for which we include all employees or employees of record excluding interns, contractors,
apprentices, passive employees and employees on leaves of absence) worldwide. Most of our staff at the Austrian, Belgian, Brazilian, Dutch, Danish,
German, Italian and Spanish locations, and to a lesser extent elsewhere in the world, are covered by collective bargaining agreements. Although we believe
that we have good relationships with our workforce, works councils and unions, there is no assurance that when existing collective bargaining agreements
expire, new agreements will be concluded on terms that are satisfactory to us. Further, there can be no assurance that any such agreements will only be
reached following strikes or similar actions. If production is affected over a longer period of time by labor disputes, this could have a material adverse
impact on our business, financial position and results of operations. The relationship with our employees and our reputation as an employer may also be
negatively affected by the disruptive trends in the energy industry that require changes in our strategy and may require us to adjust our portfolio and
manufacturing footprint and thus to reduce our workforce. In addition, wage inflation, driven by mandatory collective bargaining agreement increases or
driven by competition for talent or ordinary course pay increases, may increase our cost of providing services and reduce our profitability if we are not able
to pass those costs on to our customers or charge premium prices when justified by market demand. We may also need to adjust salaries to keep a positive
labor market reputation and to be considered as an attractive and reliable employer with comfortable salaries in relation to the work offered to our
employees.

Our policies, procedures and programs to safeguard the health, safety and security of our employees and others may not be adequate.

We have undertaken to implement what we believe to be the best practices to safeguard the health, safety and security of our employees, independent
contractors, customers and others at our worksites. If these policies, procedures and programs are not adequate, or employees do not receive related
adequate training or do not follow these policies, procedures and programs for any reason, the consequences may be harmful to us, which could impair our
operations and cause us to incur significant legal liability or fines as well as reputational damage and negatively impact the engagement of our employees.
Our insurance may not cover, or may be insufficient to cover, any legal liability or fines that we incur for health, safety or security incidents.
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We may be unable to successfully identify, complete, integrate and realize the benefits of acquisitions or manage the associated risks.

As part of our business strategy, we regularly review potential strategic transactions, including potential acquisitions, consolidations, joint ventures or
similar transactions. Through the acquisitions we pursue, we may seek opportunities to add to or enhance the services we provide, to enter new geographic
markets or expand our customer base, or to scale our operations. There can be no assurance that we will successfully identify suitable candidates in the
future for strategic transactions at acceptable prices or at all, have sufficient capital resources to finance potential acquisitions or be able to consummate any
desired transactions. Our failure to complete potential acquisitions in which we have invested or may invest significant time and resources could have a
negative impact on our financial condition.

Acquisitions involve a number of risks, including diversion of management’s attention from operating our business, developing our relationships with key
customers and seeking new revenue opportunities, failure to retain key personnel of acquired companies, legal risks and liabilities relating to the acquisition
or the acquired entity’s historic operations which may be unknown or undisclosed and for which we may not be indemnified fully or at all, failure to
integrate the acquisition in a timely manner or at all, and, in the case of our potential acquisitions, our ability to finance the acquisitions on attractive terms
or at all, any of which could have a material adverse effect on our business, financial performance, financial condition and cash flows.

Furthermore, following the completion of acquisitions, we may be required to rely on the seller to provide administrative and other support, including
financial reporting and internal controls over financial reporting and other transition services to the acquired business for a period of time. We may not have
experience with the newly acquired business and may be required to rely on the sellers to obtain the necessary support to operate a newly acquired
business. There can be no assurance that the seller will do so in a manner that is acceptable to us or at all, which could lead to poor performance of the
newly acquired business.

In order to conserve cash for operations, we may undertake acquisitions financed in part through public offerings or private placements of debt or equity
securities, or other arrangements. Such acquisition financing could result in a decrease in our earnings and adversely affect other leverage measures. If we
issue equity securities or equity-linked securities, the issued securities may have a dilutive effect on the interests of the holders of our common shares.

We could also experience financial or other setbacks if transactions encounter unanticipated problems, including problems related to execution, integration
or underperformance relative to prior expectations. Post-acquisition activities include the review and alignment of employee cultures, accounting policies,
treasury policies, corporate policies such as ethics and privacy policies, employee transfers and moves, information systems integration, optimization of
service offerings and the establishment of control over new operations. Such activities may not be conducted efficiently and effectively. Our management
may not be able to successfully integrate any future acquired business into our operations and culture on our anticipated timeline or at all, or maintain our
standards, controls and policies, which could negatively impact the experience of our customers, optimization of our service offerings and control over
operations and otherwise have a material adverse effect on our business. As a result, any acquisition we complete may not result in anticipated or long-term
benefits or synergies to us or we may not be able to further develop the acquired business in the manner we anticipated. Any of the foregoing would have a
material adverse effect on our business, financial condition and results of operations.
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Risks Related to Our Financial Condition

Our business requires access to significant credit and guarantee lines and other financing instruments. Qur business activities could be negatively
affected if we are unable to meet our capital requirements in the future or if access to capital becomes more expensive.

Since the energy industry is subject to considerable technological change, our future capital requirements for the development and production of new
solutions and products, future acquisitions, investments and necessary reorganization measures may be significant. Our ability to obtain debt financing,
guarantees or derivative or hedging lines from financial institutions at commercially acceptable terms, including volume and costs, could depend on several
factors, some of which are beyond our control, such as general economic conditions, the availability of credit from financial institutions, market interest
rates and global and EU monetary policy and financial markets regulation. In addition, deterioration in our business results, financial position or credit
ratings could lead to higher financing and hedging costs, to reduced availability of credit, hedging and guarantee lines, reduced access to capital markets,
other commercially unfavorable terms or an acceleration of loans or provision of security.

In December 2024, INNIO Group Holding GmbH and INNIO Holding Inc. (previously INNIO North America Holding Inc.), as borrowers, entered into a
repricing arrangement with a consortium of several investment banks, affecting a term loan B facility in the amount of €1,100 million (“Term Loan B —
EUR”) and a term loan B (USD) facility in the amount of $600 million (“Term Loan B — USD”). In October 2025, we entered into an additional loan of
$750.0 million maturing in November 2028 (“Term Loan B2 — USD”).

In September 2025, we entered into a credit facility agreement with National Bank of Canada for a secured term loan facility with an aggregate principal
amount of $35.2 million (CAD $49 million) which was used to purchase the land and building in Welland, Canada that was previously accounted for as a
failed sale-and-leaseback liability related to our production site in Welland, Canada.

Effective November 28, 2025, we also increased the guarantee facility from $120.0 million to €250.0 million.

In February 2026, we amended and extended our term loan facilities, extending the maturity of the Term Loan B — EUR from November 2028 to
November 2031. Additionally, as part of the transaction, Term Loan B — USD and Term Loan B2 — USD, totaling $589.5 million and $750.0 million,
respectively, were consolidated into a single $1,339.5 million facility (the “consolidated USD term loan”), with the maturity extended to November 2031.
The consolidated USD term loan is our only remaining USD tranche as of today.

In June 2026, we executed an amend and extend transaction for our $225 million revolving credit facility (“RCF”) and the €250 million guarantee facility.
The RCF was increased and redenominated from $225.0 million (comprising of $140.0 million RCF, $45.0 million ancillary facility with Landesbank
Hessen-Thiiringen Girozentrale, as well as a $40.0 million ancillary facility with Erste Group Bank AG) to €300.0 million (comprising of €210.0 million
RCF (undrawn as of September 30, 2026), €50.0 million ancillary facility with Landesbank Hessen-Thiiringen Girozentrale (undrawn as of September 30,
2026), as well as a €40.0 million ancillary facility with Erste Group Bank AG ($39.7 million from the ancillary facility line as of September 30, 2026 is
temporarily designated to our supplier finance program and the remaining part of the ancillary facility was undrawn)). As part of the transaction, the
maturity of the €250.0 million guarantee facility, the €210.0 million RCF and the €50.0 million ancillary facility with Landesbank Hessen-Thiiringen
Girozentrale was extended from May 2028 to May 2031. Separately in June 2026, the maturity of the €40.0 million ancillary facility with Erste Group
Bank AG was extended from July 2026 to July 2027 (subject to annual extension).
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During the term of the consolidated USD term loan and the Term Loan B — EUR agreements, (collectively, “Term Loan B”), we must comply with the
obligations, covenants and restrictions set out in the SFA. The SFA provides for certain covenants such as the reporting of financial information, the
holding of annual conference calls, limitation on other indebtedness subject to certain exceptions, restrictions on certain payments, including to
shareholders, and on the disposal of assets. Our IPO triggered the disapplication of certain covenants and undertakings in accordance with the terms of the
SFA, such as (amongst others) the covenants restricting debt incurrence, payment of dividends, making of loans and investments, asset dispositions,
affiliate transactions and mergers of guarantors. However, a breach of applicable covenants or other contractual obligations contained in our external
financing agreements, including any arrangements we enter into in the future, could result in an event of default that may trigger immediate repayment
obligations or may lead to the seizure of collateral posted by us, all of which may adversely affect our business.

Additional debt financing from independent third parties may not be easily available to us. Even if additional debt financing were available, such financing
may require us to grant security in favor of the relevant lenders or impose other restrictions on our business and financial position. Moreover, if we raise
additional capital through debt financing on unfavorable terms, this could adversely affect our operational flexibility and profitability. Such restrictions may
adversely affect our operations and limit our ability to grow our business as intended. Furthermore, if we cannot repay or refinance our debt as it becomes
due, we may be forced to sell assets or take other disadvantageous actions, including undertaking alternative financing plans, which may have onerous
terms or may be unavailable, dedicating an unsustainable level of our cash flow from operations to the payment of principal and interest on our
indebtedness and/or reducing the amount of liquidity available for working capital, capital expenditures and general corporate purposes, all of which may
have material adverse effects on our business, financial condition and prospects.

In addition, we face interest rate risks as a result of potential changes in the market interest rate particularly against the background of recent inflationary
tendencies and may lead to a change in fair value in the case of fixed interest-bearing financial instruments and to fluctuations in interest payments in the
case of variable interest-bearing financial instruments. Our interest risks arise primarily from the EURIBOR and USD SOFR rates’ fluctuations. We have
hedged these risks with eleven interest rate swaps at the level of INNIO Group Holding GmbH, INNIO Holding Inc. (previously INNIO North America
Holding Inc.) and INNIO Beteiligungs GmbH as of September 30, 2026. In addition, we used an interest rate swap to hedge the interest rate risk arising
from fluctuations in the Canadian Overnight Repo Rate Average (“CORRA”) rate, which is the base rate for our credit facility agreement with the National
Bank of Canada. We cannot guarantee we will be able to extend or adequately replace these swaps for future periods. If interest rates were to increase
significantly in the future, our interest expenses associated with these obligations would increase, reducing cash flow available for capital expenditures.

We also face risks regarding certain financing requirements with respect to ESG, which may negatively impact our capabilities to procure funding,
securities, hedging instruments, insurance or other financial services from banks, insurance companies and other financial institutions. Such ESG financing
requirements may also limit our customers’ ability to obtain attractive financing, which may result in a lower demand for our offering. Similarly, internal
ESG guidelines may prevent certain investors from providing financing to us.

Furthermore, financial institutions increasingly demand representations in financing contracts with regard to compliance with sanctions or other export
control measures. Failure to comply with sanctions and other control regimes may adversely impact our financing ability. Any inability to obtain capital on
economically acceptable terms, or at all, could have a material adverse effect on the implementation of our business strategy, financial condition, results of
operations and prospects.

We may have to write down inventories or other assets, which could adversely affect our financial position and result in loss of profitability.
We may build up inventories (both “work-in-progress” and finished goods) that cannot be sold or only sold at lower-than-calculated prices, either because

there is insufficient demand from the market (for example, due to an overall economic recession or technological obsolescence) or intense competition.
This may require us to write down the carrying value of such inventory, which could adversely affect our profit, financial position and results of operations.
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The risk of write-downs is particularly present in the case of goods or projects with longer lead times and where we are unable to quickly adapt our supply
chain (for example, deliveries received for parts and components) to the current load situation or where slowdown or postponement in demand occurs
before project completion. Impairment charges may also have to be recognized in respect of developed products and associated production lines, real estate,
production tooling and other assets. Furthermore, we have in the past manufactured spare parts that were not used due to specialized orders not
materializing or market and engineering changes. In some of these instances, we were required to write down the resulting inventory, and there can be no
guarantee that we will be able to avoid such cases in the future.

Goodwill and other intangible assets represent a significant portion of our total assets, which could be significantly reduced if we had to recognize
impairments.

As of September 30, 2026, the carrying value of goodwill amounted to $1,666.8 million. As of December 31, 2025, 2024 and 2023, the carrying value of
goodwill amounted to $1,686.6 million, $1,542 million, and $1,613 million, respectively. Other intangible assets also represent a significant share of total
assets. As of September 30, 2026, the carrying value of other intangible assets amounted to $700.0 million, or 11% of our total assets. As of December 31,
2025, 2024 and 2023, the carrying value of other intangible assets amounted to $777.3 million, $762 million and $882 million, respectively, or 16%, 20%
and 22%, respectively, of our total assets. An impairment loss is recognized in the amount by which the asset’s carrying amount exceeds its recoverable
amount. Impairment losses may result from, among other things, deterioration in performance, adverse market conditions, adverse changes in applicable
laws or regulations and a variety of other factors. Any of these factors may cause an impairment of goodwill and other intangible assets if they have a
lasting negative impact on our business. The amount of any quantified impairment must be expensed immediately as a charge to our results of operations.
Therefore, depending on future circumstances, it cannot be ruled out that we may not realize the full value of our goodwill or other intangible assets. Any
determination of impairment of goodwill or other intangible assets could have a material adverse effect on our business, financial condition, results of
operations, and, in addition, may significantly deteriorate the confidence of important stakeholders.

If our estimates or judgments relating to our critical accounting policies are based on assumptions that change or prove to be incorrect or accounting
principles or the interpretation thereof change, our business, financial condition and results of operations could be adversely affected.

The preparation of financial statements in conformity with GAAP requires management to make estimates and assumptions that affect the amounts
reported in our Consolidated Financial Statements and accompanying notes. We base our estimates on historical experience and on various other
assumptions that we believe to be reasonable under the circumstances, the results of which form the basis for making judgments about the carrying values
of assets, liabilities, equity, revenue, and expenses that are not readily apparent from other sources. Our business, financial condition and results of
operations could be adversely affected if our assumptions change or if actual circumstances differ from those in our assumptions. Significant assumptions
and estimates used in preparing our Consolidated Financial Statements include those related to goodwill and intangible assets, revenue recognition and
taxes.

Additionally, we regularly monitor our compliance with applicable financial reporting standards and review new pronouncements and drafts thereof that are
relevant to us. Generally accepted accounting principles in the United States are subject to interpretation by the Financial Accounting Standards Board, the
SEC and various bodies formed to promulgate and interpret appropriate accounting principles. A change in these principles or interpretations could have a
significant impact on our reported results of operations. Additionally, the adoption of new or revised accounting principles may require that we make
significant changes to our systems, processes and controls, which could negatively affect our results of operations.
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We have identified material weaknesses in our internal control over financial reporting and may identify additional material weaknesses in the future
or fail to maintain an effective system of internal control over financial reporting, which may result in material misstatements of our Consolidated
Financial Statements or cause us to fail to meet our periodic reporting obligations.

As previously disclosed in the Prospectus, in connection with the preparation and audit of our Consolidated Financial Statements for the years ended
December 31, 2025, 2024 and 2023, we and our independent registered public accounting firm identified material weaknesses in our internal control over
financial reporting.

A material weakness is a deficiency, or a combination of deficiencies, in internal control over financial reporting such that there is a reasonable possibility
that a material misstatement of our annual or condensed consolidated interim financial statements will not be prevented or detected on a timely basis. The
material weaknesses relate to (i) the lack of sufficient personnel with an appropriate level of U.S. GAAP and SEC reporting expertise, along with a lack of
formalized and documented accounting policies and procedures, (ii) the lack of designing and maintaining effective management review controls to detect
and prevent certain accounting errors, specifically, lacking adequately designed and documented review procedures to ensure the accuracy and
completeness of financial data, particularly in areas requiring significant judgment or involving complex or non-routine transactions, including
jurisdictional income tax provisions, and (iii) the lack of designing and maintaining effective IT controls related to the preparation of our financial
statements, specifically, lacking the designing and maintaining of sufficient controls related to: (a) logical access security to ensure appropriate segregation
of duties and to adequately restrict user and privileged access to financial applications and data; (b) system change management processes to ensure
changes are appropriately authorized, tested and approved and (c) IT operations.

These material weaknesses could result in misstatements of account balances or disclosures, which could result in a material misstatement to the annual or
interim Consolidated Financial Statements that may not be prevented or detected on a timely basis.

We have begun, and will continue, to implement a comprehensive remediation plan to address the identified material weaknesses and improve our internal
control over financial reporting. Our remediation plan includes: (i) hiring additional accounting and financial reporting resources with U.S. GAAP and SEC
reporting expertise, and engaging third-party advisors as necessary, to augment our internal resources and establish formalized accounting policies and
procedures; (ii) strengthening our IT general control environment by enhancing access controls, privileged user oversight, segregation of duties, change
management, IT operations and data backup; and (iii) improving our management review controls by developing and documenting standardized review
procedures, enhancing the rigor and documentation of management reviews and increasing supervisory oversight of accounting areas requiring significant
judgment.

We are committed to continuing these remediation activities and further improving our internal control environment.

However, the implementation of these remediation measures may be time consuming, costly and complex. We cannot assure you that the measures we have
taken to date, and actions we may take in the future, will be sufficient to remediate the control deficiencies or that they will prevent or avoid potential
future material weaknesses. Furthermore, the material weaknesses will not be considered remediated until the new controls operate for a sufficient period
of time and management has concluded, through testing, that the controls are operating effectively. As a result, the timing of when we will be able to
remediate the material weaknesses is uncertain, and we may not remediate these material weaknesses during the year ended December 31, 2026 or any
subsequent periods thereafter.
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In addition, neither our management nor our independent registered public accounting firm has performed an evaluation of our internal control over
financial reporting in accordance with the provisions of the Sarbanes-Oxley Act because no such evaluation has been required. Had we or our independent
registered public accounting firm performed an evaluation of our internal control over financial reporting in accordance with the provisions of the
Sarbanes-Oxley Act, additional material weaknesses may have been identified. As a public company, we are subject to reporting obligations under U.S.
securities laws and the Sarbanes-Oxley Act. Section 404(a) of the Sarbanes-Oxley Act will require that we include a report from management on the
effectiveness of our internal control over financial reporting in our annual report on Form 10-K beginning with our second annual report following our IPO,
which we anticipate will be for the fiscal year ending December 31, 2027.

In addition, pursuant to Section 404(b) of the Sarbanes-Oxley Act, our independent registered public accounting firm will eventually be required to attest to
the effectiveness of our internal control over financial reporting. If we fail to remediate the material weaknesses identified above, or if we identify
additional material weaknesses in the future, our management may conclude that our internal control over financial reporting is not effective. The inability
to maintain effective internal controls could harm our operating results, cause us to fail to meet our reporting obligations, result in material misstatements in
our financial statements or cause investors to lose confidence in the accuracy of our financial reports, which could have a material adverse effect on the
market price of our common shares and expose us to potential regulatory investigations or litigation.

If we are unable to successfully remediate the existing material weaknesses in our internal control over financial reporting, the accuracy and timing of our
financial reporting and the price of our common shares may be adversely affected, and we may be unable to maintain compliance with the applicable stock
exchange listing requirements. Implementing any appropriate changes to our internal control over financial reporting may divert the attention of our
management and employees, entail substantial costs to modify our existing processes and take significant time to complete. These changes may not,
however, be effective in maintaining the adequacy of our internal control over financial reporting, and any failure to maintain that adequacy, or consequent
inability to produce accurate financial statements on a timely basis, could increase our operating costs and harm our business.

Risks Related to Compliance, Regulatory and Legal

We and our customers are subject to laws and regulations globally, which increases the difficulty of compliance and may involve significant costs and
risks.

As a global business, we are subject to a wide variety of laws and regulations such as anti-corruption, data privacy and protection, wage-and-hour
standards, employment and labor relations, taxation, data and transaction processing security, product regulation, environmental laws, health and safety
regulations, as well as energy production and emissions regulations. Relevant laws and regulatory frameworks may differ from each other in different
regions where we are active and are subject to constant evolution and amendments. In addition, some of our customers, suppliers and distributors operate in
countries that have business environments, legal systems, as well as political and cultural influences, that differ from those which prevail in Western Europe
or the United States. We have limited or no insight on how our customers use the products we supply. All these circumstances inherently create a risk that
applicable legislation and regulations may be breached.
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Compliance with diverse legal requirements is costly, time-consuming and requires significant resources. We have implemented a compliance system and
organization, established a code of conduct and provide regular training in order to ensure compliance with applicable laws, such as anti-corruption, anti-
bribery, antitrust, fair competition, anti-money laundering, data privacy, human rights, sanctions and other forms of export control regimes, including
customs regulations and other legislation. Nevertheless, our existing compliance processes, systems and controls may not be sufficient, and our employees,
customers, suppliers, distributors and other partners may not act in compliance with applicable statutory laws, contractual obligations and our policies or
procedures. With regard to sanctions and other export control regimes, sanctioned parties may be indirectly involved, making it difficult to detect their
involvement. The high pressure arising from a fast changing, more complex and aggressive business environment and aggressive target setting may foster
non-compliant behavior of our employees. In addition, our compliance system and monitoring capabilities may not be sufficient to detect and address
current compliance issues, identify past non-compliance or prevent damage from such non-compliance. Additionally, we may be subject to internal fraud
and as a result, from time to time, we may become a party, as a victim, to claims to recover damages for such claims. Furthermore, changes in applicable
laws and regulations, including those relating to Al regulation and other laws relating to data access such as the EU Data Act or EU Al Act, new guidance
by competent authorities or interpretations of laws and regulations by the courts pose additional challenges for our compliance systems.

For example, the EU Data Act went into effect in September 2025, establishing new requirements for providers of data processing services (including cloud
and software-as-a-service) into the EU. The EU Data Act requires providers to facilitate customers switching to other providers or on-premises solutions
and porting their data within certain timeframes; remove technical, contractual and commercial obstacles to service switching (including switching
charges); and include certain mandatory terms in customer contracts. Failure to comply with the EU Data Act can result in regulatory enforcement and
fines, civil claims, and reputational damage. The EU Data Act, together with developing guidance in this area, may require changes to our customer
contracts, operations and business practices, increase our compliance costs, require adjustments to our revenue recognition and/or revenue reporting
practices, and adversely affect our financial condition, business and results of operations.

Although we take precautions to prevent our services from being provided or deployed in violation of such laws, our services could be provided
inadvertently in violation of such laws despite the precautions we take, including usage by our customers in violation of our terms of service. We also
cannot assure that our employees, customers, suppliers or distributors will not take actions in violation of our policies and applicable law, for which we
may be ultimately held responsible, including entering into contracts or agreements with third parties without our knowledge or consent that may result in
such violation.

Violations of one or more of these laws and regulations in the conduct of our business could result in adverse regulatory actions or litigation as well as
significant penalties, fines and other sanctions, including criminal sanctions against us, our management or employees, prohibitions on doing business and
damage to our reputation. Violations of these laws and regulations in connection with the performance of our obligations to our customers and distributors
could also result in liability for significant monetary damages, fines or criminal prosecution, unfavorable publicity and other reputational damage,
restrictions on our ability to process information and allegations by our customers that we have not performed our contractual obligations. Due to the
varying degrees of development of the legal systems of the countries in which we operate, local laws might be insufficient to protect our rights.

If our risk management or internal compliance controls are not successful at preventing or detecting such risks, we may be liable for fines, damage claims,

payment claims and may suffer reputational damage and the termination of relationships with customers or suppliers, each of which could have a material
adverse effect on our reputation, competitive position and our business, financial position and results of operations.
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We may be subject to litigation, regulatory proceedings, enforcement actions and other disputes, which could result in significant liabilities and severe
impacts on our business.

From time to time, we have been and may in the future be a party to various claims, regulatory proceedings, enforcement actions and litigation proceedings,
including class actions. These actions and proceedings may involve claims for or relate to, among other things, breach of contract, and, in some cases,
compensation for personal injury, including class actions, workers’ compensation, employment discrimination and other employment-related damages,
damages related to breaches of privacy or data security, property damage, natural resource damages, environmental matters, permitting, liquidated
damages, consequential damages, punitive damages and civil penalties or other losses, or injunctive or declaratory relief. We evaluate these actions, claims
and litigation proceedings to assess the likelihood of unfavorable outcomes and to estimate, if possible, the amount of potential losses. Based on these
assessments and estimates, we establish reserves, as appropriate. These assessments and estimates are based on the information available to management at
the time and involve a significant amount of management judgment.

Even when these claims are not meritorious, the defense of these claims may divert our management’s attention and may result in significant expenses. The
results of litigation and other legal proceedings are inherently uncertain, and adverse judgments or settlements in some of these legal disputes may result in
adverse monetary damages, penalties or injunctive relief against us, which could have a material adverse effect on our financial position, cash flows or
results of operations. Any claims or litigation, even if fully indemnified or insured, could damage our reputation and make it more difficult to compete
effectively or to obtain adequate insurance in the future.

We are subject to increasingly stringent environmental, health and safety laws and regulations that impose significant compliance costs, and potential
litigation, and non-compliance with or liabilities under such laws and regulations could result in substantial costs, fines, sanctions, claims, and
reputational harm.

Our facilities, operations and products are subject to extensive and increasingly stringent environmental laws, environmental permitting requirements and
regulations globally, including laws and regulations governing noise, air emissions, pollution, releases of hazardous substances, consumption of natural
resources, withdrawal and discharges of water, occupational safety, personal protective equipment, incident reporting, product compliance and the
generation, handling, storage, transportation, treatment and disposal of non-hazardous and hazardous waste materials. Maintaining compliance with
applicable environmental laws, such as the Clean Air Act (“CAA”), requires significant time and management resources. Some environmental laws, such
as the Comprehensive Environmental Response, Compensation, and Liability Act (“CERCLA”), impose strict, retroactive and joint and several liability for
the remediation of the release of hazardous substances, even for conduct that was lawful at the time it occurred, or for the conduct of, or conditions caused
by, prior operators, predecessors or other third parties. Failure to comply with environmental laws could expose us to penalties or clean-up costs, civil or
criminal liability and sanctions on certain of our activities, as well as damage to property or natural resources. The potential liabilities, sanctions, damages
and remediation efforts related to any non-compliance with such laws and regulations could negatively impact our ability to conduct our operations and
have a material adverse effect on our financial condition and results of operations. In addition, there can be no assurance that we will not be adversely
affected by costs, liabilities or claims with respect to existing or subsequently acquired operations or under present laws and regulations or those that may
be adopted or imposed in the future.

In addition to EHS regulatory compliance obligations, we may face liability arising out of the normal course of business, including alleged personal injury,
property damage and human health risks due to exposure to hazardous substances, processes or working conditions at our current or former facilities. We
may also face liability in connection with the actions or omissions of third parties working at our project sites. Any perceived or actual employee safety
issues could result in substantial costs to us that may exceed our reserves, harm our reputation, divert management’s attention and could potentially affect
our ability to continue operating in certain jurisdictions.
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Our operations and products typically require various national, state, local and other governmental environmental approvals and permits. We and our
customers must obtain, maintain and periodically renew numerous permits and approvals, some with conditions tied to emissions, discharges or operational
restrictions. Our failure, or our customer’s failure, to maintain, obtain or renew required permits or governmental approvals, could stall the installation
process of our products or impact our manufacturing operations and affect our operations and financial performance. If we fail to obtain necessary permit
renewals, satisfy permit conditions, comply with permit restrictions or comply with any statutory or regulatory environmental standards, we could become
subject to regulatory enforcement action, our permits could be revoked and our operations could be adversely affected. These laws and regulations can
affect the markets for our products and the costs and time required for their installation and we could also be subject to fines, penalties or additional costs or
other sanctions, including the imposition of investigatory or remedial obligations or the issuance of orders limiting or prohibiting our operations.

In addition, emerging international, federal and state emissions disclosure requirements may pose a burden to existing or potential customers. The costs of
complying with all the various environmental laws, regulations and customer requirements, and any claims concerning non-compliance, could have a
material adverse effect on our financial condition or operating results. Also, the rules and regulations regarding the production, transportation, storage and
use of hydrogen may limit the market for our products that utilize hydrogen as a fuel source.

Environmental laws, permitting requirements and regulations may change from time to time, as may related interpretations and other guidance. Changes in
environmental laws, permitting requirements or regulations could result in higher expenses and payments. Uncertainty relating to environmental laws,
permitting requirements or regulations may also affect how we conduct our operations and structure our investments and could limit our ability to enforce
our rights. Changes in environmental and climate change laws, permitting requirements or regulations, including laws relating to greenhouse gas emissions,
could lead to new or additional investment in product designs, could increase environmental compliance expenditures and could make it more costly for us
or our customers to install and operate our energy solutions and power systems or even illegal to do so. Changes in climate change concerns, or in the
regulation of such concerns, including greenhouse gas emissions, could subject us to additional costs and restrictions, including increased energy and raw
materials costs. Any changes or adoptions of environmental laws, increases in carbon taxes and impositions of significant operational restrictions and
compliance requirements upon us or our products could negatively affect our reputation, business, capital expenditures, results of operations, financial
condition and competitive position.

Our insurance coverage may not be sufficient and insurance premiums may increase.

We maintain insurance coverage in relation to a number of risks associated with our business activities, including commercial general liability, employment
practices liability, property damage and business interruption, environmental damage, natural resource damages, workers compensation and employers
liability, directors and officers liability, third-party liability for company cars. These insurance policies may not cover all losses or damages resulting from
the materialization of any of the risks and there can be no assurance that our insurance providers will continue to grant coverage on commercially
acceptable terms or at all. In addition, there are risks left intentionally uninsured, and we therefore have no insurance against these events. Furthermore,
agreed limits and other restrictions (for example, exclusions) within the insurance coverage may prove to be too low or inadequate for compensating
potential damages or losses, ultimately resulting in a gap in the insurance coverage. If we sustain damages for which there is no or insufficient insurance
coverage, or if we have to pay higher insurance premiums or encounter restrictions on insurance coverage, this may have a material adverse effect on our
business, financial position and results of operations.
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Our operations are subject to trade and economic sanctions, export controls, anti-bribery, anti-corruption, anti-money laundering and antitrust laws
and regulations and the risk of fraud.

We must comply with trade and economic sanctions, export controls, anti-bribery and anti-corruption laws and regulations in the jurisdictions in which we
operate. In particular, our international operations expose us to potential liability under the FCPA, the UK Bribery Act 2010 (“UKBA”), any applicable law,
rule or regulation promulgated to implement the Organization for Economic Cooperation and Development (“OECD”) Convention on Combating Bribery
of Foreign Public Officials in International Business Transactions, signed December 17, 1997, and other similar laws and regulations relating to anti-
bribery and anti-corruption. The FCPA, among others, prohibits us and our officers, directors, employees and third parties acting on our behalf, including
agents, from corruptly offering, promising, authorizing or providing anything of value to a “foreign official” for the purposes of influencing official
decisions, inducing the misuse of an official position, obtaining or retaining business or otherwise securing an improper advantage. The provisions of the
UKBA extend beyond bribery of government officials and are broader than the FCPA. In particular, the UKBA (unlike the FCPA) also applies to the active
payment of bribes to private persons (i.e. non-government officials) as well as the receiving of bribes.

In the course of our business, we engage with representatives of national governments and other officials, including those who are in a position of awarding
government contracts and who therefore come within the scope of the FCPA and other anti-bribery and anti-corruption laws. Further, some of the countries
in which we operate are perceived to have higher levels of bribery or corruption, including in connection with public sector procurement practices. As we
use distributors for a significant portion of our sales, we face the risk that such distributors may engage in fraudulent activity, corruption or bribery, or may
circumvent or override our policies and internal controls.

U.S. public companies are required to maintain records that accurately and fairly represent their transactions and have an adequate system of internal
accounting controls. We have implemented internal controls, policies, procedures and training designed to ensure compliance by us and our directors,
officers, employees, suppliers, distributors and others acting on our behalf with the FCPA, UKBA and other applicable anti-bribery laws. We cannot assure
you that our internal controls, policies and procedures will effectively detect and prevent all violations of the applicable anti-bribery laws committed by our
employees or agents, nor can we assure you that our business partners have not engaged and will not engage in conduct that could materially affect their
ability to perform their contractual obligations to us or even result in our being held liable for such conduct.

In addition, our business operations must be compliant with economic and trade sanctions and export control laws and regulations, including those
administered and enforced by the EU, any member state of the EU, the U.S. Department of the Treasury’s Office of Foreign Assets Control, the U.S.
Department of State, the U.S. Department of Commerce, the Austrian Ministry of Economy, Energy and Tourism, the German Ministry of Economic
Affairs and Energy, the United Nations Security Council, the Canadian Governor in Council, His Majesty’s Treasury of the United Kingdom and other
relevant sanctions and export controls authorities, as applicable, in particular with regard to the various sanctions and export controls imposed on Russia,
Belarus and Ukraine and certain entities, sectors and individuals in Russia, Belarus and Ukraine as a result of Russia’s military invasion into Ukraine.
These regimes are complex and are subject to change, and, while we maintain compliance policies and procedures that are designed to maintain compliance
with applicable economic and trade sanctions and export controls, we cannot ensure that such policies and procedures will effectively prevent violations of
these laws and regulations. Thus, our global operations expose us to the risk of violating, or being accused of violating, economic and trade sanctions and
export control laws and regulations. In addition, rapidly changing export control laws and regulations regarding business activities in certain high-risk
countries, especially those export controls existing in the United States, which have extraterritorial reach, may increase the risk that we inadvertently
violate relevant jurisdictions’ export control regulations and laws. For example, we engage in certain sales involving Belarus, Russia, and Ukraine, with de
minimis transactional activity in Belarus and Russia. With respect to Ukraine, we have generated less than 5% of our total revenue from that country each
year since 2023. Despite the low amount of revenue derived from these relationships and dealings involving Russia, Belarus and Ukraine in proportion to
our total revenue, our dealings involving these jurisdictions remain subject to complex and evolving sanctions and export control restrictions and
requirements. Our failure or alleged failure to comply with these laws and regulations may expose us to reputational harm as well as significant penalties,
including criminal fines, imprisonment, civil fines, disgorgement of profits, injunctions and debarment from government contracts, as well as other
remedial measures.

99



Table of Contents

In addition, such sanctions may impact us indirectly. For example, if our distributors or other third-party service providers cease to render services to us in
order to comply with sanctions applicable to them, banks may refuse to facilitate financial transactions or provide guarantees. Additionally, banks may not
provide financing to our customers if they are sanctioned or may become sanctioned in the future. Sanctions-related risks are further exacerbated by the fact
that compliance with sanctions of one country may constitute a violation of the anti-sanction legislation of another, potentially leading to civil or even
criminal liability of us or our representatives.

If we or any party acting on our behalf is found to have acted in violation of trade and economic sanctions, export controls, anti-bribery, anti-corruption,
anti-money laundering or antitrust laws or to have engaged in fraudulent behavior, it could have a material adverse effect on our reputation, competitive
position and, ultimately, our results of operations.

Changes in tax laws and examinations by tax authorities could have a material adverse effect on our business, financial condition, and results of
operations.

Our international operations are subject to taxes in the jurisdictions in which we operate. The governing tax laws and applicable tax rates vary by
jurisdiction and are subject to change and interpretation.

We may be subject to examination in the future, by U.S. federal, state and local and non-U.S. authorities on income, employment, sales and other tax
matters. While we regularly assess the likelihood of adverse outcomes from such examinations and the adequacy of our provision for taxes, there can be no
assurance that such provision is sufficient and that a determination by a tax authority would not have a material adverse effect on our business, financial
condition, and results of operations. Various tax authorities may disagree with tax positions we take, and if any such tax authorities were to successfully
challenge one or more of our tax positions, the results could materially affect our business, financial condition, and results of operations. Further, the
ultimate amount of tax payable in a given financial statement period may be impacted by sudden or unforeseen changes in tax laws, changes in the mix and
level of earnings by taxing jurisdictions, or changes to existing accounting rules or regulations. The determination of our overall provision for income and
other taxes is inherently uncertain as it requires significant judgment around complex transactions and calculations. As a result, fluctuations in our ultimate
tax obligations may differ materially from amounts recorded in our financial statements and could materially affect our business, financial condition and
results of operations in the periods for which such determination is made.

Our ability to use tax loss carryforwards and other favorable tax provisions depends on national tax laws and their interpretation in these countries.
Changes in tax laws or regulations, tax treaties or any change in position by the relevant authorities regarding the application, administration and
interpretation (including any form of administrative guidance or through the interpretation by courts) in any applicable jurisdiction, could result in higher
tax expenses and increased tax payments (prospectively or retrospectively). In addition, the uncertain legal environment in some regions could limit our
ability to enforce our rights regarding any particular tax treatment.

Furthermore, as we are operating in numerous countries and taxing jurisdictions, tax laws may be interpreted differently by the competent tax authorities
and courts, and their interpretation may change at any time, which could lead to an increase in our tax burden. For example, if a taxing authority interprets
international regulations on permanent establishments, transfer pricing, and the deductibility of certain operating expenses differently from another taxing
authority, then we could be subject to double taxation. If taxing authorities were to subject us to double taxation or assess interest and penalties, our tax
liabilities could increase, which could adversely affect our business, financial condition, and results of operations.
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Legislators and tax authorities also may change territoriality rules or their interpretation for the application of value-added tax (“VAT”) on cross-border
services or in general, which may lead to significant additional payments for past, present and future periods. Furthermore, the documentation obligations
under applicable VAT and VAT-related laws are considerable. Therefore, it cannot be ruled out that certain of our companies may not fully comply, or, as
the case may be, may have not fully complied with applicable VAT regulations throughout all phases of their development. Court decisions are sometimes
ignored by competent tax authorities or overruled by higher courts, which could lead to higher legal and tax advisory costs and create significant
uncertainty. New taxes could also result in additional costs necessary to collect the data required to assess these taxes and to remit them to the relevant tax
authorities.

Furthermore, due to the global nature of our business, it is possible that countries might attempt to impose additional or new regulations on our business or
levy additional or new sales, income or other taxes relating to our activities. For example, as part of the OECD base erosion and profit shifting (“BEPS”)
project, rules dealing with the abuse of double tax treaties, restriction on the deductibility of excessive interest payments or hybrid mismatch arrangements,
have been or will be introduced into the respective domestic laws of jurisdictions which form part of the BEPS project, through European directives and a
multilateral instrument. In addition, we may be subject to transaction-related taxes, which could, depending on the circumstances, also be applied
retroactively.

We are also regularly subject to tax audits and examinations in the jurisdictions in which we operate. While we believe that we have paid all material tax
liabilities and filed all material tax returns as of the date of this Quarterly Report on Form 10-Q, and made provisions that we believe to be adequate with
respect to material tax risks resulting from current or past tax audits, there can be no assurance that tax deficiencies will not be asserted against us or that
the taxes assessed by the competent authorities pursuant to such tax audits will not exceed such provisions. All of the tax assessments issued for periods
that were not yet finally audited may be subject to review. Future tax audits and other investigations may result in additional tax, interest payments and/or
penalties, which would negatively affect our business, financial condition and results of operation.

Any of these events occurring could, alone or in combination, have a material adverse effect on our business, financial condition, results of operations and
prospects.

Risks Related to Environmental, Social and Governance Issues
We may fail to comply with ESG market expectations which could adversely impact our business and reputation.

ESG standards and expectations regarding environmental concerns (for example, climate change and sustainability, decarbonization), social concerns (for
example, human capital management and human rights), and corporate governance concerns (for example, stakeholder relations when making business and
investment decisions) have become increasingly important to both stakeholders and investors. Companies which do not adapt to or comply with investor or
other industry stakeholders expectations and standards, or which are perceived to have not responded appropriately to the growing concern for ESG issues,
regardless of whether there is a legal requirement to do so, may suffer from reputational damage and the business, financial condition, and/or share price of
such a company could be materially and adversely affected. At the same time, compliance with certain ESG standards, in particular environmental
standards, may pose challenges to our business and lead to additional costs to report and monitor wide ranging multi-national and international ESG
requirements.
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In addition, insufficient funding or procurement of other financing instruments and other financial services such as financing, securities, hedging
instruments or insurance provided by banks, insurance companies and other financial institutions for specific projects or our whole business operations due
to financial institutions’ internal, industry-wide or policy-driven prerequisites for all dimensions of ESG, or the consideration of ESG factors at all, present
further risks for our business and our existing and potential customers when acquiring project finance for investments in our engines and services. If
financing options are unavailable due to non-compliance or compliance with certain ESG standards, or if we are unable to access alternative means of
financing on acceptable terms, or at all, we may be unable to implement our business strategy, which would have a material adverse effect on our financial
condition and results of operations and impair our ability to service our then indebtedness. The occurrence of any of the foregoing could have a material
adverse effect on our business and financial condition.

Our ESG practices and disclosures may not satisfy, appropriately respond to the concerns of, or be supported by all investors, customers, partners,
regulators, enforcement authorities, or other stakeholders (including those in support of or in opposition to ESG practices), whose expectations are evolving
and varied. Any violation of, non-compliance with, or failure to meet such expectations, or negative publicity related to our ESG practices or disclosures,
could harm our brand and reputation and adversely impact employee retention, our access to capital, or our attractiveness as a business partner, and could
expose us to increased scrutiny or criticism or to government enforcement actions and private litigation.

ESG standards may negatively affect our ability to realize projects in the distributed energy sector. For example, even if we are indirectly involved, we may
be confronted with protests against our participation in the coal, oil and gas industries from climate, environmental or other civil groups which, in particular
if such protests receive extensive media coverage, could have an impact on the willingness of important stakeholders to contribute or support our energy
solutions and power systems, which may have a material adverse effect on our business, financial position, reputation and results of operations.

Increasing and diverging shareholder, customer and regulatory agency emphasis on ESG responsibility may impose additional costs on us or expose us
to new risks.

Certain of our sharecholders, customers and employees and regulators in certain countries and municipalities continue to expect a more comprehensive
response to ESG matters while others are moving away from consideration of ESG matters. We may incur increased costs and may be exposed to new risks
responding to these higher expectations and regulatory requirements, including the EU’s Corporate Sustainability Reporting Directive (“CSRD”), the EU
Taxonomy Regulation and Corporate Sustainability Due Diligence Directive (“CSDDD”), California’s Climate Corporate Data Accountability Act, or SB
253, and the Climate-Related Financial Risk Act or SB 261, the Australia Sustainability Reporting Standards and other active, proposed or future
regulations. As ESG stakeholder expectations, reporting standards, and disclosure requirements continue to develop, we may incur increasing costs related
to ESG monitoring and reporting. We may also face additional costs connected with acquiring and auditing data, and may be exposed to data quality issues
outside of our control. We may face reputational challenges in the event that we are unable to achieve these goals or our ESG standards do not meet those
set by certain constituencies. These reputational challenges could have a material adverse effect on our business, financial condition, results of operations
and prospects.

Relatedly, there is increasing focus by regulators, customers and other stakeholders on greenwashing issues and environmental marketing and
sustainability-related claims. Given the increasing scrutiny on ESG matters as well as the increasing number of regulatory obligations relating to our
business, there is also an increasing risk that we could be perceived as or accused of making inaccurate or misleading statements regarding our ESG claims
or our performance against ESG-related measures and/or ESG initiatives. We may be subject to greenwashing allegations or claims associated with the
veracity of our environmental- and sustainability-related claims in the future, which could expose us to liabilities, require us to incur additional costs to
adequately prepare disclosures or improve internal controls, or damage our reputation.
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Conversely, anti-ESG sentiment has gained momentum across the United States, especially at the Federal executive branch and the executive branches of
certain states as well as with certain activists and non-government organizations (“NGQOs”). Various presidential executive orders issued since early 2025
implement new obligations for Federal contractors/subcontractors to certify compliance with existing Federal anti-discrimination laws, encourages private
employers to end programs supporting illegal Diversity, Equity, and Inclusion (“DEI”) discrimination and preferences, and directs Federal agencies to
formulate enforcement plans to deter DEI programs in the private sector that advance unlawful discrimination or preferences. Moreover, several states have
enacted or proposed “anti-ESG” policies or legislation. Increased anti-ESG sentiment, policies and certain deregulation in the United States could increase
customer demand for diesel-based backup engines due to lower upfront capital costs and simpler regulatory compliance, decreasing the demand for our
gas-powered engines. Declining demand for our engines in the United States could negatively impact our United States growth strategy, profitability
margins and competitive position in key markets, which could materially affect our sales, business and results of operations. In addition, NGOs, activists
and other stakeholders may criticize our sustainability initiatives or take actions against us like boycotts or adverse media campaigns. Failure to
successfully manage divergent ESG-related expectations across stakeholders, including regulators, could erode stakeholder trust, impact our reputation,
result in regulatory fines or other adverse action, and otherwise adversely affect our business.

Risks Related to Our Data, Security and Intellectual Property

Cybersecurity incidents affecting our IT systems, products, or confidential or personal information could result in material financial penalties and
legal liability, which could in turn materially adversely affect our business, results of operations and financial condition.

We rely on computer systems, hardware, software technology infrastructure and online sites and networks for both external and internal operations that are
critical to our business (“IT Systems”). We own and manage some of these IT Systems, while some are provided by third-party service providers. In
addition, we sell products and systems with digital capabilities and offer digital solutions, such as our myplant application, for remote operation and
monitoring of assets or Al-based maintenance forecasting and planning. We and certain of our third-party providers also collect, maintain and process data
about customers, employees, business partners and others, including personal information, as well as proprietary information belonging to our business
such as trade secrets (collectively, “Confidential Information”).

We face numerous and evolving cybersecurity risks that threaten the confidentiality, integrity and availability of our IT Systems and Confidential
Information. These threats may arise from diverse threat actors such as state-sponsored organizations and opportunistic hackers and hacktivists, human
error, malfeasance, internal threats, various kinds of system errors, system vulnerabilities and lack of or inadequate cybersecurity controls and protective
mechanisms as well as through diverse attack vectors, including, but not limited to, malware, social engineering/phishing, credential harvesting,
ransomware, malfeasance by insiders, human or technological error and other increasingly sophisticated attacks. Cyberattacks continue to expand and
evolve, making it difficult to detect and prevent such threats from impacting us and our operations. Globally, there continues to be an elevated volume of
cyber threats, exploitation of previously unknown software vulnerabilities, ransomware attempts and social engineering attacks, such as phishing and
impersonation, and attackers increasingly use tools and techniques that are designed to circumvent controls, avoid detection, and remove or obfuscate
forensic evidence. The proliferation of Internet of Things (“IoT”) devices and Operational Technology (“OT”) systems has expanded the potential points of
entry for an unauthorized user to access a system or network. Threat actors are targeting IoT and OT systems to disrupt critical infrastructure or gain lateral
access to corporate networks. In addition, the rise of Al Technologies has led to more sophisticated and deceptive attacks. Cybercriminals are increasingly
using Al-generated deepfake videos, audio and text to deceive individuals and organizations. These attacks can be used for impersonation in social
engineering and fraud. Attackers can manipulate systems in new ways and more easily perform functions at scale. As a result, we may be unable to detect,
investigate, remediate, or recover from future attacks or incidents, or avoid a material adverse impact to our business.

In addition, global remote working dynamics continue to present additional risk that threat actors will engage in social engineering (for example, phishing)

and exploit vulnerabilities in corporate and non-corporate networks. Ransomware attacks have become easier to execute, and with the rise of ransomware
as a service, it has become an increasingly popular business model to lease or sell ransomware variants to anyone willing to pay the fee.
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There can be no assurance that our cybersecurity risk management program and processes, including our policies, controls or procedures for our connected
assets, will be fully complied with or effective in protecting our IT Systems and Confidential Information. The techniques used to obtain unauthorized
access to systems or sabotage systems, or disable or degrade services, change frequently and are often unrecognizable until launched against a target, and
therefore we may be unable to anticipate these techniques and implement adequate preventative measures. Our servers may be vulnerable to computer
viruses or physical or electronic break-ins that our security measures may not detect. Individuals able to circumvent our security measures may
misappropriate Confidential Information held by or on behalf of us, disrupt our operations, damage our computers or otherwise damage our business.

We and the third parties upon whom we may rely for certain IT services have been, and expect to continue to be, a target of various cybersecurity attacks,
including, but not limited to, ransomware attacks, phishing and other sophisticated threats. While the impact of previous attacks has not been material,
future cybersecurity incidents could lead to unauthorized access to and potentially impair our Confidential Information, IT Systems, products, customers,
suppliers and third-party service providers. Cybersecurity incidents could result in disruptions of our business operations, delay or obstruction of
manufacturing and production, the inability to access critical data and other operational disruptions, reputational damage that may cause the loss of existing
or future customers, the loss of our intellectual property, the release of Confidential Information, litigation with third parties (including class actions) and/or
governmental investigations, fines and other penalties, among other things, which could have a material adverse effect on our business, financial condition
and results of operations. Additionally, our agreements with our customers may obligate us to investigate and notify our customers of, and provide
cooperation to our customers with respect to, security incidents. Most of our agreements with our customers do not include any limitation on our liability to
them with respect to breaches of our obligation to keep the information we receive from them confidential. As such, a security incident could expose us to
claims from customers that could result in material liability. Finally, we cannot guarantee that any costs and liabilities incurred in relation to an attack or
incident will be covered by our existing insurance policies or that applicable insurance will be available to us in the future on economically reasonable
terms or at all.

Additionally, due to concerns about data security and integrity, a growing number of legislative and regulatory bodies have adopted mandatory breach
notification rules and other requirements in the event that information subject to such laws is accessed by unauthorized persons. We may need to notify
governmental authorities and affected individuals with respect to such incidents. For example, laws in the EU and all 50 U.S. states may require businesses
to provide notice to individuals whose personal information has been disclosed as a result of a data security breach. Complying with such numerous and
complex regulations in the event of a data security breach would be expensive and difficult, and failure to comply with these regulations could subject us to
regulatory scrutiny and additional liability. We may also be contractually required to notify customers or other counterparties of a security incident,
including a data security breach. Regardless of our contractual protections, any actual or perceived data security breach, or breach of our contractual
obligations, could harm our reputation and brand, expose us to potential liability or require us to expend significant resources on data security and in
responding to any such actual or perceived breach.

Security regulations, such as the EU’s Network and Information Security 2 Directive, together with its implementing laws, impose further security
obligations, including electronic communications networks and services. We may be required to implement and contractually commit to additional security
measures to remain a competitor, as our customers may need to ensure we are able to meet the obligations they are subject to, or our customers may
alternatively choose one of our competitors. This could result in additional costs and require operational changes which could adversely affect our business,
financial condition and results of operation.

We may be unable to adequately obtain, maintain, protect or enforce our intellectual property rights, which could adversely affect our business,
financial position and results of operations.

We rely on a combination of trademark, service mark, trade secret, patent and copyright laws in the United States and other jurisdictions, as well as
contractual arrangements and confidentiality procedures, to obtain, establish, enforce and defend our intellectual property rights in the various geographic
regions in which we operate. However, the steps we take to protect our intellectual property rights may provide only limited protection and may not now or
in the future provide us with a competitive advantage.

104



Table of Contents

We rely on our trademarks and trade names to distinguish our products and solutions from those of our competitors, including our key trademarks for our
company and business names, such as INNIO, JENBACHER, WAUKESHA, MYPLANT and the “myplant” logo, and have registered or applied to
register our key trademarks. We cannot be sure that our existing trademarks will be maintained or new applications will be approved. If others assert rights
in or ownership of our trademarks or in trademarks that are similar to ours, this could harm our corporate or brand identity and lead to customer confusion.
Third parties may also oppose our trademark applications or otherwise challenge our use of the trademarks. If our trademarks are successfully challenged,
we could be forced to rebrand our products and solutions, which could result in loss of brand recognition, and could require us to devote resources to
advertising and marketing new brands (which could result in loss of goodwill and brand recognition). Further, we cannot be sure that our competitors will
not infringe upon, dilute, or otherwise violate or diminish the value of our trademarks, or that we will have adequate resources to enforce our trademarks.

We have applied for and obtained, and expect to continue to apply for, patent protection relating to certain of our existing and proposed products and
solutions. We cannot assure you our patent applications will result in issued patents, or that patents issued as a result of our patent applications will have
sufficient scope or strength to provide us with any meaningful protection or commercial advantage. If we fail to obtain issuance of patents, or our patent
claims or other intellectual property rights are rendered invalid or unenforceable, or narrowed in scope, the patent protections afforded for our products and
solutions could be impaired. Such impairment could harm our ability to market our products and solutions, negatively affect our competitive position and
harm our business and operating results, including by requiring us to re-design our affected products or services. Even in cases where we are granted patent
protection, patents have a finite term and may only cover particular aspects of our products or technologies. Further, there can be no assurance that our
competitors will not infringe our patents, that we will have adequate resources to enforce our patents, or that third parties will not create new products,
processes, or other technologies that achieve similar or better results without infringing upon patents we own.

Our business operations also rely on trade secrets and know-how, which can be difficult to protect, in particular as some courts inside and outside the
United States are less willing or unwilling to protect trade secrets and know-how. We seek to protect our trade secrets through access controls and
confidentiality agreements with our relevant employees, independent contractors and others. Nevertheless, the steps we take to protect our trade secrets
against misappropriation or other violation may be inadequate. Despite our precautions, it may be possible for unauthorized third parties to copy our
technology and use information that we regard as proprietary to create products and services that compete with our solutions, which may cause us to lose
market share or render us unable to operate our business profitably. If any of our trade secrets were to be lawfully obtained or independently developed by a
competitor or other third party, we would have no right to prevent them from using that technology or information to compete with us, and our competitive
position would be materially and adversely harmed. The loss of trade secret protection could make it easier for third parties to compete with our products
and solutions by copying functionality.

Legal standards relating to the validity, enforceability and scope of protection of intellectual property rights are uncertain. From time to time, legal action
by us may be necessary to enforce our patents and other intellectual property rights, to protect our trade secrets, to determine the validity and scope of the
proprietary rights of others, or to defend against claims of infringement or invalidity. Protecting our intellectual property rights, both as a defendant and
plaintiff, as applicable, through litigation in the United States and internationally may entail significant time and expense. Such litigation could result in
substantial costs and diversion of resources and could negatively affect our business, financial condition, and results of operations, and may not be
successful. Our inability to protect our proprietary technology against unauthorized copying or use, as well as any costly litigation that we may enter into to
protect and enforce our intellectual property rights, could make it more expensive for us to do business and adversely affect our operating results by
delaying further sales or the implementation of our technologies, impairing the functionality of our solutions, delaying introductions of new features or
applications or injuring our reputation. Furthermore, our efforts to enforce our intellectual property rights may be met with defenses, counterclaims or
countersuits attacking the validity and enforceability of our intellectual property rights. If such defenses, counterclaims, or countersuits are successful, we
could lose valuable intellectual property rights. In addition, the laws of some countries do not protect intellectual property rights to the same extent as the
laws in Europe and the United States, and, as a result, we may not be able to protect our technology and intellectual property in all jurisdictions in which
we operate.
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Third parties may bring intellectual property infringement claims against us, and such claims could be time-consuming or costly, and could have a
material adverse effect on our business, financial position and results of operations.

Our success depends, in part, on our ability to develop and commercialize our products and services without infringing, misappropriating, or otherwise
violating the intellectual property rights of third parties. Our products are proprietary developments, but their basic designs could resemble competing
products. Although we have implemented processes designed to avoid our products or parts thereof infringing intellectual property rights of third parties (in
particular patents, trademarks and design rights), there can be no guarantee that our mechanisms will detect infringements in time or at all. We may become
subject to claims that our current or future offerings infringe upon, misappropriate, dilute or otherwise violate third parties’ intellectual property rights. Any
infringement claims, regardless of their merit or resolution, may be time consuming, costly, damaging to our brand and reputation, harmful to our customer
relationships, create liability for us, and cause diversion of the efforts and attention of our management. Additionally, we may be contractually expected to
indemnify our partners and customers for expenses or liabilities incurred as a result of third-party intellectual property infringement claims associated with
our technologies.

A successful infringement claim against us could result in our being required to enter into license agreements (if available on commercially reasonable
terms or at all), substitute inferior or costlier technologies into our solutions, pay monetary damages or royalties and/or comply with an injunction against
providing some or all of our products and solutions to customers. If we cannot license or develop alternative non-infringing substitutes for any infringing
technology used in any aspect of our business, we could be forced to limit or stop sales of our technologies and may be unable to compete effectively. Due
to the significant amount of discovery required in connection with intellectual property litigation, our confidential information could also be compromised
by disclosure during litigation. Any of these results may have a material adverse effect on our business, financial position and results of operations.

Our use of “open-source” software in our technology could have a material adverse effect on our business, financial position and results of operations.

We use third-party open-source software in connection with the development and deployment of our products and solutions and may continue to use open-
source software in the future. Certain open-source licenses contain requirements that users who distribute proprietary software containing or linked to open-
source software to publicly disclose all or part of the source code to such proprictary software and/or make available any derivative works of the open-
source code under the same open-source license, which could include proprietary source code. While we employ practices designed to monitor our
compliance with the licenses of open-source software and to ensure that we do not use any of the open-source software in a manner that would require us to
disclose the source code of our proprietary software to the public, we cannot guarantee that we will be successful. We cannot guarantee that all open-source
software is reviewed prior to use in our products and solutions, or that our developers have not incorporated (and will not in the future incorporate) open-
source software into our products and solutions without our knowledge. Furthermore, there are an increasing number of open-source license types, almost
none of which have been tested in a court of law, resulting in a dearth of guidance regarding the proper legal interpretation of such licenses. As a result,
there is a risk that open-source software licenses could be construed in a manner that imposes unanticipated conditions or restrictions on our ability to
market or provide our products or solutions. If we were to receive a claim of non-compliance with the terms of any of our open-source licenses, we may be
required to publicly release certain portions of our proprietary source code or expend substantial time and resources to re-engineer some or all of our
proprietary software.
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The use and distribution of open-source software may entail greater risks than the use of third-party commercial software, as open-source licensors
generally do not provide support, warranties, indemnification or other contractual controls or protections regarding infringement claims, the origin of the
software, or the functionality or quality of the code. To the extent that our technologies depend upon the successful operation of open-source software, any
undetected errors or defects could prevent the deployment or impair the functionality of our systems and injure our reputation. In addition, the use of open-
source software in our offerings could expose us to security vulnerabilities because the public availability of such software may make it easier for hackers
and other third parties to compromise our technologies. Any of the foregoing could materially adversely affect our business, financial position and results
of operations, as well as our reputation, including if we are required to take remedial action that may divert resources away from our development efforts.

From time to time, we may face claims from third parties asserting ownership of, or demanding release of, the open-source software or derivative works
that we developed using such software (which could include our proprietary source code), or otherwise seeking to enforce the terms of the applicable open-
source license. These claims, regardless of validity, could result in time consuming and costly litigation, divert management’s time and attention away from
developing the business, expose us to customer indemnity claims, or force us to disclose source code. Litigation could be costly for us to defend, result in
our paying damages or entering into unfavorable licenses, have a negative effect on our business, operating results, financial condition, and future prospects
or cause delays by requiring us to devote additional R&D resources to change our solutions.

Non-compliance with data protection laws and other requirements could result in significant liability and reputational harm to our business, and
adverse changes in the applicable legal framework could increase our costs of operations.

We and our customers are subject to privacy- and data security-related laws, regulations and other requirements that impose obligations in connection with
the collection, use, storage, transfer, dissemination, security, and/or other processing of personal data. Existing privacy- and information security-related
laws and regulations are rapidly evolving and subject to potentially differing interpretations, and we expect that legislative and regulatory bodies will
expand existing or enact new laws and regulations regarding privacy- and information security-related matters in the future. New laws, amendments to, or
re-interpretations of, existing laws and regulations, rules of self-regulatory bodies, industry standards and contractual obligations may each impact our
business and practices, and we may be required to expend significant resources to adapt to these changes or stop offering our services in certain countries.
In addition, because the scope of these laws is changing, it may be subject to differing interpretations, may be inconsistent among countries and
jurisdictions in which we operate, or conflict with other rules, it may be costly for us to comply with these laws and regulations, and our attempts to comply
with them may adversely affect our business, results of operations and financial condition.

Numerous countries and governmental bodies, including the EU member states, have laws and regulations concerning the collection, retention, storage,
use, processing, sharing, and disclosing of personal data. These include, for example, the EU General Data Protection Regulation (“EU GDPR”), the
California Consumer Privacy Act (“CCPA”) in the United States and similar laws in other jurisdictions. These laws impose comprehensive data privacy
compliance obligations in relation to our collection, processing, sharing, disclosure, transfer and other use of data relating to an identifiable living
individual or “personal data,” including a principle of accountability and the obligation to demonstrate compliance through policies, procedures, training
and audit, as well as regulating cross-border transfers of personal data out of the European Economic Area (“EEA”). In relation to data transfers from the
EEA to the United States, the EU-U.S. Data Privacy Framework (“DPF”) was approved by the European Commission in July 2023 as an effective EU
GDPR data transfer mechanism to U.S. entities self-certified under the DPF.
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In relation to such cross-border transfers of personal data, we expect the existing legal complexity and uncertainty regarding international personal data
transfers to continue, and international transfers to the United States and to other jurisdictions more generally to continue to be subject to enhanced scrutiny
by regulators. As the regulatory guidance and enforcement landscape in relation to data transfers continue to develop, we could suffer additional costs,
complaints and/or regulatory investigations or fines; we may have to stop using certain tools and vendors and make other operational changes; we may
have to implement alternative data transfer mechanisms under the EU GDPR and/or take additional compliance and operational measures; and/or it could
otherwise affect the manner in which we provide our services, and could adversely affect our business, operations and financial condition.

Penalties for certain breaches are up to the greater of €20 million or four percent of our global annual turnover. In addition to fines, a breach of the EU
GDPR may result in regulatory investigations, reputational damage, orders to cease/change our use of data, enforcement notices, and potential civil claims
(including class action type litigation). We seek to comply with and abide by all laws, regulations, and other requirements to which we are subject and
devote significant time and resources to our compliance efforts. Despite such efforts, there is a risk that we may fail, or be perceived to fail, to comply with
our data privacy obligations, which could result in legal claims or proceedings (including class actions), regulatory investigations or enforcement actions.
We could incur significant costs in investigating and defending such claims and, if found liable, pay significant damages or fines or be required to make
changes to our business. These proceedings and any subsequent adverse outcomes may subject us to significant negative publicity and an erosion of trust. If
any of these events were to occur, our business, results of operations and financial condition could be materially adversely affected.

Risks Related to Ownership of Our Common Shares

The requirements of being a public company may strain our resources, divert management’s attention, and affect our ability to attract and retain
qualified board members.

As a public company, we are subject to the reporting requirements of the Exchange Act, the Sarbanes-Oxley Act of 2002 (the “Sarbanes-Oxley Act”), the
Dodd-Frank Act, the listing requirements of Nasdaq and other applicable securities rules and regulations. Compliance with these rules and regulations will
increase our legal and financial compliance costs, make some activities more difficult, time consuming, or costly, and increase demand on our systems and
resources. The Exchange Act requires, among other things, that we file annual, quarterly, and current reports with respect to our business and results of
operations. In addition, we expect that our management and other personnel will need to divert attention from operational and other business matters to
devote substantial time to these public company requirements. We cannot predict or estimate the amount of additional costs we may incur as a result of
being a public company or the timing of such costs.

Our executive officers have limited experience in dealing with the increasingly complex laws pertaining to public companies, which may increase the
amount of their time devoted to these activities and result in less time being devoted to the management and growth of the business. We continue to
evaluate whether we have adequate personnel with the appropriate level of knowledge, experience and training in the accounting policies, practices or
internal control over financial reporting required of public companies. We may expand our employee base and hire additional employees to support our
operations as a public company, which may in the future cause our operating costs to increase. For additional information, see the section titled “—Risks
Related to Our Financial Condition—If our estimates or judgments relating to our critical accounting policies are based on assumptions that change or
prove to be incorrect or accounting principles or the interpretation thereof change, our business, financial condition and results of operations could be
adversely affected.”

Being a public company also makes it more expensive for us to obtain director and officer liability insurance, and we may be required to accept reduced
coverage, incur substantially higher costs to obtain coverage or only obtain coverage with a significant deductible. These factors could also make it more
difficult for us to attract and retain qualified executive officers and qualified members of our board of directors, particularly to serve on our audit committee
and compensation committee.
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In addition, changing laws, regulations, and standards relating to corporate governance and public disclosure are creating uncertainty for public companies,
increasing legal and financial compliance costs, and making some activities more time consuming. These laws, regulations, and standards are subject to
varying interpretations in many cases due to their lack of specificity, and as a result, their application in practice may evolve over time as new guidance is
provided by regulatory and governing bodies. Evolving laws, regulations, and standards could result in continuing uncertainty regarding compliance
matters and higher costs necessitated by ongoing revisions to disclosure and governance practices. We invest resources to comply with evolving laws,
regulations and standards, and this investment may result in increased general and administrative expenses and a diversion of management’s time and
attention from revenue-generating activities to compliance activities. If, notwithstanding our efforts, we fail to comply with new laws, regulations and
standards or our efforts differ from the activities intended by regulatory or governing bodies due to ambiguities related to their application and practice,
regulatory authorities may initiate legal proceedings against us, and our business, financial condition, and results of operations could be adversely affected.

The market price of our common shares may be volatile, and you could lose all or part of your investment.

The market price of our common shares may be highly volatile and may fluctuate or decline substantially as a result of a variety of factors, many of which
are beyond our control, including the following:

»  price and volume fluctuations, as well as volatility, in the overall stock market from time to time;

* changes in operating performance and stock market valuations of other energy infrastructure companies generally, or those in our industry in
particular;

« actual or perceived security breaches or other security incidents;

* any actual or anticipated changes in the financial projections we may provide to the public or our failure to meet those projections;

» sales of shares of our common shares by us or our shareholders;

* the recruitment or departure of key personnel;

* changes in prevailing interest rates and other macroeconomic conditions;

+ fluctuations in the trading volume of our shares or the size of our public float;

+ actual or anticipated developments in our business, our competitors’ businesses, or the competitive landscape generally;

+ failure of securities analysts to maintain coverage of us, changes in actual or future expectations of investors or securities analysts or our failure to
meet these estimates or the expectations of investors;

+ litigation involving us, our industry or both;

* governmental or regulatory actions or audits;

+ regulatory or legal developments in the United States and other countries;

*  our ability to produce timely and accurate financial statements; and

+ changes in accounting standards, policies, guidelines, interpretations, or principles.

The realization of any of the above risks or any of a broad range of other risks, including those described in this “Risk Factors” section, could have an
adverse impact on the market price of our common shares.

In addition, in the past, following periods of volatility in the overall market and the market price of a particular company’s securities, securities class action
litigation has often been instituted. This litigation, if instituted against us, could result in substantial costs and a diversion of our management’s attention
and resources.
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Our quarterly results are likely to fluctuate and as a result may adversely affect the trading price of our common shares.

Our quarterly results of operations have historically varied from period to period, and we expect that our results of operations will continue to vary in the
future, and period-to-period comparisons of our results of operations may not be meaningful. Accordingly, the results for any one quarter are not
necessarily an accurate indication of future performance. Our quarterly financial results may fluctuate due to a variety of factors, many of which are outside
of our control. Factors that may cause fluctuations in our quarterly financial results include:

»  general economic conditions, including economic slowdowns, recessions, interest rate changes, inflation, and the tightening of credit markets;
* the demand of new equipment and services;

+ the amount and timing of costs and availability related to our materials;

* the amount and timing of operating expenses related to maintaining and expanding our business, operations and infrastructure;

*  our ability to manage our expanding global capacity and geographic mix;

* network outages or actual or perceived security breaches or incidents;

e the investment in R&D;

* our involvement in litigation or regulatory enforcement efforts (or the threat thereof) or those that impact our industry generally; and

+  changes in laws and regulations that impact our business.

If securities or industry analysts either do not publish research about us or publish inaccurate or unfavorable research about us, our business, or our
market, or if they adversely change their recommendations regarding our common shares, the trading price or trading volume of our common shares
could decline.

The trading market for our common shares is influenced in part by the research and reports that securities or industry analysts may publish about us, our
business, our market, or our competitors. If one or more securities analysts initiate research with an unfavorable rating or downgrade our common shares,
provide a more favorable recommendation about our competitors, or publish inaccurate or unfavorable research about our business, our common share
price would likely decline. If one or more of these analysts cease coverage of us or fail to publish reports on us regularly, we could lose visibility in the
financial markets and demand for our common shares could decrease, which in turn could cause the price and trading volume of our common shares to
decline.

Our Principal Shareholder owns a significant percentage of our common shares and has certain governance rights. Consequently, our Principal
Shareholder has significant influence on, and may control, all major corporate decisions and its interests may conflict with your interests as an owner
of our common shares and our interests.

We are controlled by our Principal Shareholder, who owned 86.2% of our common shares in the aggregate as of September 30, 2026. Accordingly, our
Principal Shareholder is able to control the outcome of substantially all matters that require a resolution of our general meeting, including the appointment
of our directors and the approval of material transactions. Consequently, by virtue of its shareholding, our Principal Shareholder could exercise a
controlling interest over our business, affairs and policies, including the appointment of our directors and the entering into of business combinations or
dispositions and other corporate transactions. Even if our Principal Shareholder was to own or control less than a majority of our total outstanding common
shares, it would still be able to exert significant influence over the outcome of substantially all matters that require a resolution of our general meeting so
long as they own a significant portion of our total outstanding common shares.

Additionally, we are party to a relationship agreement with our Principal Shareholder, which we will refer to herein as the “Relationship Agreement.” The
Relationship Agreement regulates the ongoing relationship between us and our Principal Shareholder and governs the exercise by our Principal Shareholder
of certain rights in respect of us.

Moreover, for as long as the Relationship Agreement has not terminated in accordance with its terms, our Principal Shareholder will have certain rights in
respect of the composition of our board of directors and our governance:
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*  our Principal Shareholder will have the right to make a binding nomination for up to five (5) of our non-executive directors, depending on and
commensurate to the percentage of our issued share capital held by our Principal Shareholder, which can only be overruled by a two-thirds
majority of votes cast by our general meeting representing more than half of our issued share capital;

* our Principal Shareholder may appoint up to four (4) observers to our board of directors, who will be allowed to attend meetings of our board of
directors, may have consultation rights in relation to resolutions passed by our board of directors in writing, and may receive certain information
and documents in connection therewith, for as long as our Principal Shareholder holds at least 15% of our issued share capital,

» for as long as our Principal Shareholder holds more than 15% of our issued share capital, subject to certain exceptions, resolutions of our board of
directors can only be passed if at least one nominee of our Principal Shareholder, selected by our Principal Shareholder, serving on our board of
directors is present or represented (provided that such nominee(s) is/are allowed to exercise his/her/their voting rights under applicable law);

» for as long as our Principal Shareholder holds more than 20% of our issued share capital, it may convene our general meeting and set the agenda
for our general meeting;

« for as long as our Principal Shareholder holds more than 25% of our issued share capital, certain resolutions of our board of directors can only be
passed with the affirmative vote of at least one nominee of our Principal Shareholder, selected by our Principal Shareholder, serving on our board
of directors (provided that such nominee(s) is/are allowed to exercise his/her/their voting rights under applicable law); and

+ for as long as our Principal Shareholder holds more than 50% of our issued share capital, certain resolutions of our general meeting, including to
amend our articles of association, will require a proposal of our board of directors with the affirmative vote of at least one nominee of our
Principal Shareholder, selected by our Principal Shareholder, serving on our board of directors (provided that such nominee(s) is/are allowed to
exercise his/her/their voting rights under applicable law).

Our Principal Shareholder may have interests that are different from yours and may vote and/or exercise its governance rights reflected above in a way with
which you disagree and that may be adverse to your interests. In addition, our Principal Shareholder’s concentration of ownership could have the effect of
delaying or preventing a change in control or otherwise discouraging a potential acquirer from attempting to obtain control of us, which could cause the
market price of our common shares to decline or prevent our shareholders from realizing a premium over the market price for their common shares.

Additionally, our Principal Shareholder is in the business of making investments in companies and may from time to time acquire and hold interests in
businesses that compete directly or indirectly with us or supply us with goods and services. Our Principal Shareholder may also pursue acquisition
opportunities that may be complementary to our business and, as a result, those acquisition opportunities may not be available to us. Sharcholders should
consider that the interests of our Principal Shareholder may differ from their interests in material respects.

We are a “controlled company” within the meaning of the Nasdaq rules and, as a result, qualify for, and may rely on, exemptions from certain
corporate governance requirements.

Our Principal Shareholder controls a majority of our outstanding common shares. As a result, we are a “controlled company” within the meaning of the
Nasdaq corporate governance standards. A company of which more than 50% of the voting power is held by an individual, a group or another company is a
“controlled company” within the meaning of the Nasdaq rules and may elect not to comply with certain corporate governance requirements of Nasdaq,
including:

+ the requirement that a majority of our board of directors consist of independent directors;

* the requirement that we have a nominating and corporate governance committee that is comprised entirely of independent directors with a written
charter addressing the committee’s purpose and responsibilities;

» the requirement that we have a compensation committee that is comprised entirely of independent directors with a written charter addressing the
committee’s purpose and responsibilities; and

* the requirement for an annual performance evaluation of the nominating and corporate governance and compensation committees.
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While we do not currently rely on any of these exemptions, we may rely on some or all of these exemptions in the future so long as we remain a controlled
company. For example, we may not have a majority of independent directors on our board of directors, an entirely independent nominating and corporate
governance committee or an entirely independent compensation committee, and we may not perform annual performance evaluations of the nominating
and corporate governance committee and compensation committee. The independence standards are intended to ensure that directors who meet those
standards are free of any conflicting interest that could influence their actions as directors. Accordingly, you will not have the same protections afforded to
shareholders of companies that are subject to all of the corporate governance requirements of Nasdagq.

We may become subject to the Dutch large company regime, which would affect our governance structure, including how the members of our board
are appointed and dismissed.

We may become subject to the large company regime (structuurregime) under Dutch law if we have filed a statement with the Dutch trade register for a
consecutive period of three years stating that (i) according to our balance sheet with explanatory notes, our issued share capital together with our reserves
amounts to at least EUR 16 million (as such standard may be revised from time to time), (ii) we, or any of our dependent companies (as defined by Dutch
law), have established a Dutch works council pursuant to a statutory requirement under Dutch law and (iii) we and our dependent companies (as defined by
Dutch law) together regularly employ at least 100 employees in the Netherlands. If we meet the criteria of the large company regime, we will be obligated
to file this statement with the Dutch trade register within two months after adoption of our statutory annual accounts by the general meeting. If we become
subject to this large company regime, this would affect the governance structure of our company. Among other matters, our executive directors would then
be appointed by our non-executive directors (instead of the general meeting) and certain nomination rights (including for our Dutch works council) would
apply to the appointment of our non-executive directors. We have not yet filed a statement that we meet the criteria of the large company regime.

Sales of a substantial number of common shares in the public market by our existing shareholders could cause our share price to fall.

Sales of a substantial number of common shares in the public market or the perception that these sales might occur, could depress the market price of our
common shares and could impair our ability to raise capital through the sale of additional equity securities. Substantially all of our existing shareholders,
including the Principal Shareholder, are subject to lock-up agreements with the underwriters of the IPO that restrict the shareholders’ ability to transfer
common shares for 180 days from June 3, 2026, the date of the Prospectus, subject to certain exceptions. As of September 30, 2026, we had 750,000,000
common shares outstanding of which, 646,500,000 shares will become eligible for sale upon expiration of the lock-up period, subject to certain limitations.
None of the shares issued or issuable upon exercise of options vested as of the expiration of the lock-up period will be eligible for sale at that time. Further,
Goldman Sachs & Co. LLC, J.P. Morgan Securities LLC and Morgan Stanley & Co. LLC may, in their sole discretion, release all or some portion of the
shares subject to the lock-up agreements at any time and for any reason. Sales of a substantial number of such shares upon expiration of the lock-up
agreements, the perception that such sales may occur, or early release of these agreements, could have a material and adverse effect on the trading price of
our common shares.

Moreover, our Principal Shareholder, who holds 646,500,000 of our outstanding common shares as of September 30, 2026, has rights pursuant to the
Registration Rights Agreement, subject to certain conditions, such as the 180-day lock-up arrangement described above, to require us to file registration
statements for the public sale of their shares or to include their shares in registration statements that we may file for ourselves or other shareholders. Any
sales of securities by our Principal Shareholder could have a material and adverse effect on the trading price of our common shares.
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If we do pay dividends, we may need to withhold tax on such dividends payable to holders of our shares in both Germany and the Netherlands.

Dividends distributed by a company may be subject to Dutch dividend withholding tax and/or Dutch conditional withholding tax if such company (i) has its
place of effective management in the Netherlands, or (ii) is incorporated under Dutch law pursuant to the so-called incorporation rule as laid down in article
1(3) of the Dutch Dividend Withholding Tax Act 1965 (Wet op de dividendbelasting 1965) and article 1.3(1) of the Dutch Withholding Tax Act 2021 (Wet
bronbelasting 2021) (the “Incorporation Rule”). Pursuant to the Reorganization, we were incorporated pursuant to the laws of Germany as INNIO Holding
GmbH on September 1, 2025, converted from a German limited liability company (Gesellschaft mit beschrinkter Haftung), into INNIO Group Holding
B.V., a private company with limited liability under Dutch law (besloten vennootschap met beperkte aansprakelijkheid), and then converted into a public
company under Dutch law (naamloze vennootschap) and changed our legal name to INNIO N.V. These transactions are collectively referred to as “the
Conversion” or “the Reorganization”. We take the position that for purposes of the Incorporation Rule, we continue to be incorporated under German law,
and should not be considered incorporated under Dutch law. Therefore, we should not be considered a tax resident of the Netherlands for Dutch
withholding tax purposes on the basis of the Incorporation Rule. As a result, and as long as our place of effective management is in Germany, or in any
event not in the Netherlands, any dividends distributed by us should not be subject to Dutch dividend withholding tax or Dutch conditional withholding tax.

However, in the event the Dutch tax authorities would take a different position, or there is a change in applicable tax laws or interpretations thereof, and it
is subsequently determined that we should be considered to be incorporated under Dutch law for purposes of the Incorporation Rule, we would also be a
tax resident of the Netherlands for Dutch corporate income tax, Dutch dividend withholding tax and Dutch conditional withholding tax purposes and as
such, dividends distributed by us, if any, would generally be subject to Dutch dividend withholding tax and may, in certain specific situations, also be
subject to Dutch conditional withholding tax. This would also result in us being a tax resident in both the Netherlands, based on the Incorporation Rule, and
Germany (provided that our place of effective management is in Germany). In such event, the so-called tie-breaker provision (the “Tie-Breaker Provision™)
included in article 4(3) of the 2012 Convention between the Federal Republic of Germany and the Kingdom of the Netherlands for the avoidance of double
taxation with respect to taxes on income (the “German-NL Tax Treaty”) as in effect on the date of this Quarterly Report on Form 10-Q, determines that we
should qualify solely as a tax resident in Germany for purposes of the German-NL Tax Treaty, provided that our place of “effective management” is in
Germany. As a result, and as long as our place of effective management is in Germany and the Tie-Breaker Provision or, in the event the German-NL Tax
Treaty would become a “Covered Tax Agreement” for the purposes of the Multilateral Convention to Implement Tax Treaty Related Measures to Prevent
Base Erosion and Profit Shifting (“MLI”), the reservation made by Germany with respect to the Tie-Breaker Provision as part of the MLI are not changed,
we should solely qualify as a tax resident in Germany for purposes of the German-NL Tax Treaty and the Netherlands may, as a consequence thereof, only
levy Dutch dividend withholding taxes with respect to dividends distributed by us to (i) holders of common shares who are resident or deemed to be
resident in the Netherlands for Dutch income tax purposes (“Dutch Resident Holders™) or (ii) holders of common shares that are neither resident nor
deemed to be resident of the Netherlands (“Non-Resident Holders”) if the common shares are attributable to a Dutch permanent establishment of such Non-
Resident Holder. In such event, dividends distributed by us to Dutch Resident Holders and a Dutch permanent establishment of Non-Resident Holders are
subject to Dutch dividend withholding tax at a rate of, as per the date of this Quarterly Report on Form 10-Q, 15% and, in certain specific situations, to
Dutch conditional withholding tax at a rate of, as per the date of this Quarterly Report on Form 10-Q, 25.8% (with a maximum overall effective tax rate of
25.8% as per the date of this Quarterly Report on Form 10-Q). In addition, we would be required to identify our shareholders in order to assess whether
there are Dutch Resident Holders or Non-Resident Holders with a permanent establishment in the Netherlands to which such common shares are
attributable. Such identification may not always be possible in practice and if the identity of our shareholders in such event cannot be determined,
withholding of both Dutch and German (provided that our place of effective management is in Germany) dividend withholding tax may occur upon a
payment of dividends.
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We do not intend to pay cash dividends on our common shares for the foreseeable future, and we may change our dividend policy at any time.

We currently intend to retain our future earnings, if any, to finance the further development and expansion of our business and do not intend to pay cash
dividends on our common shares in the foreseeable future. Our dividend policy may change at any time without notice. The declaration, amount and
payment of any future dividends on our common shares will be at the sole discretion of our board of directors, in accordance with our articles of association
and are subject to Dutch law. Under Dutch law, we may only pay dividends and other distributions from our reserves to the extent our shareholders’ equity
(eigen vermogen) exceeds the sum of our paid-in and called-up share capital plus the reserves we must maintain under Dutch law or our articles of
association. Additionally, for profit distributions, we may only distribute after the adoption of our statutory annual accounts at our general meeting,
evidencing that such dividend distribution is allowed. Subject to those restrictions, any future determination to pay dividends or other distributions from our
reserves will be at the discretion of our board of directors and will depend upon a number of factors, including our results of operations, financial condition,
future prospects, contractual restrictions, restrictions imposed by applicable law and other factors we deem relevant. As a result, we may not pay dividends
at any rate or at all.

Shareholders may not be able to exercise preemption rights and, as a result, may experience substantial dilution upon future issuances of common
shares or grants of rights to subscribe for shares.

In the event of an issuance of common shares or a grant of rights to subscribe for common shares, subject to certain exceptions, each shareholder will have
a pro rata preemption right in proportion to the aggregate nominal value of such holder’s common shares. These preemption rights may be restricted or
excluded by a resolution of the general meeting or by another corporate body designated by the general meeting. Our board of directors is authorized for a
period of five years from June 4, 2026 to issue shares or grant rights to subscribe for shares up to our authorized share capital from time to time and to limit
or exclude preemption rights in connection therewith. This could cause existing shareholders to experience substantial dilution of their interest in us.

There can be no assurance that we will not be classified as a passive foreign investment company, which could result in material adverse U.S. federal
income tax consequences to U.S. Holders of the shares.

Special U.S. tax rules apply to non-U.S. companies that are considered to be a passive foreign investment company (“PFIC”). We will be classified as a
PFIC for any taxable year if, either (i) 75% or more of our gross income consists of passive income or (ii) 50% or more of the average value of our assets
(generally determined on a quarterly basis) consists of assets that produce, or are held for the production of, passive income. For purposes of the above
calculations, a non-U.S. corporation that owns, directly or indirectly, at least 25% by value of the equity of another entity generally is treated as if it held its
proportionate share of the assets of the other entity and received directly its proportionate share of the income of the other entity. Passive income generally
includes dividends, interest, certain royalties (other than those derived in the active conduct of a trade or business) and certain gains. Cash is generally a
passive asset for these purposes. The value of our goodwill is an active asset under the PFIC rules to the extent attributable to activities that produce active
income.

Based on the current and anticipated composition of our income, assets and our operations and activities, we do not expect to be a PFIC for the current
taxable year or in the foreseeable future. However, the determination of whether we may be classified as a PFIC for the current taxable year cannot be
made until after the end of the taxable year and will depend on all of the relevant facts and circumstances at that time, some of which may be beyond our
control, such as the trading price of our common shares and the value of our assets, including unbooked goodwill and other intangible assets.

As the PFIC tests must be applied at the end of each year, and the composition of our income and assets and the value of our assets may change over time,
it is possible that we may become a PFIC in the current or a future taxable year. Accordingly, there can be no assurance that we will not be a PFIC for any
year in which a U.S. Holder holds its stock. If we were a PFIC for any taxable year during which a U.S. Holder owned a common share, certain adverse
U.S. federal income tax consequences could apply to U.S. Holders. U.S. investors are urged to consult their own tax advisors about the application of the
PFIC rules to us.
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Investors may have difficulty enforcing civil liabilities against us or our directors and/or other officers.

We are a public company (naamloze vennootschap) under the laws of the Netherlands. As such, under Dutch private international law, the rights and
obligations of our shareholders vis-a-vis the company originating from Dutch corporate law and our articles of association, as well as the civil liability of
our officers (functionarissen) (including our directors and executive officers) are governed in certain respects by the laws of the Netherlands.

We are not a resident of the United States and our officers may also not all be residents of the United States. As a result, depending on the subject matter of
the action brought against us and/or our officers, United States courts may not have jurisdiction. If a Dutch court has jurisdiction with respect to such
action, that court will apply Dutch procedural law and Dutch private international law to determine the law applicable to that action. Depending on the
subject matter of the relevant action, a competent Dutch court may apply another law than the laws of the United States. Additionally, service of process
against non-residents of the United States can in principle, but absent, for example, a valid choice of domicile, not be effected in the United States, which
may increase the difficulty of our investors to enforce civil liabilities against us, our directors and our officers.

Furthermore, a large portion of our assets are located outside the United States. As of the date of this Quarterly Report on Form 10-Q, (i) there is no treaty
in force between the United States and the Netherlands for the reciprocal recognition and enforcement of judgments, other than arbitration awards, in civil
and commercial matters and (ii) both the Hague Convention on Choice of Court Agreements (2005) and the Hague Judgments Convention (2019) have
entered into force for the Netherlands but have not entered into force for the United States. Consequently, a judgment rendered by a court in the United
States will not automatically be recognized and enforced by the competent Dutch courts. However, if a person has obtained a judgment rendered by a court
in the United States that is enforceable under the laws of the United States and files a claim with the competent Dutch court, the Dutch court will in
principle give binding effect to that United States judgment if (i) the jurisdiction of the United States court was based on a ground of jurisdiction that is
generally acceptable according to international standards, (ii) the judgment by the United States court was rendered in legal proceedings that comply with
the Dutch standards of proper administration of justice including sufficient safeguards (behoorlijke rechtspleging), (iii) binding effect of such United States
judgment is not contrary to Dutch public order (openbare orde) and (iv) the judgment by the United States court is not incompatible with a decision
rendered between the same parties by a Dutch court, or with a previous decision rendered between the same parties by a foreign court in a dispute that
concerns the same subject and is based on the same cause, provided that the previous decision qualifies for recognition in the Netherlands. Even if such a
United States judgment is given binding effect, a claim based thereon may, however, still be rejected if the United States judgment is not or no longer
formally enforceable. Moreover, if the United States judgment is not final (for instance, when appeal is possible or pending) a competent Dutch court may
postpone recognition until the United States judgment will have become final, refuse recognition under the understanding that recognition can be asked
again once the United States judgment will have become final, or impose as a condition for recognition that security is posted.

A competent Dutch court may deny the recognition and enforcement of punitive damages or other awards. Moreover, a competent Dutch court may reduce
the amount of damages granted by a United States court and recognize damages only to the extent that they are necessary to compensate actual losses or
damages. Finally, there may be specific other instances, including pursuant to anti-boycott rules and regulations, where Dutch law prohibits the recognition
and enforcement of a United States judgment. Thus, United States investors may not be able, or experience difficulty, to enforce a judgment obtained in a
United States court against us or our officers.

The United States and Germany currently do not have a treaty providing for the reciprocal recognition and enforcement of judgments, in civil and
commercial matters. Consequently, a final judgment for payment or declaratory judgments given by a court in the United States, whether or not predicated
solely upon U.S. securities laws, would not automatically be recognized or enforceable in Germany. German courts may deny the recognition and
enforcement of a judgment rendered by a U.S. court if they consider the U.S. court not to be competent or the decision to be in violation of German public
policy principles. For example, judgments awarding punitive damages are generally not enforceable in Germany. A German court may reduce the amount
of damages granted by a U.S. court and recognize damages only to the extent that they are necessary to compensate actual losses or damages.
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In addition, actions brought in a German court against us, our executive officers, directors, senior management and the experts named in the Prospectus to
enforce liabilities based on U.S. federal securities laws may be subject to certain restrictions. In particular, German courts generally do not award punitive
damages. Litigation in Germany is also subject to rules of procedure that differ from the U.S. rules, including with respect to the taking and admissibility of
evidence, the conduct of the proceedings and the allocation of costs. German procedural law does not provide for pre-trial discovery of documents, nor
does Germany support pre-trial discovery of documents under the 1970 Hague Evidence Convention. Proceedings in Germany would have to be conducted
in the German language and all documents submitted to the court would, in principle, have to be translated into German. For these reasons, it may be
difficult for a U.S. investor to bring an original action in a German court predicated upon the civil liability provisions of the U.S. federal securities laws
against us, our executive officers, directors, senior management and the experts named in the Prospectus.

Based on the foregoing, there can be no assurance that U.S. investors will be able to enforce against us or our executive officers, directors or certain experts
named in the Prospectus who are residents of or possessing assets in the Netherlands, Germany, or other countries other than the United States any
judgments obtained in U.S. courts in civil and commercial matters, including judgments under the U.S. federal securities laws.

Holders of our common shares have limited choice of forum, which could limit our shareholders’ ability to obtain a favorable judicial forum for
disputes with us or our directors, officers or employees.

Our articles of association provide for a federal forum selection provision stating that, unless we consent in writing to the selection of an alternative forum,
the sole and exclusive forum for any complaint asserting a cause of action arising under the U.S. Securities Act of 1933, as amended, or under the U.S.
Securities Exchange Act of 1934, as amended, to the fullest extent permitted by applicable law, shall be the U.S. federal district courts. In principle, our
shareholders are bound by this arrangement, provided, however, that our shareholders cannot and will not be deemed to have waived compliance with U.S.
federal securities laws and the rules and regulations thereunder. Our federal forum selection provision may limit a shareholder’s ability to bring a claim in a
judicial forum that it finds favorable for disputes with us or our directors, officers or employees, which may discourage the filing of lawsuits against us or
our directors, officers or employees, even though an action, if successful, might benefit our shareholders. In addition, while the Delaware Supreme Court
ruled in March 2020 that federal forum selection provisions purporting to require claims under the U.S. Securities Act of 1933, as amended, be brought in
federal court are “facially valid” under Delaware law, there is uncertainty as to whether other courts, including the competent courts of the Netherlands and
other courts within the United States, will enforce our federal forum selection provision. If our federal forum selection provision is found to be inapplicable
or unenforceable in an action, we may incur additional costs associated with resolving such action in other jurisdictions and/or before other courts, which
could adversely affect our results of operations and financial condition. Our federal forum provision may also impose additional litigation costs on our
shareholders who assert that the provision is not enforceable or invalid. The competent courts of the Netherlands and the U.S. federal district courts may
also reach different judgments or results than would other courts, including courts where a shareholder considering an action may be located or would
otherwise choose to bring the action, and such judgments may be more or less favorable to us than our shareholders.

We are a Dutch public company. The rights of our shareholders may be different from the rights of shareholders in companies governed by the laws of
U.S. jurisdictions and may not protect investors in a similar fashion afforded by incorporation in a U.S. jurisdiction.

We are a public company (raamloze vennootschap) under Dutch law. Our corporate affairs are governed by our articles of association, the rules of our
board of directors, our other internal rules and policies and by Dutch law. There can be no assurance that Dutch law will not change in the future or that it
will serve to protect shareholders in a similar fashion afforded under corporate law principles in the United States, which could adversely affect the rights
of our shareholders.

116



Table of Contents

The rights of shareholders and the responsibilities of our directors may be different from the rights and obligations of shareholders and directors in
companies governed by the laws of U.S. jurisdictions. In the performance of their duties, our directors are required by Dutch law to consider the interests of
our company, its shareholders, its employees and other stakeholders, in all cases with due regard to the principles of reasonableness and fairness. It is
possible that some of these stakeholders will have interests that are different from, or in addition to, your interests as a shareholder.

Provisions of our articles of association or Dutch corporate law might deter acquisition bids for us that might be considered favorable and prevent,
delay or frustrate any attempt to replace or dismiss directors.

Under Dutch law, various protective measures are possible and permissible within the boundaries set by Dutch law and Dutch case law. In this respect,
certain provisions of our articles of association may make it more difficult for a third party to acquire control of us or effect a change in the composition of
our board of directors. These include:

* aprovision that our directors can only be appointed on the basis of a binding nomination prepared by our Principal Shareholder or by our board of
directors (as applicable), which can only be overruled by a two-thirds majority of votes cast representing more than half of our issued share
capital;

* aprovision that our directors can only be dismissed by the general meeting by a two-thirds majority of votes cast representing more than half of
our issued share capital, unless the dismissal is proposed by our board of directors in which latter case a simple majority of the votes cast would be
sufficient;

* aprovision allowing, among other matters, our Principal Shareholder (if it concerns any of its nominees serving on our board of directors) or our
board of directors (for all other directors) to appoint a temporary replacement if one or more (but not all) directors are absent or unable to act,
including if they are dismissed by our general meeting; and

* a requirement that certain matters, including an amendment of our articles of association, may only be resolved upon by our general meeting
without a proposal by our board of directors with an increased majority of at least two-thirds of the votes cast.

Dutch law also allows for staggered multi-year terms of our directors, as a result of which only part of our directors may be subject to appointment or re-
appointment in any given year.

Furthermore, in accordance with the Dutch Corporate Governance Code (“DCGC”), shareholders who have the right to put an item on the agenda for our
general meeting or to request the convening of a general meeting shall not exercise such rights until after they have consulted our board of directors, except
if it concerns our Principal Shareholder convening our general meeting and setting the agenda for our general meeting for as long as it holds more than 20%
of our issued share capital and the Relationship Agreement has not terminated in accordance with its terms. If exercising such rights may result in a change
in our strategy (for example, through the dismissal of one or more of our directors), our board of directors must be given the opportunity to invoke a
reasonable period of up to 180 days to respond to the shareholders’ intentions. If invoked, our board of directors must use such response period for further
deliberation and constructive consultation, in any event with the shareholder(s) concerned and exploring alternatives. At the end of the response time, our
board of directors shall report on this consultation and the exploration of alternatives to our general meeting. The response period may be invoked only
once for any given general meeting and shall not apply (i) in respect of a matter for which either a response period or a statutory cooling-off period (as
discussed below) has been previously invoked or (ii) in situations where a shareholder holds at least 75% of our issued share capital as a consequence of a
successful public bid.
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Moreover, our board of directors is able to invoke a cooling-off period of up to 250 days when shareholders, using their right to have items added to the
agenda for a general meeting or their right to request a general meeting, propose an agenda item for our general meeting to dismiss, suspend or appoint one
or more directors (or to amend any provision in our articles of association dealing with those matters) or when a public offer for our company is made or
announced without our support, provided, in each case, that our board of directors believes that such proposal or offer materially conflicts with the interests
of our company and its business. During a cooling-off period, our general meeting cannot dismiss, suspend or appoint directors (or amend the provisions in
our articles of association dealing with those matters) except at the proposal of our board of directors. During a cooling-off period, our board of directors
must gather all relevant information necessary for a careful decision-making process and at least consult with shareholders representing 3% or more of our
issued share capital at the time the cooling-off period was invoked, as well as with our Dutch works council (if we or, under certain circumstances, any of
our subsidiaries would have one). Formal statements expressed by these stakeholders during such consultations must be published on our website to the
extent these stakeholders have approved that publication. Ultimately one week following the last day of the cooling-off period, our board of directors must
publish a report in respect of its policy and conduct of affairs during the cooling-off period on our website. This report must remain available for inspection
by shareholders and others with meeting rights under Dutch law at our office and must be tabled for discussion at the next general meeting. Shareholders
representing at least 3% of our issued share capital may request the Enterprise Chamber of the Amsterdam Court of Appeal, or the Enterprise Chamber
(Ondernemingskamer), for early termination of the cooling-off period. The Enterprise Chamber must rule in favor of the request if the shareholders can
demonstrate that:

*  our board of directors, in light of the circumstances at hand when the cooling-off period was invoked, could not reasonably have concluded that
the relevant proposal or hostile offer constituted a material conflict with the interests of our company and its business;

*  our board of directors cannot reasonably believe that a continuation of the cooling-off period would contribute to careful policymaking; or

+  other defensive measures, having the same purpose, nature and scope as the cooling-off period, have been activated during the cooling-off period
and have not since been terminated or suspended within a reasonable period at the relevant shareholders’ request (i.e., no ‘stacking’ of defensive
measures).

We are not obligated to, and do not, comply with all best practice provisions of the DCGC.

We are subject to the DCGC. The DCGC contains principles and best practice provisions on corporate governance that regulate relations between the board
of directors and the general meeting and matters in respect of financial reporting, auditors, disclosure, compliance and enforcement standards. The DCGC
is based on a “comply or explain” principle. Accordingly, companies subject to the DCGC must disclose in their statutory annual reports whether they
comply with the provisions of the DCGC. If a company subject to the DCGC does not comply with those provisions, that company would be required to
provide in such disclosure the reasons for such noncompliance. We do not comply with all best practice provisions of the DCGC. This may affect your
rights as a shareholder, and you may not have the same level of protection as a shareholder in a Dutch company that fully complies with the DCGC.

Dutch and European insolvency laws are substantially different from U.S. insolvency laws and may offer our shareholders less protection than they
would have under U.S. insolvency laws.

We are subject to Dutch insolvency laws in the event any insolvency proceedings are initiated against us, including, among other laws and regulations,
Regulation (EU) 2015/848 of the European Parliament and of the Council of May 20, 2015 on insolvency proceedings. Should a court in another Member
State of the EU determine that our center of main interests (“COMI”) is situated in that Member State, the courts in that Member State will in principle
have jurisdiction over the insolvency proceedings initiated against us and the insolvency laws of that Member State will in principle apply to us, in
accordance with and subject to such the aforementioned Regulation and the rules promulgated thereunder. Insolvency laws in the Netherlands or the
relevant other Member State of the EU, as applicable, may offer our shareholders less protection than they would have under U.S. insolvency laws and
make it more difficult for our shareholders to recover the amount they could expect to recover in a liquidation or restructuring under U.S. insolvency laws.
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Item 2. Unregistered Sales of Equity Securities and Use of Proceeds

None.

Item 3. Defaults Upon Senior Securities

None.

Item 4. Mine Safety Disclosures

Not applicable.

Item S. Other Information

(a) None.

(b) None.

(c) During the three months ended September 30, 2026, no director or “officer” (as defined in Rule 16a—1(f) under the Exchange Act) of the Company

adopted or terminated a “Rule 10b5-1 trading arrangement” or “non—Rule 10b5-1 trading arrangement,” as each term is defined in Item 408(a) of
Regulation S—K.
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Item 6. Exhibits

Exhibit
Number Exhibit Description
3.1+ Articles of Association of INNIO N.V. (incorporated by reference to Exhibit 3.1 to the Registrant’s Quarterly Report on Form 10-Q filed on July 28, 2026),
Certification of Principal Executive Officer pursuant to Rules 13a—14(a)_and 15d—14(a)_under the Securities Exchange Act of 1934, as adopted pursuant to Section 302 of
31.1%* the Sarbanes—Oxley Act of 2002
Certification of Principal Financial Officer pursuant to Rules 13a—14(a) and 15d—14(a) under the Securities Exchange Act of 1934, as adopted pursuant to Section 302 of
31.2% the Sarbanes-Oxley Act of 2002
32.1%* Certification of Principal Executive Officer pursuant to 18 U.S.C. 1350, as adopted pursuant to Section 906 of the Sarbanes—Oxley Act of 2002
BN Certification of Principal Financial Officer pursuant to 18 U.S.C. 1350, as adopted pursuant to Section 906 of the Sarbanes—Oxley Act of 2002

Inline XBRL Instance Document — the Instance Document does not appear in the interactive data file because its XBRL tags are embedded within the Inline XBRL

101.INS* document

101.SCH* Inline XBRL Taxonomy Extension Schema Document
101.CAL* Inline XBRL Taxonomy Extension Calculation Linkbase Document
101.DEF* Inline XBRL Taxonomy Extension Definition Linkbase Document
101.LAB* Inline XBRL Taxonomy Extension Label Linkbase Document
101.PRE* Inline XBRL Taxonomy Extension Presentation Linkbase Document
104* Cover Page Interactive Data File (formatted as Inline XBRL and contained in Exhibit 101)

*  Filed herewith.

** Furnished herewith. Information in this Form 10-Q furnished herewith shall not be deemed to be “filed” for the purposes of Section 18 of the Securities Exchange Act of
1934, as amended, or otherwise subject to the liabilities of that Section. Such exhibit shall not be deemed incorporated by reference into any filing under the Securities Act
of 1933, as amended, or the Securities Exchange Act of 1934.

+ Previously filed
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the
undersigned, thereunto duly authorized.

INNIO N.V.
Date: October 27, 2026 By:  /s/ Olaf Berlien
Dr. Olaf Berlien
President and Chief Executive Officer
(Principal Executive Officer)
Date: October 27, 2026 By: /s/ Dennis Schulze

Dr. Dennis Schulze
Chief Financial Officer
(Principal Financial Officer)
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Exhibit 31.1

CERTIFICATION OF PRINCIPAL EXECUTIVE OFFICER PURSUANT TO
RULES 13a-14(a) AND 15d-14(a) UNDER THE SECURITIES EXCHANGE ACT OF 1934,
AS ADOPTED PURSUANT TO SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, Olaf Berlien, certify that:
1. I have reviewed this Quarterly Report on Form 10-Q of INNIO N.V.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant's other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange
Act Rules 13a-15(e) and 15d-15(e)) for the registrant and have:

(a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision,
to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared;

(b) [Omitted];

(c) Evaluated the effectiveness of the registrant's disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

(d) Disclosed in this report any change in the registrant's internal control over financial reporting that occurred during the registrant's most recent
fiscal quarter (the registrant's fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially
affect, the registrant's internal control over financial reporting; and

5. The registrant's other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant's auditors and the audit committee of the registrant's board of directors (or persons performing the equivalent functions):

(a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably likely to
adversely affect the registrant's ability to record, process, summarize and report financial information; and

(b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant's internal control over
financial reporting.

Date: October 27, 2026 By: /s/ Olaf Berlien
Dr. Olaf Berlien

President and Chief Executive Officer
(Principal Executive Officer)




Exhibit 31.2
CERTIFICATION OF PRINCIPAL FINANCIAL OFFICER PURSUANT TO
RULES 13a-14(a) AND 15d-14(a) UNDER THE SECURITIES EXCHANGE ACT OF 1934,
AS ADOPTED PURSUANT TO SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, Dennis Schulze, certify that:
1. I have reviewed this Quarterly Report on Form 10-Q of INNIO N.V,;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant's other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange
Act Rules 13a-15(e) and 15d-15(e)) for the registrant and have:

(a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to
ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared;

(b) [Omitted];

(c) Evaluated the effectiveness of the registrant's disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

(d) Disclosed in this report any change in the registrant's internal control over financial reporting that occurred during the registrant's most recent
fiscal quarter (the registrant's fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially
affect, the registrant's internal control over financial reporting; and

5. The registrant's other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant's auditors and the audit committee of the registrant's board of directors (or persons performing the equivalent functions):

(a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably likely to
adversely affect the registrant's ability to record, process, summarize and report financial information; and

(b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant's internal control over
financial reporting.

Date: October 27, 2026 By: /s/ Dennis Schulze
Dr. Dennis Schulze

Chief Financial Officer
(Principal Financial Officer)




Exhibit 32.1

CERTIFICATION OF PRINCIPAL EXECUTIVE OFFICER PURSUANT TO
18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Quarterly Report of INNIO N.V. (the “Company”) on Form 10-Q for the period ended September 30, 2026, as filed with the
Securities and Exchange Commission on the date hereof (the “Report”), I certify, pursuant to 18 U.S.C. § 1350, as adopted pursuant to § 906 of the
Sarbanes-Oxley Act of 2002, that, to the best of my knowledge:

1  The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended; and
2 The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

Date: October 27, 2026 By: /s/ Olaf Berlien
Dr. Olaf Berlien

President and Chief Executive Officer
(Principal Executive Officer)




Exhibit 32.2

CERTIFICATION OF PRINCIPAL FINANCIAL OFFICER PURSUANT TO
18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Quarterly Report of INNIO N.V. (the “Company”) on Form 10-Q for the period ended September 30, 2026, as filed with the
Securities and Exchange Commission on the date hereof (the “Report™), I certify, pursuant to 18 U.S.C. § 1350, as adopted pursuant to § 906 of the
Sarbanes-Oxley Act of 2002, that, to the best of my knowledge:

1  The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended; and
2 The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

Date: October 27, 2026 By: /s/ Dennis Schulze
Dr. Dennis Schulze

Chief Financial Officer
(Principal Financial Officer)




